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Sparks | 


Half a loaf is better than bun. 


* * * 


Enterprise is neither free nor | 


easy. 
* * * 

Boom Times: | 

we all get rich by Sarging one 

another too much. 
an + * 

A million jalopies are said to be 
in auto graveyards. That’s right, 
Nora, they rest in pieces. 

+” * +. 

No, Nora, your idea of relieving 
the steel shortage after the punt- 
and-pray season is over by melting 
up the _—o mn practical. 

. 

The piainne may - always be 
right actually, but he is bright 
enough to remember to forget deal- 
ers whose public relations rate a 


low grade. 
+ + * 


Right Step 

The governor plans to call a spe- 
cial session of the Connecticut leg- 
islature in February to modify the 
3 percent sales and use tax. Re- 
turns from the new tax for the 
first quarter of the fiscal year in- 
dicate that the yield will exceed 
state needs, Gov. James L. Mc- 
Conaughy said. 

Modification could consist of a 
dower rate, broader exemptions, or | 
' th. 


Automatic Transmission 


Due for ’48 Buick 

Buick will offer a torque-con- 
verter type automatic transmis- 
sion on its 1948 models, it was 
learned Thursday from reliable 
sources. 

The new models are expected 
to be in production in January, 
and the new transmission will 
be offered first on the Road- 
master model, it was learned. 
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FIRST PICTURE of the new Hudson (Commodore Eight six-passenger coupe). 


The 


new line was shown to distributors, dealers and newsmen last week and will be shown 
publicly after dealer sampling has been completed. Costing $16,000,000, the new Hudson 
combines a low center of gravity with increased interior roominess and a passenger 
compartment cradled between the axles. The new car has a lower center of gravity than 
any other American automobile, it is said, and ts only five feet from the ground to its 
top. It provides a passenger compartment completely cradled between the axles, with 
rear-seat passengers sitting not only ahead of the rear axle, but completely ahead 


of the rear wheel. 








‘Hold-the-Line’ 


ns 


Fight 


As Finance Curbs End 


INANCE COMPANIES and 
banks mapped plans last week 
for a voluntary battle against run- 


Threat of Controls 
9 * 
For Europe’s Aid 
Still Up in Air 
ASHINGTON. — How the auto 
industry will be affected by 
President Truman’s anti-inflation 
and aid-Europe program was still 
up in the air here last week. 
In fact, the whole program is 


still very much up in the air, with 
(See CONTROLS, Page 37, Col. 1) 


Rate Hike 


2,500 Delegates at Los Angeles Convention 
Call for Uniform Road Laws 


By Jack Weed 
Truck Editor 
OS ANGELES.—The 14th annual 
convention of the American 
Trucking Assns. last week called 
for a general increase in trucking 


Top Cars 
New car registrations for eight 
months, plus 31 states for Sep- 
tember: 


1947 
Pos. 
1—450,028 
2—357,818 
8—218,924 
4—164,482 
5—143,035 
6—142,927 
7—125,931 
8— 73,683 
9— 71,192 
10— 70,939 
1l— 69,901 
12— 64,348 
18— 49,066 
14— 36,981 
15-— 31,131 
16— 30,860 
17—29,377 
5} 18— 16,634 Lincoln 
| 19— 16,376 Willys 
20— 10,819—Crosley 
Total All Makes 
2,175,015 968,970 
For further details see page 
24, today’s issue. 


1946 
Pos. 


145,683— 2 
188,115— 1 
134,797— $ 
59,998— 6 
49,791— 7 
87,072— 4 
$8,693—10 
52,049— 5 
30,859—13 
44,443— 8 
31,443—12 
42,381— 9 
36,498—11 
10,358—15 
18,756—14 
2—18 
2—19 
5,266—16 


Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Nash 
Mercury 
Hudson 
Stude. 
Chrysler 
DeSoto 
Cadillac 
Packard 
Kaiser 
Frazer 


443—17 


rates to put the trucking indus- 
try on a more equitable economic 
basis with railroads. 

Over 2,500 delegates attending 
the parley also urged elimination 
of California’s “caravan act,” 
which imposes a $15 fee on any 
motor vehicle entering the state 
under its own power for the pur- 
pose of resale. 

Further, the convention called for 
uniform highway laws throughout 
the United States. 

Harry F. Chadwick, who acted 
as chairman of the parley’s busi- 
ness sessions, declared that an in- 
crease in trucking rates could not 
be considered inflationary because 
the additional income would be 
poured back into new equipment 
to provide better service. 

+ * ~ 
INNERS of ATA’s annual truck 
roadeo were as follows: 

Straight truck event: Alex Adam- 
ski, George F. Alger Co., 
driving a Reo truck, first place; 
Nortbert Totzke, George F. Alger 
Co., driving a Reo truck, second 
place; Leo Priemer, Trucking, Inc., 
Detroit, third place. 

Truck and semi-trailer event: 
Charles Zimmerman, Cushman 
Motor Co., Chicago, first place; 
John Winter, Dohrn Transporta- 
tion Co. of Illinois, second place; 
Don Lyall, Brady Transfer & 
Storage Co., Ft. Dodge, Ia., driv- 
ing International truck and Frue- 
hauf trailer, second place. 

(See ATA, Page 32, Col. 5) 


Detroit, | 





away inflation in automobile instal- 
ment buying—but it was freely 
predicted that the fight would be 
tough. 

The auto loan field was back on 
an unrestricted competitive basis 
after more than five years of fed- 
eral control. Regulation W, admin- 
istered by the Federal Reserve 
Board, was the last major govern- 
ment control over the auto in- 
dustry. 

The new loan terms available 
to car purchasers will generally 
follow the “go slow” recommen- 
dations of the American Finance 
Conference and the American 
Banking Congress. Several loan 
houses, however, have already re- 
ported mounting dealer and con- 
sumer pressure for still greater 

relief than will be provided. 

In new-car financing, all finance 
companies except General Motors 
Acceptance Corp. will adopt as 
standard policy a one-third down 
payment with 24 month to pay the 
balance. The old Regulation W re- 
quirement was one-third down and 
15 months on the time loan. 

GMAC’s new-car terms will con- 
tinue the one-third down payment 
but the standard loan period will 
be for 18 months. Some GM car 
buyers may get a 24-month loan, 
but they will be the exception and 
not the rule, a spokesman said. 

* 7 + 

LTHOUGH THE SLIGHT relax- 

ation in terms may result in 
still longer waiting lists for new- 


car dealers, credit experts voiced 
(Continued on Page 36, Col. 1) 


Dealers Welcome Probe 


Of ‘Hidden’ Profits 

WASHINGTON.—U. 8S, Treas- 
ury department last week an- 
nounced the start of a nation- 
wide crackdown on “hidden” 
auto sales profits. Secretary 
John W. Snyder said the probe 
would center on profits made 
on the sale of used cars taken 
as tradeins on new autos. 

Some dealers “have been vic- 
timizing their customers by un- 
dervaluing tradein cars, which 
are resold at exorbitant prices 
and they have attempted to 
evade income taxes,” Snyder de- 
clared. 

Spokesmen for both new and 
used car dealers across the na- 
tion welcomed the inquiry, say- 
ing “we have nothing to hide.” 


THE NEW HUDSON is a car ‘‘which 
upon entering, you step down into, not up 
on.”’ This is made possible by a new con- 
struction which has enabled Hudson to 
lower the floor of the car. Since the floor 
is at a lower level than the door openings, 
passengers on entering step down into the 
car, not up on it. Hudson also has lowered 
the roof of the car. The result is a five- 
foot high automobile, with a lower center 
of gravity yet more headroom than any 
American car, it is claimed. 


NADA Tops Goal; 
4,525 Members 
Added to Rolls 


ASHINGTON.—With new 

NADA memberships still com- 
ing in, the additions had reached 
a total of 4,525 last Thursday as the 
direct result of the “Give a Day to 
NADA” campaign. 


This was 22 more than the 
original voluntary quota of 4,508 
established as the objective to be 
reached in the drive. 

A total of 28 state associations 
reported that they had exceeded 
their quotas and, with local com- 
mitteemen still on the job in many 
places, it was felt that a consider- 
able number of additional new 
names will still be added. 
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Oct. Output Sets 
Record as Week 
Tops 100,000 


434,489 in Month; 
Car Production Rising 
As Trucks Fall Off 


By Bernie Thomas 
Staff Writer 

N ESTIMATED U. S. output last 

week of 76,906 cars and 24,648 
trucks—a total of 101,554 units— 
resulted in October supplanting 
September as the highest produc- 
tion month in the postwar era, ac- 
cording to Automotive News com- 
pilations. 

Preliminary tabulations show 
the assembly of approximately 
317,662 cars and 116,827 trucks in 
U. S. plants for a total of 434,489 
units during the past 23-day work 
period. The totals represent an 
average production of more than 
18,000 cars and trucks daily in 
this country. 

Canada contributed an estimated 
25,379 cars and trucks in October, 
sending the daily average for 
plants in both countries during the 
month to nearly 20,000 vehicles. 

During the week ended Oct. 25, 
U. S. plants assembled 73,794 cars 
and 26,928 trucks—a total of 100,722, 
according to Automotive News. re- 
vised figures. 


* * * 


. S. and Canadian car and truck 

output last week is estimated 
at 107,568, compared with 106,164 
the week before. 

October passenger car output 
in the U. S. surpassed the pre- 
vious postwar high of $15,917 
built last April, but truck pro- 
duction, as expected, fell slightly 
below the postwar high of 118,936 
set in September. 

About 3,000 trucks were lost in 
October because International 
closed last week for inventory. 

Through the first 10 months of 


1947, U. S. and Canadian pew 
(Continued on Page 40, Col. 4) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 

101,554 
100,722 


92,939 


Taet Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 40. 





UAW Stand on Reds, Wages 


Awaits Parley 


By Mac Gordon 

Staff Writer 
pS WILL HOLD the key 
to issues and planning at next 
week’s convention of the UAW-CIO. 
This was evident last week as 
delegates representing more than 
900,000 automotive workers pre- 
pared to converge on Atlantic City 
for what promises to be one of the 
union’s most turbulent conventions. 
UAW policy on the Taft-Hartley 
law, on new wage demands and 
on planned production increases 
all may hinge on the outcome of 
the bitter struggle between the 

right and left wings. 
Supporters of both factions con- 


Next Week 


cede that factionalism has engulfed 
1948 policy planning, as well as the 
personalities of the office seekers 
themselves. Each of the two forces 
is planning to present its own 
“platform” on policies to the dele- 
gates next week. 
* ” + 

i THE presidential race, most 

informed observers predicted last 


week that Walter P. Reuther would 
(Continued on Page 39, Col. 1) 
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Baldwin New President. . . 
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Sales Battle Warning 


Given Minn. Dealers 


ST. PAUL, Minn.— Warned to 
prepare for “the toughest competi- 
tion in motor car history,” more 
than 800 members of Minnesota 
Automobile Dealers Assn. closed 
their 28th annual convention here 
last week. 

They elected C. K. Baldwin, 
Winona, as president; Herman 
Miller, Mankato, first vice-presi- 
dent; Tracy Hicks, Pipestone, 
second vice-president; Marsen 
Brimhall, Fergus Falls, secre- 
tary, and George Buck, St. Paul, 
treasurer. 

Norbert Koppy, St. Paul, retir- 
ing president, automatically be- 
came a member of the executive 
board. Those elected to the board 
were Russell Mason, Crookston; 
Harry Priest, Duluth, and Bernard 
Lindahl, Minneapolis. 

It is not the policy of the asso- 
ciation to adopt resolutions or take 
similar convention action, and busi- 
ness affairs through the year are 
directed by the officers and execu- 
tive board. ° 

Highlight of the two-day session 
was the address of U. S. Sen. Joseph 
H. Ball, Minnesota Republican, 
who warned that economic and 
political conditions today consti- 





New Buick Zones 
Replace Howard 
Setup on Coast 


FLINT. — Establishment of fac- 
tory zone sales offices at Los An- 
geles and San Francisco, to super- 
vise distribution 
of Buicks to deal- 
ers in California 
and Nevada, was 
announced by W. 
F. Hufstader, 
Buick general 
sales manager. 

(This brings to 
an end the 40- 
year reign of 
Howard Automo- 
bile Co. as Buick 
distributor on the 
West Coast, one of the few remain- 
ing Buick distributors.) 

Hufstader said the new setup, 
effective Nov. 1, will be under the 
general supervision of J. B. Nash, 
Buick’s Pacific regional manager. 

F. V. Bridge, formerly zone man- 





4. B. Nash 





F. V. Bridge R. E. Rudd 


ager at Minneapolis, was named 
manager of the Los Angeles zone, 
while R. E. Rudd, formerly zone 
manager at St. Louis, will head up 
the San Francisco zone office. 

Along with the new factory sales 
offices in California, Hufstader an- 
nounced establishment of a master 
parts warehouse at Los Angeles 
and a zone parts warehouse at 
Berkeley. 


Lenz Apointed 
Klingler Aide 


PONTIAC.—Appointment of Arn- 
old M. Lenz as executive assistant 
to H. J. Klingler in charge of all 
manufacturing, 
was announced 
last week by 
Klingler, head of 
Pontiac Motors 
division of Gen- 
eral Motors. 

Lenz has been 
with Chevrolet, 
where he was in 
charge of light 
car plans. until 
they were 
dropped. His 
move to Pontiac was not considered 
indication that this GM division 
has any light car plans. 





Arnold M. Lenz 





tute a challenge to freedom. 

“Because we are in an era of 
inflation, the demand for Congres- 
sional action toward price control 
is mounting to tremendous heights,” 
Ball said. “Just as immediately 
after the war there was over- 
whelming demand for removal of 
controls. 

“If we bow to the demand for 


price control, we must look for- | 
ward certainly to rationing and the | 
next step beyond that is totalitari- | 


anism. What that means individu- 
ally to you automobile dealers, and 
to every person in the country, you 
can easily figure for yourselves. 
But what it means for the nation 
is an abandonment of freedom and 
the benefits of private enterprise.” 

Ball urged the dealers to “act 
as free men; solve your prob- 
lems in the way Americans have 
always solved their problems, and 
don’t ask for government action 
which would mean an end to the 
principles of free enterprise.” 

Paul M. Millians, vice-president 
of Commercial Credit Corp., ad- 
vised the dealers to establish sound 
credit alliances or “expect to find 
a place on the scrap heap.” 

“IT can predict safely that for two 
or three years your business will 
be excellent,” Millians said, “but 
even so there will be some dealer 
casualties. After that period, only 
those who are on sound financial 
footing and equipped to offer their 
customers service complete from 
financing to repairing, will sur- 
vive.” 

Ben Wright, first vice-president 
of NADA, and Ed Payton, Cleve- 
land economist, gave similar coun- 
sel and warned that some used-car 
lots which have no connection with 
established new-car outlets “are 
breeding illwill for the industry 
through sharp practices.” 

Wright drew a parallel between 
the present condition of the auto- 
mobile industry and conditions in 
the past, noting that only those 
dealers with sound operating poli- 
cies and customer goodwill survive 
“when the going gets tough.” 

Other speakers were L. J. Buck- 
land and Arthur H. Drayton, exec- 


utive of the Des Moines chamber | 


of commerce. 

Buckland urged the dealers to 
“get into the used-car business to 
better serve the needs of the com- 
munity, to increase customer traffic 
and to improve customer relations.” 


Sease A P pointed 
Assistant Sales 


Chief at Nash 


DETROIT.—Floyd G. Sease has 
been appointed an assistant general 
sales manager at Nash in line with 
a program of expanding sales and 
service activities, according to H. C. 
Doss, vice-president and general 
sales manager. 

In his new post, Sease will share 
operating responsibilities with B. C. 
Anderson, who has been Nash as- 
sistant general sales manager for 
many years. 

Sease, formerly a special assist- 
ant to Doss, entered the automobile 
business with a Ford dealership in 
Columbia, S. C., serving as office 
manager until 1927 when he joined 
Chevrolet. 

He joined Nash early in 1945 as 
business management manager, 
having resigned as assistant zone 
manager for Chevrolet in Charlotte, 





40-Year Smoking Ban 


Ends Nov. 15 at Ford 

DEARBORN.—The 40-year-old 
general ban on smoking in Ford 
plants and offices will come to 
an end Nov. 15, it was an- 
nounced last week by Henry 
Ford II, company president. The 
action is on a trial basis, he 
said. The tobacco ban will re- 
main only in areas where safety 
dictates, he said. 

The late Henry Ford imposed 
the no-smoking rule on his prop- 
erties 40 years ago because he 
considered the nicotine habit a 
fire hazard and a waste of time. 








THE STATION 





THE TRICYCLE CHASSIS of the new 








Playboy Retains 


. o - 
Engineering Firm 

BUFFALO.—Playboy Motor Co. is 
reported to have retained Clarence 
T. Fishleigh Associates, of Detroit, 
engineering consultants, to prepare 
data for its application to SEC in 
connection with the $15,000,000 
stock issue it hopes to offer the 
public. 

Fishleigh was not available in 
| Detroit for confirmation. He was 
associated with his brother, the late 
Walter Fishleigh, well known body 
engineer, until Walter’s death about 








WAGON shown in New York last week by 
Huntsville, Ala. Its independently sprung wheels, cradled in rubber, means no springs, 
according to George D. Keller, president. Prices will start at $848 on today’s cost esti- 
mates. Keller plans to start production in about four months, it stated. 


THIS IS AN ARTIST’S PICTURE of the new Davis car, 





Newcomers Still Come . . ~ ” 





THIS IS THE STRIPPED MODEL of the new Keller rear-engined car. Volume pro- 
duction on two models is planned for 1948, according to company officials. George D. 
Keller, president, is shown at the extreme right.—(Acme Photo) 


tr 
i, 


Keller Motors Corp., 





Davis Car rolls off the production line in 


Van Nuys, Calif. Four people can ride in its 72-inch single seat.—(Acme Photo). 


which has just made its 
appearance in a Van Nuys (Calif.) factory. It is built on a tricycle chassis.—(Acme 
| Photo). 


) a year ago. Before that, Clarence 
| Fishleigh was chief engineer for a 
| Chicago firm. 





Williams Is Speaker 

DETROIT.--Walker A. Williams, 
general sales manager for Ford 
Motor Co., was speaker at a lunch- 
eon meeting in the Hotel Statler 
last week for the Ann Arbor con- 
ference on rural education spon- 
sored by the National Council of 
Chief State School Officers. The 
group later toured the Rouge plant 
and Greenfield Village as guests of 
Ford. 





[AAA Convention 
Tackles Rising 
Auto Costs 


WASHINGTON. — The dange 
that rapidly-mounting costs of cai 
ownership and operation may forc: 
millions of motorists, from _ the 
highway and price theM,out of au 
tomotive markets is a major ques 
tion that will confront 500 moto: 
club delegates of the U. S. anc 
Canada who will meet here thi: 
week in the 45th annual conven 
tion of the American Automobil 
Assn. 

Conditions in the new and used- 
car markets; a debate betweer 
leading highway experts on the 
controversial question of toll roads; 
an attack on current policies gov- 
erning federal aid for highways; 
a report on the phenomenal growth 
of driver training programs in the 
nation’s schools, and outlawing of 
barriers that hinder the growth of 
worldwide travel will be other top- 
ics of the three-day meeting. 


Among those scheduled to ad- 
dress the convention are: Secretary 
of Defense James Forrestal; Dr. 
Paul Douglass, president of Ameri- 
can University, Washington; Rep. 
Everett Dirksen, Illinois Republi- 
can, and Hubert Wheeler, Missouri 
commissioner of education. 


“With membership in AAA clubs 
now totaling approximately 2,250,- 
000 car owners,” said President H. 
J. Brunnier, “this year’s meeting 
promises to be the largest and one 
of the most significant in the his- 
tory of organized motoring. 


“The entire range of AAA poli- 
cies in connection with highway 
building and highway financing 
will come up for review and for 
decision. The postwar highway pro- 
gram has lagged badly and, in ad- 
dition, there are trends in the field 
of motor vehicle taxation and in 
the expenditure of revenues from 
these taxes that threaten the e 
tire future of road building 
America. 


“This situation, together with the 
failure of many cities to cope ade- 
quately with the problems of con- 
gestion and parking, means that 
motorists are paying more and 
more but getting less and less— 
a condition that spells real danger 
for the future development of auto- 
motive transportation.” 


Election of national officers and 
a meeting of the AAA’s board of 
directors also will feature the ses- 
sions. Immediately prior to the 
meeting, the AAA will play host 
to representatives of Central and 
South American automobile clubs, 
who will be here to attend the gen- 
eral assembly of the Inter-Ameri- 
can Federation of Automobile 
Clubs. 


Studebaker °48s 
Due Soon After 


Fast Changeover 


SOUTH BEND.—Studebaker deal- 
ers last week were notified that 
new 1948 model cars are being pre- 
pared by the factory for public in- 
troduction sometime this month. 


The information was contained in 
a special field bulletin issued by 
K. B. Elliott, vice-president in 
charge of sales. Although no details 
of the new line were disclosed, the 
communication emphasized that 
manufacturing changes for the new 
model would involve practically no 
loss in production. 

The new 1948 models represent 
the first change since May, 1946, 
when the company announced its 
revolutionary automotive design. 


in 





Romney to Speak 
To Old Timers 


NEW YORK. — George Romney, 
general manager of the Automobile 
Manufacturers Assn., will address 
members of the Automobile Old 
Timers at their annual luncheon at 
the Roosevelt hotel here Nov. 12, 
it was announced last week by 
President George Conrad Diehl. 

Delmar G. Roos, vice-president 
in charge of engineering, Willys- 
Overland, has been recorded as the 
2,400th member of the Old-Timers. 
Nearly 700 members have been 
added this year. 
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R. ROBERT S. HARTMAN of 

the College of Wooster, Ohio, 
who recently took leadership in or- 
ganizing the National Council of 
Profit Sharing Industries, says: 
“Profit sharing economically, psy- 
chologically, morally, politically 
and spiritually, gives the worker 
today the thrill of achievement and 
the dignity of man through his 
work.” 

“Profit sharing,” he continues, 
“scores on every count. It is sound 
economically—it pays. It is sound 
psychologically—it is human. It is 
sound morally—it is cooperative. It 
is sound politically—it is demo- 
cratic. It is sound spiritually—it 
makes us transcend our own self- 
ishness only to find our better 
selves.” 

I am sure that many dealers 
with experience in profit shar- 
ing support Dr. Hartman’s con- 
tentions. I have in mind one 
dealer who in the early 1930s was 
faced with a monthly deficit as 
well as a threat from union or- 
ganization. That set him to 
thinking. 

He realized that there was little 
he could do himself to cope with 
the situation, but that with the 
united support of his entire or- 
ganization he could perceive a bet- 
ter chance of pulling through. 

* * * 


Workers Are Taken 


Into Company 


COr= day a committee of his 
workers, headed by an out-of- 
town professional labor organizer, 
came to his office and set forth 
many demands. The dealer thought 
fast. He blamed himself for being 
so concerned in sales that he hadn’t 
given enough consideration to the 





Colorado Dealers 
Slate *48 Parley 


For January 


DENVER.—The Colorado Motor 
Car Dealers Assn. plans a two-day 
convention in Denver in January 
—the exact date to be named later, 
according to Tom Braden, secre- 
tary of the organization. 

“We are planning a real con- 
vention,” said Braden. “It will be 
of importance to every new car 
dealer in the state. We will have 
a program on which will appear 
speakers of national note that will 
have a real message for the indus- 
try. 
“Then, too, we will have discus- 
sions of local and national prob- 
lems as they affect the automobile 
dealer of today. The entertainment 
feature of the program is also be- 
ing given attention and the two- 
day meeting in Denver will be a 
well balanced event.” 

Officers of the association are 
Lamar Puett, Chevrolet Sales, Fort 
Morgan, president; Harry MacDon- 
ald, Strange Garage (Buick), Colo- 
rado Springs; Walter Hurd, W. K. 
Hurd Motor Co. (Pontiac), Pueblo, 
and E. J. Barnes (Ford), Sterling, 
vice-presidents. 


S. Dakota Dealers 
Elect Johnson 


ABERDEEN, S. D.—E. O. John- 
son, Aberdeen Oldsmobile dealer, 
was elected president of the South 
Dakota Automobile Dealers Assn. 
at the group’s annual convention 
here. 

The convention was highlighted 
by a speech on the Taft-Hartley 
law by Rep. Fred J. Hartley, New 
Jersey Republican, co-author of 
the bill. 


Name Is Changed 


CEDAR RAPIDS, Ia.—Willis A. 
Glasgow, secretary, has announced 
that the Cedar Rapids association 
will hereafter be known as the 
Cedar Rapids Automobile and 
Truck Dealers Assn. 


eaters tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
j addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer's name will be kept in confidence if requested. 
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which people 


conditions under 
work for him. 


He stated to the group that, if 
there was anything wrong, he more 
than anyone else wanted to correct 
it and that it was not necessary 
for a committee to call on him 
because all of his workers were 
more than welcome to state their 
demands and offer recommenda- 
tions. 

The same evening he called a 
meeting of all of his workers 
and told them of the conditions 
under which he was struggling, 
that he was even losing money. 
He expressed the thought that 
the trend could be reversed if 
they would all band themselves 
together to work as a team to 
get a bigger percentage of the 
business that was then available. 

He suggested that, to enlist each 

one’s cooperation, they organize a 
new company including all of his 
workers, and himself, if they de- 
sired, as manager. There was to 
be no capital stock, but each and 
everyone sharing in the profits in 
exact proportion as each then stood 
on the payroll. This new company 
then committed itself to pay the 
old company 10 percent on the cap- 
ital invested and agreed‘to set 50 
percent of the profits, if any, aside 
as a reserve to carry the new in- 
stitution over on any non-profit 
months they might experience, and 
then divided the other 50 percent 
profit as a monthly bonus to each 
worker, also on the basis of the 
payroll. 

” + + 
Each Employe 
Now a Capitalist 

FTER some _ discussion, this 
++ proposition was agreed to. They 
engaged the owner as the manager 
of the institution and each of the 
other workers at their present sal- 
aries. An independent accounting 
firm, of the worker’s selection, was 
brought in to determine the capi- 
tal value of the old company and 
to set up sound depreciation re- 
serves, as well as to provide full 
insurance coverage. 


This organization continues on 
this basis. It has been very suc- 
cessful. Needless to say, the labor 
organizer was run out of town. 
Each of the employes is a capi- 
talist. They work cooperatively 
together in their own interest. 

The dealer has been more than 
satisfied. His capital remained in- 
tact, and because he was on a 
higher salary than anyone else in 
the organization, his bonuses have 
been greater. He feels that over 

the years he has had more fun, 
more satisfaction, more tranquility 
and more happiness—and actually 
more real profit—than could have 
been accomplished in any other 
way. 

* + + 


He'll Get Best Effort 


If Boss Is “Regular’’ 


F COURSE, this is an unusual 

experience. It is the extreme 
limit of profit sharing. In dealer- 
ships that are family affairs, or 
where the dealer has just started, 
profit-sharing plans are seldom in- 
dicated. 


The most important ingredient 
of worker motivation is sincere 
friendliness and consideration on 
the part of the owner. Dealer- 
ships are small. Owners have a 
chance to know personally, not 
only each of his workers, but all 
about his family life. Workers 
admire an employer who adheres 
to the Golden Rule. 


It goes without saying that ade- 
quate pay, security and other mod- 
ern conditions of employment are 
important, but the average worker 
will put forth his greatest energy 
and resourcefulness to get results 
for a group he thinks is “regular” 
and for a boss whose knowledge, 
skill and friendliness he admires. 


AN Want Ads cost little—get results— 
why not use 'em? See inside baek cover. 






‘Mo. Dealer Total 


Reaches 4,159 


In Steady Rise 


ST. LOUIS.—Accelerated by the 
substantial increase in used-car 
dealers, dealer registrations with 
the Missouri department of rev- 
enue have reached 4,159 for the 
year to date. 

The 1947 figure represents an 
increase in both used and new-car 
dealers since the industry hit the 
wartime low in representation in 
1944 with only 1,911 dealers listed 
for the entire state. 

Beginning with 2,800 registra- 
tions in 1941, the number of deal- 
ers declined steadily through 1944. 
Last year there were 3,577 concerns 
in the business. 


Since most new-car dealers reg- 
ister also as used-car establish- 
ments, it is difficult to break down 
the 1947 figure into new and used 
car concerns but it is the belief 
that the used-car dealers account 
for the largest share of the in- 
crease, 


However, with the advent of 
Kaiser-Frazer, scores of dealerships 
have been established for this fac- 
tory. In addition, the Willys jeep 
products, while not new in the mar- 
ket, have accounted for numerous 
new dealerships. Several have in- 
vested in showrooms and physical 
equipment to represent Tucker. 


In a few cases the independent 
manufacturers have increased their 
representation. However, the larger 
manufacturers, Ford, General Mo- 
tors and Chrysler have added deal- 
ers only in small numbers. 


‘Number One’ 


Minn. Gives License Honor 


To Head of Auto Assn. 


MINNEAPOLIS. — License plate 
No. 1 in Minnesota next year will 
adorn the automobile owned by E. 
Ray Cory, Austin, president of the 
Minnesota Automobile Assn. 

For a number of years the No. 1 
plates were assigned to Henry 





HUNTINGTON, W. Va.—Mainte- 
nance of a high standard of serv- 
ice and utmost honesty in cus- 





A. E. Walker Miriam Wilson 


tomer relations will do much to 
insure business stability after cars 
become plentiful and the present 
seller’s market ends, the Automo- 
bile Dealers Assn. of West Vir- 
ginia was told at its 14th annual 
meeting here Oct. 23-26. 

That advice by John W. Darr 
of New York, president of the In- 
stitute of Public Relations, was 
coupled with a plea by Karl M. 
Richards, manager of field service 
for Automobile Manufacturers 
Assn., that car dealers protect the 
American way of life against 
“short-sighted philosophy which 
would undermine our competitive 
cooperative economy.” 

Other speakers before nearly 500 
delegates attending the biggest 
convention in the association’s his- 
tory included M. R. Darlington of 
Washington, managing director of 
the Inter-Industry Highway Safety 
Committee, who urged dealer co- 
operation in traffic safety programs 
to protect their own future busi- 
ness; Arthur Hass of Cleveland, 
employer-employe relations chair- 
man of the National Automobile 
Dealers Assn., who emphasized 
that company loyalty is a two- 
sided matter and advised dealers 
to settle grievances with their em- 
ployes promptly, and Arthur J. 
Morris of New York, founder of the 


Orme, Chicago City, who died last/ Morris Plan banks, who spoke on 


spring. 
Orme, according to state author- 
‘ties, was given the honor in recog- 


automobile installment financing. 
Richards, principal speaker at 
the closing convention session, sug- 


nition of his work in developing gested that dealers educate em- 


the state highway system. He also 
was a past president of the MAA. 


Schuette Is Manager 


Roy M. Schuette has been ap- 
pointed manager of Modern Mo- 
tors Inc. (DeSoto-Plymouth), 


Springfield, Ill. 


New Dealer Officers a 


ployes in the advantages of the 
American economic system as com- 
pared with foreign methods. 
Speakers also included John W. 
Stokes, dealer tax consultant, who 
discussed technical aspects of cor- 
poration taxes; John O. Munn of 
Automotive News, William B. Bur- 


3 





DIRECTORS AND OFFICERS of Automotive Trade Assn. of Virginia. Left to right, 


back row, Charies A. Pine, 
Norfolk (third vice-president); Henry G. 


Winchester; Albert Suttle, Petersburg; Seaborn J. Flournoy, 
Luhring, Norfolk; A. Blair Antrim, ke 
Frank Calhoun, Charlottesville; J. Conrad Hudgins, Newport News; Quincy Calhoun, 


Marion; Charlies T. Moses, Appomattox; Tom Crowell, South Boston; Joseph W. Phillips, 


Alexandria; Paul W. Freed 
Hampton; George A. Newman, Farniville. 


» Waynesboro (second 


vice-president); J. L. Tysinger, 
Front row, left to right, Tom Utterback, 


Richmond (first vice-president); Charlies T. McKimmie, Richmond; John E. Raine, Rich- 
mond, general manager; Walter J. Wilkins, Norfolk (past president); Landon R. Wyatt, 


Danville; W. G. 
president. 


King, Richmond, 


W. A. McELVEEN (Pontiac), left, Sumter, 8. ©., 
Dealers With him is A 


Automobile Assn. 


secretary-treasurer; 


John P. Hughes, Lynchburg, 





is the new president of South 
. H. Easterby (Dodge-Piymouth), 


Carolina 
Greenville, S. O., who preceded McElveen in the presidency. 


The Long Term Approach 


Two Speakers at W. Va. Parley Stress Importance 
Of Good Customer Relations 









russ of Chicago, an industrial sales 
consultant, and James Dalton, edi- 
tor of Motor magazine. 

The convention elected Arthur 
K. Walker of Morgantown to suc- 
ceed Homer C. Carmichael, Clarks- 
burg, as president, and named the 
following other officers: Richard D. 
Chittum, Parkersburg, first vice- 
president; Trammell Hollis, Mar- 
tinsburg, Frank S. Mullen, Charles- 
ton, and C. I. Wollerton, Montgom- 
ery, regional vice-presidents, and 
William Randolph, Charleston, 
executive secretary. 

Directors elected were Miriam H. 
Wilson, Clarksburg; Eugene S. 
Stowers jr., Bluefield; Wollerton; 
Carl M. Rose, Wheeling; T. J. Ar- 
nold, Spencer; Glenn D. Hatfield, 
Welch; Earlie F. Goodwin, Elkins, 
and Trammell Hollis of Martins- 
burg. 

Miss Wilson is believed to be the 
only woman ever elected to such 
an office by any state automobile’ 
dealer association. 


Chicago Dealers 
Drop to 500 
From July 


CHICAGO.—New car dealerships 
in Cook County totaled 500 as of 
Oct. 1, a decrease of three from 
July 1, but a gain of four by com- 
parison with Oct. 1 last year, the 
Chicago Automobile Trade Assn. 
has reported in its quarterly “dealer 
mortality” survey. 

During the third quarter, nine 
outlets went out of the new car 
business, while there were six ap- 
pointments. 

As compared with the 500 new- 
car dealer outlets Oct. 1, there were 
496 on the same date last year, 406 
in 1945, 397 in 1944, 399 in 1943, 413 
in 1942, and 467 in 1941. 

Of the 500 new-car dealer outlets 
in the county on Oct. 1, Chicago 
accounted for 325 and the suburban 
area for 175. 


Dealer Asks $770 
In Resale Suit 


OKLAHOMA CITY.—A local 
salesman who allegedly sold his 
1947 Chevrolet in violation of a 
repurchase agreement with the Mc- 
Donald-Scott Chevrolet Co. was 
sued last week for $770.20, de- 
scribed as the profit he made on 
the deal. 

McDonald-Scott officials said that 
the defendant, R. C. Jolliff, sold 
the $1,579.80 auto they delivered 
him to a used-car dealer for $2,250 
within less than two months after 
its purchase. Jolliff, it was charged, 
had signed an agreement to sell 
the car back to McDonald-Scott 
if it was to be sold within six 
months. 


Delivery Suit 
Dismissed in N. Y. 


ALBANY, N. Y.—On the ground 
that the complainant had no cause 
for action, a state supreme court 
justice last week dismissed action 


*}against J. E. Sayles, Suffern Pon- 


tiac-Cadillac dealer, seeking 
compel delivery of a new car. 
The suit was brought by a Mil- 
dred Luxenburg, who said she paid 
Sayles a $100 deposit for delivery 
of a Pontiac or Cadillac. She told 
the court that Sayles ignored her 
order and delivered cars to pur- 
chasers who placed later orders. 
Sayles was represented by Vernon 
F. Murphy, counsel for the New 
York State Automobile Dealers. 


O. D. Clayton Motor 


O. D. Clayton Motor Co., Sikes- 
ton, Mo., has been incorporated, 
listing $50,000 authorized capital 
stock by O. D. and Dorothy K. 
Clayton and Sam Potashnick of 
Sikeston and D. W. Gilmore of 
Benton, Mo. 


to 


Hyman’s, Inc. 
Hyman’s, Inc. (Dodge-Plymouth), 
Conway, S. C., has opened a new 
showroom and service department 
with a total floor space of 12,000 
square feet. J. C. Hyman is presi- 
dent. 
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AUTOMOTIVE WE STAND FOR: 

f i 11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories, 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





energy and ability, which made America and gave more of her citizens 


more of the better things of life 


than anywhere else in the world. 





Capsule Comments 


tne MOTORS divisions plan to continue, in sub- 
stance, the Sloan plan of new-car distribution to dealers. 
There will be only minor adjustments in some quotas, it’s 


said. 


The Sloan plan was one of the highspots of the post- 
war era, and we congratulate GM divisions on their de- 
cision to retain this no-favoritism program. 


»* * * 


It's reported that some of President Truman’s advisors 
are hoping to reinstate controls over industry to carry out 


the anti-inflation and Marshall plans. 
Is this the New Deal Planners’ Last Stand? 


* * ~ 


NADA President M. O. Anderson cautions dealers they 
may be “rookies” in sales competition when the new-car 
buyer’s market returns. Other industries, with several years 
of competitive selling under their belts, may prove a tough 


nut to crack, Anderson warns. 


Some fine (?) morning dealers and makers will wake 
up to find the market “ain’t what she used to be.” 


There is a growing tendency to increase the number of 


dealers across the country, field reports indicate. 


ane does not beget quality, as past records 
show. 


* * * 


Some observers see a scramble for auto finance paper with 


expiration of Regulation W. 


Let’s hope the few greedy do not force new controls 
on the many. 


_Americans, who’ve had a look-see at European conditions, 
disagree on many of the methods we should use to alleviate 


the overseas troubles. 


But all of them agree that we must make the Euro- 
peans do their part, too. 















M. Slocum 


IT IS PROBABLY true that no 
one sector of American business 
life can do more to support the 
now effective labor law than the 
automobile dealers scattered across 

this country. It is 

NEW LAW also probably true 

DESERVES that no one group 

FAIR TRIAL is more directly 

concerned ina 
proper trial and enforcement of 
the provisions of the Taft-Hartley 
Labor Act. From this day on, it is 
squarely up before the bar of pub- 
lic opinion and each of us is 
charged with the responsibility of 
seeing that it has a fair trial. 

* + o 

IN SEEING to it that the Taft- 
Hartley Act gets a fair trial, we 
realize from the outset that a 
strong and well-organized opposi- 
tion will be spreading insidious 
propaganda from this day on. For- 
tunately, although industrial cities 
like Detroit, will be swayed by this 
constant barrage of half-truths and 
unfair statements, this law which 
effects the country as a whole can 
be assured of its greatest support 
from the smaller cities and rural 
sections. The public at large has 
already registered its disgust with 
the terms of the original Wagner 
Act which worked such hardship 
on industry itself that its implica- 
tions were felt by everyone. The 
wave of resentment became so ap- 
parent that a Republican Congress 
was swept into Washington and 
one of their first acts was to work 
out a law which would give the 
employers at least part of the relief 
to which they were entitled. 

+ * * 


RECENTLY, Albert E. Meder, 
speaking before the Economic Club 
of Detroit, had this to say: “The 
public should insist upon a fair 
and vigorous enforcement of the 
Taft-Hartley Act because it is a 
good statute from the standpoint 
of the public. Certainly if a labor- 
management statute is good for the 
public, it follows that it is good for 
the employe, good for the employer, 
and good for the labor organiza- 
tion. That is where many repre- 
sentatives of organized labor today 
are grossly misleading in their 
publicly uttered criticisms of the 
act. They view the act strictly 
from the standpoint of labor 
unions. They attempt to hide their 


reasoning in opposing the act by| ¢ponJd Be Good 


claiming that it makes slaves of 
the workingman. That is nonsense. 
* + * 


THE ENTIRE object of the act 
is to make unions behave them- 
selves as to the public, their mem- 
bers, employes generally, and em- 
ployers. It does not take away from 
the employes. In fact, it gives the 
employes rights that have not here- 
tofore been recognized in the Na- 
tional Labor Relations Act. What 


if the act does fetter unions? If |ing about how, in regard to acces- 
that fettering is to the advantage |sories and other goods, we dealers 


of the public, then unions should 
in the public interest be fettered. 
After all, the public is composed 
of workingmen to a considerable 
extent. Which means of course that 
that which aids the public helps 
workingmen. Many representatives 
of organized labor would have its 
members and the public lose sight 
of the fact that unions are only 
agents of workingmen. The fact is 
that workingmen are the principals. 
Thus as to labor legislation, it is 
not a question of what is best for 
the unions but what is best for the 
public of which the workingman 
is a large part.” 
+ +r * 

IT OCCURS to us that if we were 
a dealer in any section of the 
United States, we would work 
either independently or through 
our dealer’s association, and or- 
ganize a luncheon meeting at which 
the Taft-Hartley Act could be the 
matter of discussion. We would in- 
vite the newspaper editors and 
radio commentators, the ministers 
and others of influence in our com- 
munity. We would point out just 
how important a fair trial of the 
new labor act is to the city in 
which we lived. The great danger 
now is an apathy on the part of 
those of us who will be most di- 
rectly affected, should this law fail 
for improvement and design. (Photo 
appeared on page 40 of Oct. 27 issue 
of Automotive News.) 
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Letterbox 


Muret trage.......<. 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 


used if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





that distribution can be controlled 


'and so that servicing, one of the 
(Continued on Page 31, Col. 1) 


Coming Events 


NOVEMBER 

Nov. 5-6—French Lick, Ind. Annual meet- 
ing of Kentucky Automobile Dealers 
Assn. 

Nov. 6-7—Tulsa, Okla. (Hotel Mayo). SAE 
Fuels & Lubricants meeting. 

Nov. 5-7—Detroit (Rackham Memorial) 
Second annual technical convention of 
the American Society of Body Engineers. 

Nov. 10-11—Cincinnati (Netherland Plaza) 
Annual conclave of Ohio Automobile 
Dealers Assn. 

Nov. 10-11—Savannah, Georgia Auto Deal- 
ers conclave. 


Nov. 12— New York (Hotel Roosevelt) 
Eighth annual luncheon-meeting of Auto- 
mobile Old Timers. 


Nov. 12-13—Oklahoma City (Skirvin hotel) 
14th annual convention, Oklahoma Auto- 
mobile Dealers Assn. 


| DECEMBER 

Dec. 8-9—Wichita, Kans. (Hotel Broad- 
view). Annual meeting of Kansas Auto 
Dealers Assn. 


‘tec. 1-5—Atlantic City (Chalfonte Hote! 
and Haddon Hall). 68th annual meeting 
of the American Society of Mechanica! 
Engineers. 


tec. 5-6—Bozeman, Mont. Annual conclave 
of Montana Auto Dealers Assn. 


Recent announcements, official 
and otherwise, point up the fact 
that business in rural communities 
should be good for several years, 
because of the volume of food 
needed under the Marshall plan. 
All of us are familiar with the sub- 
stantial backlogs of orders for new 
cars, so there is no need of “drum- 
ming up trade” in this respect. 


I have been doing a lot of think- 


can cash in by meeting the needs 
of the farm population. One dealer 
I know of found additional income 
in the sale of luggage, an idea 
which I think Ill try. 

Would like to hear from other 
dealers on methods designed ex- 
pressly for rural trade. It seems 
to me that such business will be 
one of the best bets for many years 
to come.—A. S., Kansas City. 


An Answer 

Your article, “Are Auto Engi- 
neers Behind the Times?”, in the 
Oct. 13 issue, was most interesting 
to me because I believe our client, 
American Motors, Inc., makers of 
the new half-ton delivery truck, 
“Delcar,” are producing a truck | .,e¢, 7-9—siloxt, Miss. Convention of Mis 
which answers the public demand siasipp! Auto Dealers Asan 
for improvement and design. (Photo | Dec. 8—Salt Lake City. Utah Auto Dealers 
appeared on page 40 of Oct. 27 issue | ssn. convention. 





. , rw S ec. 8-13—Chicago (Navy Plier). Annua 
of negro Saale ‘ ge ce, 
Th ord suspen- | 
e rubber shock c P ec. 10-11—Bolse. Idaho Auto Deale: 


sion on all four wheels, the un- 
usual “chassis” construction of the 
sub-body, entirely eliminating rigid 
axles, x-members, springs and 
other conventional equipment, of- 
fers an entirely new departure in 
automotive construction. 


Assn. convention. 


Nec, 14-17—Chicago (Sherman hotel). Fifth 
annual convention and trade congress of 
National Auto Wreckers Assn. 

JANUARY 


dan. 9—Omaha. Nebraska Auto Dealers 
parley. 





American Motors, unlike the “ 
. 25-29—Chicago (Hotel Stevens). A” 
“Bobbi Kar’s,” “Playboys” = pe meeting of NADA. 
“Tu - r conservative in| 
th ae 8 Sane any-owned sales FEBRUARY 
wef verve pany Feb. 29-May 4 — Vancouver (Vancouver 


Hotel). Annual convention of the Cana 


and service centers will be opened 
dian Automotive Wholesalers Assn. 


on a market-by-market basis so 
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secsceee aNd the Dealers too! 


The Pontiac dealer is unusually fortunate because his business 
has behind it a better-than-usual measure of the qualities that 
mean a sound, profitable enterprise—today and tomorrow. 


Primarily, the Pontiac dealer is favored with A Finer Product. 
Pontiac's strict adherence to quality and extra value is an 
accepted fact wherever cars are discussed. 


Second, the Pontiac dealer can meet the demands of A Wider 
Market. Pontiac offers more of the features more people want 
—and offers them in two complete lines, eleven body styles 
and a choice of a six or an eight-cylinder engine. 
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Third, Pontiac owners are Loyal Owners, which means they 
buy Pontiacs again and again, constantly building a more 
secure future for the Pontiac dealer. 


Fourth, Pontiac dealers benefit from Far-Sighted Factory 
Cooperation. The success shared by Pontiac and its dealers as 
a result of this unique down-the-road planning is known and 
respected throughout the industry. 


Put all these qualities together and you have a sound, profit- 
able and promising dealership—in short, a Pontiac dealership. 


A fine car 
“®) made finer 















Industry 


’s Outlook 


Prices, ’48 Output Picture, Model Changes Discussed 
By Ford, GM Bosses Before Editors 
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Coast Dealers Golf . . 
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Top executives of General Motors and Ford brought newspapermen up 
to date on their planning last week at sessions held for the benefit of 
Associated Press managing editors from all over the country who were 


convening in Detroit. 


Latest information on prices, new models, production and other per- 
tinent points in the auto industry were discussed. Chrysler also enter- 
tained the editors, but declined to allow remarks of its officials to 


appear on the record. 


C. E. Wilson, president, and Charles F. Kettering, research consultant, 
handled the GM conference, while Henry Ford II, president, and mem- 
bers of the policy committee, spoke for Ford. Below are digests of the 


two conferences. 
+ + 


. 
HERE are the Ford replies, with 
various members of the Ford 
policy committee speaking under 
direction of President Ford: 
NEW MOD R. Davis, 
vice-president in charge of sales, 
said the 1948s came out Nov. 1 
with no change except in serial 
number. This is a technicality to 
identify yearly models, having sig- 
nificance largely in the resale mar- 
ket. 
In other words, Ford will call 
its real new models 1949s. Davis 
said that no decision had been 
made as yet for the timing. 
However, previously it had been 
generally understood that the Lin- 
coln and Mercury were to come out 
in February or March and the Ford 
in late spring or summer. Davis 
seems to indicate that the sched- 
ule has been pushed back. 
* * 


prices-= was said that the 
new car had been designed with 
the idea of holding the price down, 
although ultimately the price will 
depend upon what happens to 


wages. 

ENGINEERING DEVELOP- 
MENTS—Harold Youngren, head 
of engineering, said that Ford 
has been working on automatic 
transmissions, but that it had 
not yet selected the particular 
device it will use. It will be op- 
tional equipment. 

Ford also is considering over- 
drive for higher priced models. 
Asked about pancake and diesel 
engines for cars, Youngren said 
the pancake presents several prob- 
lems, including that of getting air 
to it and while it is short it is also 
too wide. The diesel is costly and 
its advantages more adaptable to 
commercial transportation, he said. 

* + > 

TEEL BLACK MARKET—Asked 

about this, Albert Browning, 
head of purchasing, said that it 
was relatively small. The whole 
steel black market would keep the 
auto industry running for only a 
few days, he said. 

LABOR OUTLOOK—To a re- 
quest for a “guess” on the out- 
look for work stoppages, John 
Bugas, head of labor relations, 
said that he was hopeful for a 
relatively peaceful year ahead. 

+ ” - 

SIDELIGHT—Asked when Ford 
“will overcome the menace of 
Chevrolet,” young Henry replied: 
“Just as soon as we can.” 


N. Y. Dealer Wins 
Delivery Suit 


NEW YORK.—A suit to compel 
delivery of a new car has been dis- 
missed by Supreme Court Justice 
Judge Algeron I. Nova in Kings 
county court on the grounds that 
the complainant had no cause of 
action. 

The suit was brought by Mildred 
Luxenburg, who said she had paid 
a deposit of $100 to J. E. Sayles, of 
Red Chick Pontiac, Suffern, N. Y., 
for delivery of a Pontiac or Cadil- 
lac. She told the court that the 
dealer had delivered cars to pur- 
chasers who had placed later or- 
ders. Sayles was represented by 
Vernon F. Murphy, counsel for the 
New York State Automobile Deal- 
ers. Murphy contended that the 
alleged contract was very incom- 
plete, containing only “the bare al- 
legation” that the sale was to take 
place, and lacking “the essential 
terms of the contract—such as pur- 
chase price, model, type, style, color 
and date of delivery.” 


Durbin Motor Co. 
Durbin Motor Co., Decatur, Tex., 
has completely remodeled its large 
building on E. Main St. 





> +. * 
ERE are the General Motors re- 
plies to newspapermen, with 
President Wilson speaking: 

NEW MODELS: “Some of the 
cars are going to be a little dif- 
ferent or even distinctly different, 
starting about February or March, 
particularly in our Cadillac and 
Oldsmobile divisions,” Wilson re- 
plied. 

(His failure to mention Buick 
was taken as confirmation of re- 
porte that Buick had scrapped its 
plans for entirely new models). 

PRICES—“Perhaps the cars in 
’48 will be somewhere between no 
price increase and 5 percent.” 

PRODUCTION—Estimated to be 
above 1,400,000 trucks and 3,600,000 
cars for the United States and 
Canada during 1947. A 10 percent 
increase is possible next year if 
there are no stoppages in the coal 
and steel industries and if the aid 
to Europe does not cut into the 
domestic supply too much. 

Passenger car output might go 
up 15 percent, while trucks will 
show little gain, the truck material 
being used for cars. 

* * . 
K ZTTERING ECONOMY EN- 

GINE—Possibility of new mo- 

tor being produced “within two or 
three years, maybe sooner,” he 
said. GM has tested a number of 
the engines.on its proving grounds. 
The new engine can’t become com- 
monly adopted until there is a 
broad distribution of the high oc- 
tane gas required. 
e + * 

“NEW” USED CARS—It isn’t 
the dealers, but “folks like you 
here in the room” who cause high 
resale prices. “You talk to some 
of your friends in the automobile 
business and you obtain delivery 
of a new car; and if for any rea- 
son you absolutely don’t have to 
have it, you finally decide you want 
to take a profit of $500 or $1,000, 
and you drive the old one; that is 
what you do, and some surprising 
people have sold their new auto- 
mobiles.” 

* 7 


o 

STEEL—“With the UAW boys so 
busy on their own affairs, our prin- 
cipal trouble right now is steel. I 
suppose I could be a little critical 
of the steel industry, though I don’t 
feel that way about it at all. The 
men in the steel industry haven’t 
really had a normal year since 
1930, 

“How could they project the 
country’s requirements over the de- 
pression years, and a world war, 
at times when they could not do 
very much in expanding or improv- 
—— processes if they wanted 
0? 


* * * 


SAFETY—“All the executives 
in the automobile industry are 
very conscious of the safety prob- 
lem. the biggest thing 
is road courtesy, though a num- 
ber of other things contribute. 
At least we have stopped the in- 
crease in the fatalities by con- 
centrating on the problems.” 

+ 


SERVICE VOLUME—Prices paid 
by owners for parts and repairs 
would be equivalent to between 
750,000 and 1,000,000 new cars. 

e * * 


PENTUP DEMAND—"TI guess I 

should tell you what I think, 
because we have a little difference 
of opinion in the family about it. 
I don’t think we are so far away 
from filling the demand, as some 
other folks do. I think if we could 
suddenly make about 4,000,000 new 
automobiles, the folks would feel 
much better satisfied, and we would 
get back to about a normal re- 
placement business. 

“We would get rid of the so- 
called black market in new cars, 
and we would get these old cars 
written down to about what they 





ART HALL (LINCOLN-MEROURY), left, Long Beach, listens to Sanlee Martin 
(Oldsmobile), center, Long Beach, playing the hurdy gurdy at the dealer’s golf tourna- 
ment. Right: Ed Haberfelde (Ford), Bakersfield. 





GKOUP OF DEALERS ACT as gallery 
ern California Motor Car Dealers Asen. 


the championship match during the South- 


for 
golf tournament at Santa Barbara. 





SHELLY WASHBURN (Chevrolet), Santa Barbara, congratulates 
coln-Mereury), Ventura, winner of the golf championship for 1947. Shelly was 


Trailer Output 
Above Prewar, 
But Below *46 


WASHINGTON. — The Truck- 
Trailer Manufacturers Assn. last 
week estimated that production by 
the industry this year will be about 
55 percent greater than in the best 
prewar year. 

Julius L. Glick, association presi- 
dent, predicted that 1947 output will 
total 65,000 units. This would com- 
pare with a prewar record of 41,869 
vehicles in 1941. 

Although production for 1947 will 
fall short of the peacetime peak of 
76,234 units manufactured in 1946, 
Glick said, some reduction this year 
from the 1946 rate of output was 
expected. 

Glick blamed a steel shortage as 
the biggest factor tending to curb 
production in the early months this 
year. In addition, he said, trailer 
builders suffered from scarcity of 
softwood plywood and lack of suit- 
ble grades of lumber for such re- 
quirements as flooring and slats. 


might be worth, instead of having 
folks sell a six or seven-year-old 
car for the same price we are 
charging for a brand new one. 

“On the other side, it is quite an 
effort to make up that 4,000,000 
new cars and supply the replace- 
ment demand at the same time. 
So I would think it would be two 
or three years yet before we have 
washed out the pent-up demand 
created by shortage during the 
war.” 

DREAM CARS—“The real prob- 
lem is not to build one of these 
dream cars; it is to build what 
the folks would like to have. Many 
automobile companies have gone 
broke in past years because the 
managers of those companies and 
their engineers built the kind of a 
car they thought the people ought 
to have, or that they would like 
to have themselves, instead of the 
kind of car the folks wanted.” 


Von Moffett (Lin- 
runnerup. 


i 


ciciat STADTED 
2 -°i&F 3 - 


ACTING AS OFFICIAL starter for the 
tournament was Jim Van Etta (Lincoin- 
Mercury), Santa Barbara, and general 
chairman of the event. On the right is 
Mrs. Van Etta and on the left is Mrs. 
Slim Barnard. 





Chicago Council 


Weighs Fee Hike 


CHICAGO.—A city council sub- 
committee on licensing last week 
recommended sizeable increases in 
city vehicle sticker fees. Its pro- 
posal specified $10 for cars under 
35 horsepower and $20 for those 
above 35, as compared with $8 and 
$16, respectively, at present. 

The plan also calls for upping 
truck, tractor, semi-trailer and bus 
fees from $15 to $75, as against the 
present range of $12 to $24, and the 
boosting of trailer rates to a range 
of $12 to $50 instead of the present 
scale of $12 to $24. 


Ohio Dealer Group 


Elects Evans as Chief 

PAINESVILLE, O.—At a meet- 
ing of the Lake and Geauga Auto- 
mobile Dealers Assn., the follow- 
ing officers were elected to office 
for the next fiscal year. 

A. R. Evans (Chevrolet), presi- 
dent; E. F. Titgemeyer (Chrysler- 
Plymouth), vice-president; Ford 
Bailey (Buick), treasurer; Carl 
Olson (Chevrolet) and George Mar- 
tin (International), trustees; Art 
Thomson, secretary. 

























Lighter Side of ... 


AUTO SCENE 


Baits a Bug 


Hudson didn’t have much diffi- 
culty keeping the early pictures of 
the new Hudson under cover. They 
were all taken by 
S. G. Baits, first 
vice - president 
and assistant 
general manager 
of Hudson, who 
has been an ama- 
teur photograph- 
er for some 35 
years. 

Baits says he 
took several hun- 

le: dred pictures of 
S. G. Baits the new Hudson, 
and he was busy during the pre- 
view banquet snapping pictures of 
the guests with a miniature with 
a 1.5 lens. Claims the camera is 
good enough to get pictures in any 
room with average light. Stu has 
some 30 cameras in all. 

* * * 


Won’t Bite 


L. D. (Doc) Kouns, zone man- 
ager for Nash in Los Angeles, is 
an ardent fisherman. Doc reports 
that he recently was a guest on 
the “biggest and best floating 
fisherman’s palace.” 

Aboard the luxurious craft, Doc 
says he was helped by an assis- 
tant fisherman who stands be- 
hind you ready to bait the line, 
remove the fish and wunsnarl 
reels. The helper hands the fish- 
erman a towel to dry his hands. 
Around the boat’s “gunnel” is a 
trough and in the trough swim 
the minnows and other live bait. 

Everything was wonderful, Doc 
— except the fish wouldn’t 

e. 





* * s 


Batter Up 


Granted that would-be car buy- 
ers tell dealers some tall tales to 
get a new car these days, but some 
of the factory 
men claim that 
dealers trying to 
get an extra car 
or truck outdo 
them. 

There was the 
distributor who 
was in to see Don 
Streeter, sales 
chief of Reo, the 
other day. We 
won’t mention 
the distributor's 
name, but he’s a lively little guy 
who hides his humor under one 
of the deadest pans you ever saw. 
In fact, some people call him the 
deacon. 

Well, the deacon was telling Don 
that day in and day out he passes 
a certain hospital for mental pa- 
tients up in the northern part of 
a certain state. 


And each day, the deacon said, 
he saw a husky looking man out 
on the lawn in front of the hos- 
pital winding his arm over his 
head and then lunging out with 
his hand. The deacon got inter- 
ested in the young man to the 
point where he called up the hos- 
pital superintendent to find out 
what it was all about. He was 
told that the young man thought 
he was Pitcher Hal Newhouser. 

You know, said the deacon, I get 
to thinking about that guy and 
then I think of the customers who 
call me up all day and half the 
night, and I say to myself: 

“Deacon, if Don Streeter doesn’t 
give me more trucks soon, I’m 
going out and catch for that guy.’ 

+ * * 





Don Streeter 


Through the Astra Dome 


Neatest promotion story of the 
week is that of young Henry Ford 
and the Astra-dome view. 


Seems that when he heard rival 
GM was bringing its “train of to- 
morrow” to Detroit to take visit- 
ing Associated Press managing ed- 
itors to the football game at Uni- 
versity of Michigan, he thought 
that the least Ford could do would 
be to provide something to look 
at for the boys in the Astra-domes. 

So he called in the big Ford 
Blimp from Boston. All the way 
to Ann Arbor and back, the 
blimp dipped and turned, keeping 
the big sign, “Ford’s Out Front,” 
always just ahead of the train. 


a 
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“Let's drive out to the ball game,” he said, 
and a thousand others said it, too. Yes, 
there’s the major league, and minor 
league and hundreds of other baseball 
clubs around the country. People spend 
millions of dollars for ball park tickets— 
and apparently spend many more mil- 
lions for the automobiles they drive. 
Professional baseball clubs and the 
parks they play in are run to make money. 
They depend on people to buy tickets, 
' : and that’s why they’re located around 
iit, ml fo big population centers. Club owners can’t 
~_ : / afford to build one or two. stadiums 
| | county-for-county across the nation, but 
they'll build as many as three or four ball 
parks where the population is big enough 


to support them. 
‘ * ~ The same facts are true of the circu- 
* gS DO) y lation of a national magazine like The 
gel ay American Weekly which dominantly pen- 


er one , a oe . etrates the areas where the most people 


er saw. 


im the y live, and where the most of all types of 


ng Don , _ vee /, merchandise is sold. You'll find that big 


tal pa- BD oe. am —f companies who sell the most merchandise 


part of ° 
on to the most people consistently use the ad- 


an out : AMBRICAN ce 2 C ye vertising pages of The American Weekly 
ete FAW ERKLY =~ as their major selling effort. 


er his 
t with 
inter- 
to the 
e hos- 
d out 
e was 
hought 
houser. 


nIget “% | | ; CREATE THE GREATEST DEMAND FOR NEW CAR PURCHASES 


y and 


srs who ie Through the Publication Which Penetrates the Big Middle Income Group 
alf the 3 ee Compare the number of families in each income group where these four leading magazines are read. 


doesn’t % BIE, *Incomes Life Saturday Evening Post Collier's The American Weekly 
me vm ea Conf dens . . $5000 and over 1,232,492 954,352 569,403 1,965,028 
or: Lore Scuges $3000-$4999 1,765,881 1,339,171 973,315 3,303,119 
- a $2000-$2999 1,579,453 1,162,154 953,680 3,022,400 
Ti _ $1000-$1999 533,389 350,186 274,884 973,157 
y Ford m Scores Wise Under $1000 67,321 42,330 33,659 93,573 


a nal . Sort @ The American Weekly is read by more people in every @ In the 745 United States counties where 80% of all new 
of to- Be. income group than read any other national magazine. car sales are made, The American Weekly is read in 


e visit- : ; 3 more families than read any other magazine. 
ing ed- @ No other national magazine reaches as many fam- : Y 9 


at Uni- ’ ilies in as many Key Markets. Yet in 4083 cities from @ The American Weekly delivers an advertiser's mes- 
mouse coast to coast The American Weekly reaches 20% or sage into more families at a lower cost per color page 
" tg to more of all the families living in these places. This is than any other national magazine. 


ae 3 foal doctor — on: Getional scale. *All figures from Consumer Magazine Report 


e way by Dr. Daniel Starch & Staff for the year ended December 31, 1946. 
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eeping 
Front, 
train. 
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New-Car Sales 
Total 10,111 in 
Detroit Area 


DBETROIT.—Ford, Chevrolet and 
Buick led all other makes in new 
ears sold and titled in Wayne 
county, Mich., during September, 
according to the monthly report 
of the Detroit Auto Dealers Assn. 

Breakdown of the various regis- 
tries was as follows: Ford, 2,783; 
Chevrolet, 1,379; Buick, 888; Plym- 
outh, 773; Dodge, 691; Pontiac, 639; 
Mercury, 490; Oldsmobile, 477; 
Chrysler, 287; Nash, 246; Kaiser, 
239; Hudson, 213; DeSoto, 212; 
Cadillac, 208; Frazer, 197; Packard, 
142; Studebaker, 101; Lincoln, 70; 
Willys, 44; Crosley, 32. Total: 10,- 
111. Total for 1947 to date: 85,740. 

Used cars sold and titled during 
September totaled 6,998 units, a 
gain of more than a thousand over 
the same month last year, the asso- 
ciation reports. 

Ford also led in commercial car 
registrations for September. Break- 
down is as follows: Ford, 295; 
Chevrolet, 231; Dodge, 219; Inter- 
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r, St. 
Gioster, New ea Cole; Paul R. asa er general sales manager; 8S. A. Skillman, Pitts- 
Philadelphia, 


burgh: G. F. 


national, 62; Willys, 29; Studebak- 
er, 27; Divco, 25; Federal, 21; G. M. 
C., 14; Reo, 11; White, 11; Autocar, 
8; Diamond T, 6; Hudson, 3; 
Brockway, 3; miscellaneous, 7. To- 
tal: 974. Total new commercial ve- 
hicles for the year: 9,302. 





Cremins, Baffalo. 


Clayshire Motors, ae 
Clayshire Motors, Inc., 8217 Clay 
ton Rd., Clayton, Mo., has been in- 
corporated listing $50,000 author- 
ized capital stock to deal in motor 
vehicles of all kinds by John F. 
and E. O. Fuhrer and E. A. Lowall. 


Le rges Easier Controls at Dealer Parley. . . 





Tariffs Stop 


QUEBEC CITY.—Removal of re- 
strictions and tariffs on importa- 


Dollars, 


Mooney Tells Canada 


when international trade was mul- 
tilateral and under conditions 


tion of Canadian goods into the! which do not exist today, he said. 


U. S. would add millions of U. S. 


He pointed out that the United 


dollars to Canada’s supply, James! States buys many products from 


D. Mooney, president of Willys- 
Overland Motors, declared 
week. 


Speaking before a two-day con- 
vention here of the Federation 
of Automobile Dealers Assns. of 
Canada, Mooney advocated that 
tariffs and trade restrictions be- 
tween U. S. and Canada be re- 
duced, or removed altogether, 
wherever cal. 

He said changing conditions be- 
tween the two countries called for 
such action, and urged the govern- 
ments of U. S. and Canada to ap- 
point “at once, a commission of 
business men and economists to 
re-examine the tariffs and trade 
restrictions.” 

Such restrictions were imposed 





~VACDRAULIC” 


STOPS PASSENGER CARS 
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Wheels—Hub and Drum Assembiles ¢ 


“VACDRAULIC” 
SUPERIORITIES 


Easier to Spepete--emeath. 
er perfect 


Easier to Mount—connects only 
to hydraulic line and intake 


Easier to Maintain—only unit 
with valves and all other mov- 
ing parts sealed inside—no 
lubrication; no adjustments— 
y dirt, grease, tem- 
perature changes or rough use. 
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ASSURES PROVEN PRODUCTS AT... 


KELSEY-HAYES WHEEL COMPANY 
DETROIT 32, MICHIGAN 


Brakes © “Vacdraulic” Brake Power Units © “Lathan” Vacuum Power Brake 


wr orTr 






THE SUPERIOR POWER BRAKE UNIT that stops 
Cars, Trucks, Buses — Faster, Smoother, Safer! 


Yes, Kelsey-Hayes ‘‘Vacdraulic’’ Brake Power Units are designed, 
engineered, and precision-made to assure split-second braking action. 
There's no lag. Even in extreme emergencies, ‘‘Vacdraulic’s’’ feather- 
touch control gives drivers a perfect ‘‘brake-feel’’ for faster, srmoother, 
safer stopping. The more Kelsey-Hayes ‘Vacdraulic’’ units installed 
om passenger cars, trucks, and buses by manufacturers and dealers, 
the greater the safety of every member of your own family and of every 
other family in America. Kelsey-Hayes specialists, with years of 
can show you how 
**Vacdraulic”’ can be installed advantageously. (Call or write.) 


knowledge and ‘‘Know - How,” 


Equipment « “Magdravlic” Electric Brakes ©@ For—Passenger Cers © Trucks ©¢ Tractors © Farm implements 





Canada, including nickel, copper, 


last | zine, lead and paper. 


American manufacturers and the 
American people would benefit by 
the reduced prices which would 
result from removal of tariffs on 
such items, he declared. 

“Canada, too, has many tar- 
iffs against imports from the 
United States which unnecessar- 
ee ae ti bear 
ucts to Canadian buyer,” 
Mooney an 

He suggested that these tariffs 
also be reduced or removed. 


Mooney praised members of the 
association for their record in dis- 
tributing motor vehicles. 

“We in this business can rest 
assured that we are performing a 
useful public service,” he said. “It 
is our duty to furnish the best pos- 
sible and most useful vehicle at 
the lowest cost. The buyers of 
these vehicles will use them for the 
production of goods and services 
enriching the lives of all of us.” 

Other speakers at the Canadian 
dealers convention included Ben 
Sadowski, automobile distributor 
and past president of the associa- 
tion; George W. Hoga, and How- 
ard B. Moore, managing director 
of the federation. 


R. J. Logue, president of the 
dealer group, acted as chairman. 

Occupying high spots on the con- 
vention agenda were such matters 
as apprentice training, selection 
and training of salesmen, traffic 
and safety measures, price and de- 
livery problems, used-car trading 
and public relations. 

Harry I. Wilson, Calgary, 
was elected president a the fed- 
eration, succeeding R. J. Logue 
of Sydney, N. 8S. 

Vice-presidents elected were P. O. 
Messier, Montreal; George W. Ho- 


gan, Toronto, and J. A. Tuxford. 
Moose Jaw, Sask. 
S. Rafuse, Bridgewater, N. &., 


was chosen secretary and A. E. 
McVittie, Sudbury, Ont., treasurer. 
Directors are Howard B. Moore, 
Ben Sadowki, J. A. Hearn, all of 
Toronto; C. D. Taylor, Montreal; 
E. L. Dubois, Hamilton, Ont.; Logue 
and A. D. Gordon Elman, both of 
- ted Warren Fiett, Newcastle, 
B.; J. J. Trudeau, Belleville, 
Get: W. C. Lowry, Portage La 
Prairie, Man.; Frank Wolfe, Ed- 
monton; J. Lawson Oates and A. 
W. Cruise, Vancouver. 

Moore, director of the Cana- 
dian federation, said there is no 
shortage of automobiles but 
rather an excessive demand 
brought about by a large accu- 
mulation of orders after the war. 
He was addressing some 900 car 
dealers meeting here. 

He declared that manufacturers 
are turning out more autos than 
before the war but that the accu- 
mulated demand is too large. 

Despite many handicaps, more 
trucks and also probably more 
autos will be manufactured next 
year than ever before, he said. 

Moore said that the 45 percent 
taxation on gasoline was much 
too high, and that pressure should 
be applied to have governments 
lower the tax. 

He said that many towns and 
municipalities have a tendency to 
restrict automobiles. while encour- 
aging the use of tramways and 
buses. Often, the already tight 
parking situation is made worse to 

help public transportation. These 
difficulties created for auto owners 
should be a matter of concern for 
dealers, he said. This problem could 
be solved, he suggested, through 
the establishment of large parking 
grounds. 


Clark Visits Windsor 
Myrven W. Clark, sales man- 
ager for Curtis Motors Ltd., Van- 
couver, B. C., is now on a visit 
to eastern Canada and will visit 
at the Chrysler factory at Wind 
sor, Ont. 
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HE APPOINTMENT of 300 ad- 

ditional Buick dealers to ac- 
commodate the maximum markets 
ahead, bringing this GM division’s 
force up to approximately 3,000 
dealers, was forecast last week in 
an article, entitled “The Ubiquitous 
Buick,” appearing in the November 
issue of Fortune magazine. 

Fortune’s article outlines the de- 
velopments leading to Buick’s pres- 
ent position of fourth place in 
sales, and the policies of manage- 
ment which made that climb pos- 
sible. 

Dealers, Buick officials are 
quoted, are largely respons:ble 
for the past sales records and for 
the promising future. 

At present, Fortune points out, 
Buick has only 2,766 dealers. Dur- 
ing its year of peak production— 
1941—Buick held its number of 
franchises down to slightly under 
3,000. Buick tries to give each 
dealer a territory where the poten- 
tial will support him over the good- 
and-bad-year cycle, the article 
states. 

Twenty-five percent of Buick 
dealers have represented the divi- 
sion for 10 to 20 years, according 
to Fortune. Sixteen percent have 
sold Buicks for 20 to 30 years, while 
6 percent have held Buick fran- 
chises for more than 30 years. 

Also included in the Fortune ar- 
ticle is an outline of the part 
played in Buick history by Harlow 
H. Curtice, general manager of the 


Competitors See 
GM-Ford Gain 
In Freight Hike 


WASHING, ON.—Six competitors 
of General Motors and Ford lodged 
a formal protest with the ICC last 
week against the proposed overall 
increase in railroad freight rates. 

The protest charged that a rate 
boost would further enhance the 
advantages allegedly enjoyed by 
Ford and GM in their freight ship- 
ments of cars from assembly plants 
to dealers. 

Parker McCollester, New York 
attorney, filed the protest on behalf 
of Chrysler Corp., Hudson, Stude- 
baker, Packard, Nash-Kelvinator 
and Willys-Overland. 

The six companies asserted that 
the railroads have discriminated 
against them by charging a “much 
higher level” for shipments from 
their plants than for shipments 
from the GM and Ford branch 
plants. 

This gap would be widened fur- 
ther, it was declared, if the ICC 
were to grant the railroads’ petition 
for a general 38 percent boost in 
eastern freight rates and a 28 per- 
cent increase for the rest of the 
country. 

The protest pointed out that if 
the petition is approved, the rate 
on a Ford shipped from the Dallas 
plant to a Phoenix dealer would 
be up 28 percent while a Hudson 
f.o.b. Detroit to Phoenix would be 
up 38 percent. 

ICC was asked to investigate the 
auto freight situation before acting 
on the rail petition. The protesting 
group said its share of the in- 
creased revenues demanded by the 
railroads would be “much greater” 
than the burden on the GM and 
Ford organizations. 

Ford and GM spokesmen declined 
comment, but it was expected that 
their positions would be made 
known during the course of the 
ICC proceedings. 


Second Car Suit | 
Killed in Chicago | 


CHICAGO.—A second suit aimed | 
at forcing a new-car delivery has 
been thrown out of court here. The 
court dismissed the suit by Evelyn 
Amada Anese against Stallworth 
Motor Co. (Ford) as Judge Robert 
E. Crowe followed the precedent set 
several weeks earlier by Judge} 
Ulysses S. Schwartz. 

After several days of examining 
the dealership’s books in open 
court, the court concluded that the 
plaintiff was not entitled to delivery 
of a new automobile nor any decree 
against the dealer. The case was 
then dismissed for want of equity. 


More Buick Dealers? 


Buick Is Considering 300 Franchise Appointments, 
Says Article in Fortune Magazine 
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Illinois Official 
Urges Uniformity 


In Car Titles 


SPRINGFIELD, I1l.—Illinois Sec- 
retary of State Barrett proposed 
last week that the states adopt a 
universal certificate of title’ by 
which the sale of cars would be 
uniform. 


“One of the difficulties of the 
certificate-of-title law is that it is 
not uniform. Tennessee, for exam- 
ple, does not have the law, and, 
to get a state license there, oné 
merely has to register his car.” 


Barrett made the proposal in an- 
nouncing that Illinois would put 
into effect a new certificate of title 
| designed to hamper black-market 

ee wisire | seme — car thieves who use 
N . b: arriva : lo 
ane. ay national conference with factory omeiale on  ceemnan 5 = Fn — oe 
tivities. Speak in le eorge W. Mason, ; H.C. . = | he ack ee 
ae manaxer; Vice-President A. M. Wibel’ (purchasing); B. ©. Anderson and J. & M. Motor Sales 
Floyd Sease, assistant general sales managers, und the various department heads. Also 
N. F. Lawler, Nash adver‘ising director; John McQuigg, vice-president gf Geyer, Newell| A certificate of capital actually 
and Ganger, and F. L. Black, — — aaa 0 ae m . — paid in has been filed with the 
zone manager, Kansas City; George Walrath, western re: a ‘| Vermont secretary of state by J 
; ‘ " manager, Chicago; F. R. Jacobson, > 
sono manager, Lee Angeles; L. 5. Males, seus ; . & M. Motor Sales, Inc., of Mont- 
pelier. The signers were George B. 
Savery, president; William N. The- 
riault, clerk, and Myrtle L. Wilder. 







division and.a_ vice-president of 
General Motors. 

Curtice, it is pointed out, is re- 
sponsible for the policies which 
have resulted in the healthy condi- 
tion of the division and its dealer 

ts today. 
pr o% This Buick business,” 
Fortune says, “is a story of how 
intelligence and taste can solve 
a business problem where the 
strong arm has failed, anJ proof 
that good sales managers can sell 
sound merchandise without dress- 
ing up in funny hats (though 
Buick’s boys in a pinch can do 
t too).” 

Duick’s view of the future sales 
picture, according to Fortune, en- 
tails consideration of a replacement 
market which in 1945 amounted to 
at least 12 million automobiles. 
Current car production has satis- 
fied less than half of the wartime 
replacement market, Buick officials 
believe. ’ 

“In my _ opinion,” Curtice is 
quoted, “unless some unforeseen 
disaster occurs, it will be 1952 be- 





district manager, Los Angeles; N. F. Anderson, zone manager, Seattle, top row, and 
R. A. Kolb, zone manager, Memphis. 





fore you'll be able to go to a Buick The article cites Buick’s hopes to 
dealer, make your selection, and| oust Plymouth from third place in 


AN Want Ads cost little—get results— 
get delivery on a prewar basis.” U. S. sales. 


why not use ’em? See inside back cover. 











.-. put it up to 


Bendix Products 


BUILDER OF THE WORLD'S MOST WIDELY PROVED POWER BRAKING SYSTEMS 





builds more different types and sizes, and recom- 
mends to the requirement rather than to what is 
available. Take your problem to the leader— 
Put it up to Bendix Products. 


When you come to Bendix* Products with your 
power braking problem, you are really coming 
to headquarters, because Bendix Products has 
equipped more vehicles with power braking than 
any other manufacturer. Not only that, you get ines ual iinte’ oceans of 
an unbiased answer because Bendix Products SOUTM BEND 20, INDIANA aviarion 


~— mA) P 
Cenex” 


oR PORA 


HYDROVAC* POWER BRAKING TRAILER VACUUM POWER BRAKES 


Bendix 


CENTERMOUNT PARKING BRAKE B.K.* VACUUM POWER RELAY VALVES 


HYDRAULIC POWER STEERING 


PRODUCTS 
DIVISION 


HYDRAUUC REMOTE CONTROLS 


UNIVERSAL JOINTS WHEEL BRAKES 





*REG. U. 5. PAT. OFF 


OVER 7 OUT OF 10 AUTOMOTIVE VEHICLES EVER BUILT HAVE BEEN BETTER BECAUSE OF BENDIX 
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Key Role Again 
Taft Act Seen Restoring 
Foremen’s Status 


WASHINGTON. — Once again 
foremen will have an excellent op- 
portunity to demonstrate their 
abilities as leaders and to build 
sounder relations with the men 
they supervise as a result of the 
Taft-Hartley act, according to Leo 
Teplow, director of NAM’s indus- 
trial relations department. 

“The new law makes it clear 
that an employe with a grievance 
has a right to take it to his fore- 
man if he wishes to do so,” said 
Teplow, in explanation of how the 
law will accomplish such a situa- 
tion, 

“Although a union representa- 
tive must be given an opportunity 
to be present and the settlement 
must conform to the collective bar- 
gaining agreement,” he said, “the 
worker’s right to take a grievance 
directly to the employer is now 
safeguarded. 

“If management designates the 
foreman as its representative to 
handle the grievance procedure in 
the first step, the union can no 
longer interfere with that immedi- 
ate relationship between the fore- 


man and the men he supervises. 


The foreman regains his leadership 


role, and production can go for- 
ward again.” 


Special N.Y.-Chicago Train 
Planned for ASI Show 


NEW YORK.—The New York 
Central railroad will run a special 
train from here to Chicago and 
back in conjunction with next 
month’s ASI show, it was an- 
nounced last week. 

The train, which will be a sec- 
tion of the all-Pullman Commodore 
Vanderbilt, will leave New York 
at 4:45 p.m. on Dec. 5. It will leave 
Chicago at 4 p.m. on Dec. 12. 

Reservations may be made with 
Terry Smith, of the NYC automo- 
tive division, 466 Lexington Ave., 
Room 1218, New York 17. 


New Skylight Series 


What are said to be the world’s 
langest fork and ram trucks—the 
new Skylift Giant series—are now 
in production at Automatic Trans- 
portation Co., 149 W. 87th St., Chi- 
cago, 20, General Manager Elmer 
F,. Twyman announced last week. 
Completely new in design, these 
new Skylift Giants range from 10 
to 30 tons in capacity. The newest 
in a tradition of automatic heavy 





will solve your problem. 





Extra from tires! You 
said it! Mexican peasants make 
~ footwear out of used auto tires. 


duty trucks which began a decade 
ago with the world’s first 15,000- 
pound capacity ram truck, the 60,- 
000-pound capacity automatic is 
more than twice as large as any 
other fork or ram truck ever built, 
he states. 





Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 









By Charles Cates 
Staff Correspondent 
DALLAS, Tex.—Steps of both 
Kaiser-Frazer Corp. and Ford Mo- 
tor Co. to augment their steel sup- 
plies by contracting for 7 and 14 
percent respectively of the total 
prospective pig iron output of the 
Lone Star Steel Co. blast furnace 
near Daingerfield in East Texas 
was revealed here last week. 


Announcements from the Ford 
company and from Edgar F. Kais- 
er, vice-president and general man- 
ager of the Willow Run operations 
—who inspected the Lone Star 
plant Thursday--and from Lone 
Star officials confirmed signing of 
these contracts. 


In addition, Kaiser-Frazer is 
said to be interested in purchas- 
ing an additional block of stock, 
or part of it at any rate, which 
Lone Star executives will pro- 
pose that stockholders authorize. 

A stockholders meeting was 
scheduled for Oct. 31 at Dallas to 
hear a proposal that 666,666 addi- 


More light when new... 


more light for life! 





The whole lamp is a one-piece unit. Dirt 
and moisture can never get into a General 


Electric Sealed Beam 


the reflector. That’s why G-E Sealed Beam 
lamps do not grow dim! 


NOW...MORE LIGHT THAN EVER 


The new G-E Sealed Beam lamps now 
give more light on the road than ever 
before —12% more for driving and 16% 
more for passing. And right up to the end 
of a long and satisfactory lamp life, the 
average G-E Sealed Beam lamp still gives 
99% as much light as when new. 


PROVE IT YOURSELF 


Take a G-E Sealed Beam lamp that’s been 
used for a long time. Wipe the lens. Hold 
a new G-E Sealed Beam lamp next to it. 
Compare the two. You'll find the old lamp 
still bright, still sparkling. It has not 


grown dim! 


HOW'S YOUR STOCK? 


Winter means more after-dark driving. 
Don't let your stock get so low you lose 
profitable sales. Your distributor can supply 
all you need. Call him today! 


FOR EVERY SOCKET... 
FOR EVERY CAR 


headlamp to affect 


Cuteway view of G-E Lamp 






@ FLAMENTS HELD IN VISE-LIKE Grip 
@ MIRROR-LIKE REFLECTOR 


@ HARD-GLASS PRECISION LENS 


@ ONE-PIECE CONSTRUCTION 


G-E LAMPS 


GENERAL @ ELECTRIC 


More Iron for Ford, K-F 


Two Makers Contract for Part of Pig Output 
Of New Texas Blast Furnace 














tional shares of stock at a recom- 
mended value of $1.50 a share be 
issued for the purpose of outright 
purchase of the $35,000,000 ore 
beneficiation plant in East Texas 
which Lone Star acquired from 
WAA under a three-year leas« 
agreement, with option to buy. 
Both Kaiser and E. B. Ger- 
many, president of Lone Star, 
disclaimed any intended action 
that might shift control of the 
company from the Texas stock- 
holders who, in the main, sub- 
scribed the original stock to ef- 
fect the acquisition of the plant 
from the government this year. 
The announcement of the Ford 
contract with Lone Star was made 
in Dallas the day that Kaiser ar- 


| rived here unannounced on a trip 


to inspect the plant’s facilities, the 
Kaiser-Frazer contract being con- 
tingent only upon the capacity of 
the plant to fulfill the order ‘as 
ascertained by such inspection. 
Kaiser said he had no knowledge 
of the Ford contract, and the Lone 
Star announcement of the Kaiser- 


| Frazer contract, which appeared 


in morning papers the same day, 
made no mention of it. 

And while a press release the 
following morning quoted Germany 
as saying that FHA had blocked 
the Ford contract under terms of 
acquisition of the plant by which 
60 percent of the plant’s produc- 
tion go to housing, Germany told 
this correspondent at the Dainger- 
field plant that Ford did have a 
firm contract, that he (Germany) 
had only “unofficial” information 


| from a Lone Star representative in 
| Washington that the fulfillment of 
| the Ford contract might be block- 





ed and that, so far as he knew, 
there really was no likelihood that 
the delivery would not be made 
to Ford. 


Meantime, FHA spokesmen at 
Washington denied knowledge of 
any negotiations aimed at hold- 
ing up the delivery of pig to 
Ford or of any order to that ef- 
fect. Ford spokesmen reiterated 
that they had a firm contract 
with Lone Star for delivery of 
14 percent of the total output. 
The 1,200-ton plant at Dainger- 
field is being readied for blowing 
in the blast furnace, with ample 
stockpiles of coal from three Okla- 
homa coal mines, coke from its 78& 
coking ovens and ore scraped from 
the surface deposits within five 
miles of the plant having been ac- 
cumulated in the past few months 


Ford Takes Lead 
In N. Carolina 


Car Registration 


RALEIGH, N. C.—North Caro 
lina’s motor vehicle picture re- 
versed itself in September when 
registrations of new Ford cars out- 
distanced Chevrolet for the first 
time since February. Chevrolet 
trucks, long second to Ford in reg- 
istrations, took the lead. 

“All told, 6,743 motor vehicles 
were registered in September, a 
jump of nearly a thousand ever 
registrations for the previous 
month,” the Department of Motor 
Vehicles stated. 

The year’s total so far is 57,536 
new registrations, including 36,048 
cars and 14,745 trucks. September 
passenger car registrations totaled 
4,740, compared with 4,019 in Au- 
gust, and truck registrations in 
September totaled 2,003, as com 
pared with 1,960 in August. 

Leaders last month in car reg 
istrations were Ford, 1,140; Chev 
rolet, 909; Plymouth, 485, an 
Buick, 358. Leaders in truck regis 
trations were Chevrolet, 703; Ford 
501; Dodge, 213, and Willys Jeep 
184. 








New L-M Headquarters 
Occupied in Shreveport 


Andress Motor Co., Inc. (Ford), 
has occupied its spacious new quar- 
ters at Texas and Grand Aves., 
Shreveport, La. 

Management states that Lincoln 
and Mercury automobile sales and 
service will continue at 717 Crock 
ett St. under the name of Andres? 
Hanna, Inc. 


= 
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makes, women influence a high proportion of all retail sales. 
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Motor <>» styled with maximum appeal to women. And that is why we advertise 
57,536 


That is why the Kaiser and the Frazer are designed and 


36,048 
vember 


— and dealers to direct special selling effort at them.” 


specifically to women and urge our distributors 


ms in 
com 


a W. A. MacDONALD, Vice President in Charge of Sales, 


Chev KAISER-FRAZER CORPORATION 
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-and CBS 


reaches them 
most effectively 


Here are the facts: 


Radio sets are, by far, the most widely distributed 
“hard goods” product in America today. Proof? 
93% of all American families now have one or 
more radios —over 65,000,000 sets—in active 
use! Whenever a family gets any money at all, 


one of the first things it buys is a radio. 


Radio, in turn, sells other “hard goods” —auto- 
mobiles, refrigerators, silverware, etc.—to the 
tune of millions of dollars a month. The impact 
of Radio’s spoken word... its coverage of all U.S. 
markets...make it the greatest selling force in 


America today... by far. 


Within Radio, CBS is consistently preferred by 


advertisers who use Radio most and know it best. 


More of the 100 largest radio advertisers 
use CBS today than any other network—and 


have done so each year for the past 11 years. 


Why? Because CBS delivers more actual listeners 
at less cost than any other network. (We'll show 


you the figures on this, at your convenience.) 


You in the automobile business know how your 
industry generates power in all other American 
industries — how it speeds and directs the flow of 
people and goods through the arteries of Ameri- 
can commerce. Radio, too, speeds and directs a 
giant flow of products from farm and factory to 


virtually every family in the land. 


And CBS leads all Radio in doing it effectively. 


COLUMBIA 
BROADCASTING 


SYSTEM 
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Trailer Output 
Up 7% Over 
Mark in July 


WASHINGTON. — August pro- 
duction of truck trailers amounted 
to 3,174 units, the Department of 
Commerce announced last week. 
This represented an increase of 7 
percent over the 2,953 units pro- 
duced in July and was 59 percent 
below the 7,650 units produced in 
August, 1946. 

The total number of trailers 
shipped in August was 3,727 units, 
valued at $10,100,000. Of these, 3,511 
were complete trailers and 216 
were trailer chassis, shipped as 
such. 

August shipments showed an in- 
crease of 11 percent in number 
and 17 percent in value over the 
shipments during the previous 
month. 

Data for August were based on 
reports from 106 plants manufac- 
turing truck trailers. These repre- 
sent all known plants manufactur- 
ing truck trailers with a rated ca- 
pacity of five tons or more 


Others are profiting from AN Want Ads 
why not you? See inside back cover 


BATHCHELDER PONTIAC CORP., dealer in Watertown, Mass., since 1936, 
moved into its new building, which covers 12,000 square feet. A 14,500-foot lot next 
to it is used for parking and 8 future used-car lot. 





has 





Montreal Gas Stations 


Win Early Closing 
MONTREAL. — The problem of 
early closing of gasoline stations 
in Montreal was apparently solved 
when Recorder Leonce Plante last 
week ruled that a gasoline station 
was a shop and as such must ob- 
serve the early closing bylaw of the 
city. Gasoline station men, how- 
ever, were not content with that 
victory and petitioned the city ad- 
ministration to amend the bylaw to 
provide for early closing, with the 
exception of the larger garages and 
gasoline stations. 

It is now recognized that Mon- 


| treal gas and service stations op- 

| erated alone or jointly with a gar- 

| age shall not sell, deliver or other- 
wise handle gas and lubricants on 
Sunday, Christmas Day and New 
Year’s Day, outside the hours of 
7 a. m. to 7 p. m. 


Hollingsworth Motors 
Hollingsworth Motors, Ince., 
Statesville, N. C., has been organ- 
ized with capital stock of $100,000 
to deal in automobiles. Principals 
are W. O. Hollingsworth and M. G. 
Hollingsworth, both of Statesville, 
and E. G. Knowles, of Charlotte. 








FOR FACTORY 





Frame-Body Unification | 
Threatens Old Method | 


By A. H. Allen 


WHAT NOW is appearing to be an outmoded system of 
automotive construction—that of assembling and finishing 
a body and then bolting it down to a built-up frame and 
chassis—is being accelerated to the junkyard, just as fast 
as manufacturers are willing to spend the large sums of 
money involved in rearrang- ®——————__-———_ 


ing and reequipping their 
plants to accommodate the 
new system of spot welding an in- 
tegral type of box-section frame 
and body members. At least that 
was the opinion of many who were 
fortunate enough to get a peek at 
the new Hudson model last week. 

The idea, of course, is not new. 
The Nash 600 and the Lincoln have 
pioneered versions of the new as- 
sembly method, although Hudson 
appears to have carried it a little 
further to the logical conclusion of 








the B. F. Goodrich 


| 


running frame 
members outside 
the rear wheels 
as well as inside 
and otherwise re- 
designing to al- 
low building a car 
which really hugs 
the road without 
sacrificing clear- 
ance, headroom 
or legroom. That 
others will follow 
in the Hudson footsteps is practi- 
cally a sure thing. 


._ The fact that two of the new- 
est Chevrolet assembly plants—at 
Flint and Van Nuys, Calif.—com- 
bine Fisher Body operations with 
final car and truck assemblies, 
could easily suggest the division’s 
engineers are fully aware of the 
trend and have laid out these 
new plans with the idea of being 
able to convert readily to the in- 
tegral-type construction. 

This conversion job is no over 
night affair and it costs plenty 
Hudson, for example, dished out 
$16,000,000 in its current retooling 
a large share of which was debited 
against the new type of body con- 
struction. 





A. H. Alien 


* * * 


Frame Suppliers 


| Likely to Be Affected 


IT IS INTERESTING to conjec 


|}ture what the oncoming change 


in passenger car construction will 
mean to the large manufacturers of 
frames, like A. O. Smith and Mid- 


|land Steel Products. 


The integral-type frames have 
a basic design of box-section steel 
members formed from relatively 
thin-gauge strip. They are not 
readily adaptable to the massive 
automatic frame-making machin- 
ery which turns out the conven- 
tional type of frame with side- 
rails and X-members. 

Hence this equipment might be 
headed for early obsolescence. As 
a matter of fact it is already be- 
coming obsolete by virtue of the 
fact that volume producers like 
Chevrolet no longer buy completely 
fabricated frames, but instead take 
the various component members 
and ship them to assembly plants 
for joining into frames, the rea- 
son being that many more can be 
shipped knocked down than in the 
form of complete frame units 

+ + * 


Nuts, Bolts, Screws Lose 


To March of Welders 


THE STEADY extension of more 
welding to the fabrication of auto- 
motive parts and subassemblies, 
along with the development of new- 
type fasteners such as the “speed- 
nut,” are tending to make bolts, 
nuts and screws passe. This is only 
relatively speaking, of course, since 





Typical example: 


tire that outwears prewar tires 


b. F. GOODRICH SILVERTOWN tires Outwear 
prewar tires. Here’s a letter from M. C. 
Dameron, Deputy U. S. Marshal, Pueblo, 
Colorado—typical of hundreds we have re- 
ceived from B. F. Goodrich owners. The 
picture, with Mr. Dameron pointing to the 
tire, was taken at the time this letter was 
written. 

“On June 4, 1946, I put a complete set 
of B. F. Goodrich tires on my 1946 sedan 
in place of the ones which came with the 
car as original equipment. The speedometer 
at that time read 902 miles. I drive over all 
kinds of roads at all kinds of speeds. There 
are times when it is necessary for me to 


drive at very high speeds in order to cover 
the mileage. 

“All four tires are still in service on this 
car and the speedometer now reads 43,956 
miles. This means they have gone 43,054 
miles and the original tread is still good 
on two of them, as the attached photo 
shows. 

“This mileage is considerably more than 
I have ever experienced with any tire, even 
before the war. My work calls for depend- 
able tires, and I must say that these new 
B. F. Goodrich tires have certainly filled 
the bill.” 

Some of the reasons why B. F. Goodrich 


tires give more mileage under severe con- 
ditions are: 1. Broader, flatter tread to dis- 
tribute the wear over a wider area. 2. Tougher 
tire body made with stronger cords resists 
bruises, protects against blowouts. 

Even at today’s low prices your B. F. 
Goodrich dealer will give you a good allow- 
ance on your old tires if they are still good 
enough to be used or = The B. F. 
Goodrich Company, Akron, Ohio. 


B.E Goodrich 


FIRST IN RUBBER 


General Motors divisions alone will 
|use perhaps 90,000,000 screws and 
| bolts every month; but the trend 
is definitely away from fasteners 
| which require a degree of manua! 
dexterity to position. 

It is much easier and quicker t 
give the old welding gun a shot or 
two and skip the delaying tech 
nique of inserting bolts or screws 
and driving them home. 

The speed nut type of fastener 
is made in hundreds of forms fo: 
automotive applications. It is es 
sentially a piece of thin strij 
| steel, pierced for admission of a 
| bolt or stud, and with two ears 
or prongs having V-shaped 

notches extending upward at 4 
slight angle from the hole. 

These prongs are forced into the 
bolt threads or stud shank, and the 
tighter the fit the tighter they hold 
They can be snapped into position 
readily and there is virtually 0 
limit to the size in which they can 
be made or the type of application 
for which they will do the job 
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ARE 


YoU 

COURTING SALES 
WITH 
OUT-OF-DATE 
‘*FIGURES ?”’ 


> 


Be sure you have today’s facts 


g, and figures on Philadelphia— 


Saoenetl 


NY 


J 


America’s 3rd market ! 





JEWELRY STORE ADVERTISING 


Philadelphia Daily Newspapers. Six days only (exclusive of Sunday) 


LINES IN THOUSANDS 








1" 7 MONTHS 


1" 7 MONTHS 
1937 


1947 





Think. This very periodical may contain news of business 
changes and shifts that can alter your entire marketing picture. 
It's vital that you have today’s facts and figures always at hand. 
In Philadelphia today’s data shows THE INQUIRER has made 
gains in circulation and advertising FAR OUTSTRIPPING 
ALL OTHER PAPERS. It is today the most PRODUCTIVE 
newspaper in America’s 3rd market! 


} PHILADELPHIA TELL IT IN THE MORNING...TELL IT UN 
PR: 


OVER 700,000 
SUNDAY OVER 1000 000 





NOW IN ITS 14TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 
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AUTOMOTIVE WASHINGTON 





Inflation Seen Despite 
Truman’s Veto Logic 


By William Ullman 
Washington Correspondent 
THE PRINCIPAL argument made by President Truman 
in his veto messages to Congress last spring on Republican 
tax reduction bills was that continuance of high wartime 
rates would help keep down prices. It was his belief, he set 
forth, that if taxes were cut, additional money in the hands 
of individuals would P< 


vate inflationary tendencies. 
Certainly most people will 
inclined to agree with Earl 
Shreve, president of the U. S. 
Chamber of Commerce, who ob- 
served in his appeal last week for 
a third personal tax cut bill that 
if high taxes are supposed to act 
as a check upon inflation, such an 
effect is not outstandingly appar- 
ent at the moment. 

In Shreve’s opinion, which is sup- 
posed to be the sentiment of large 


be 


country, the situ- 
ation would be 
the opposite of 
the present if the 
taxes had been 
lowered. “I am 
convinced,’’ he 
said, “there would 
be infinitely 
greater assurance 
of production vol- 
ume sufficient to 
check inflation if 
taxes were reduced.” 

In addition to a personal tax cut, 





and small business throughout the Congress also should revise down- 











| 
if the private enterprise system 


functions without undue interfer- 
ence will it be possible to sustain 
a high level of expenditure and 
government debt retirement.” 
Shreve conceded that the task 
confronting Congress is by no 
means simple. The new demands 
for assistance in European relief 
and reconstruction, he said, com- 
plicate the situation tremendously. 
* a + 


House Committee to Probe 


Tax Exempt Cooperatives 
TOMORROW (Nov. 4) the full 
House Ways and Means committee 
will meet, after a summer of recess, 
to begin hearings on tax-exempt 


HERE’S THE latest thing in Nash deal-| organizations, with farm coopera- 


er neckwear, designed by A. P. Jensen of 
Jensen & Bedell, Inc. (Nash), 


as @ surprise for the factory and zone offi- 
cialis who were giving Jensen a dinner to 
honor his agency with the Nash 10-point 
select dealer plaque. 








ward the capital gains tax, Shreve 
said, adding: 

“In the general overhauling of 
tax laws there should be further 
attention to corporation taxes, the 
estate and gift taxes, and the war- 
time excises should be repealed. 

“Full weight should be given to 
the extent to which existing taxes 
are a deterrent to business. Only 





tives expected to be first on the 
list of witnesses. 


It is believed that investigation 
of the problem of tax exemption 
this time will be exhaustive since 
members of Congress have dis- 
covered that the movement to 
change corporations into cooper- 
atives to escape federal taxation 
has gained great momentum dur- 
ing the past year. It is expected 
that inquiry will be made at 
length into tax-exempt founda- 
tions to discover whether some 
such organizations are not 


formed solely to avoid taxation 





.and friendly salesman for hundreds of new- 
car dealers in the Greater Cleveland market. To 


make a brief case for the Cleveland Plain Dealer, 
the per capita ownership of automobiles in 
Cleveland is among the largest in the nation. And 


new car sales, broken down into 273 census tracts 
in A. B. C. Cleveland, parallel Plain Dealer readership. 


CLEVELAND PLAUS DES ALE 


v. 10 on 


wan oe a 


wut 
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That’s why year after year the Plain Dealer maintains 
its high position as one of the leading newspapers in 
the country > oe car advertising lineage. For 


regardless o 


fluctuating supply and demand, automo- 


bile and automotive product advertisers continue to 
head theirspace schedules with the Cleveland Plain Dealer. 


CLEVELAN 


D 


Facts for Advertisers 


Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 
Survey Department can answer 
not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 


\— coed 


a NY 


PLAIN DEALER 


Cleveland’s Home Newspaper 
John B. Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


rather than to promote education, 
religious and scientific purposes. 

The question of taxation for co- 
operatives is a highly controversial 
one and certainly will stir up a 
hard fight with the farm bloc and 
the labor group against any change 
in the law which would take from 
these associations the special posi- 
tion they now enjoy. On the other 
hand business, large and small 
alike, already has taken a strong 
position for imposing taxes where 
the cooperatives enter into direct 
competition with its field. 

While it is thought unlikely that 
anything will be done to disturb 
bona fide educational, religious and 
scientific foundations, there is 
strong sentiment among members 
of Congress to tax labor enterprises 
now enjoying exemptions. 


* * 
Group Urges Modification 
Of Tax Burdens 


MEANWHILE, federal tax re- 
forms giving a better break to both 
business men and individuals, have 
been recommended by the Com- 
merce department’s 20-man advis- 
ory committee. 

Embracing a wide field of tax 
problems, the committee urged 
Secretary Harriman to undertake 
“an active campaign in the inter- 
ests of business” to modify tax 
burdens. 

Among the major recommenda- 
tions of this group, which is a 
permanent setup to advise the com- 
merce department on small busi- 
ness, were the following: 

1, Federal adoption of the com- 
munity property system. 

2. A reduction in duplicate taxa- 
tion on corporation incomes. 

8. Equal tax treatment for coop- 
eratives which compete with pri- 
vate tax-producing enterprises. 

4. A $25,000 tax exemption on un- 
distributed earnings of business 
and “removal of uncertainties and 
fear which hamper management 


judgment” on whether to retain 
larger earnings. 
A federal study to determine 


“whether or not union contracts 
designed primarily for large in- 
dustrial units and imposed on small 
business constitute a handicap to 
efficient production in small busi- 
ness” also was recommended. 

The committee suggested that 
small enterprises, including both 
manufacturers and retailers, coop- 
erate in such activities as buying, 
selling and advertising. 

e * . 


Brief Notes Emanating 


From Capitol Hill 


THERE IS mounting evidence 
that people generally like the new 
labor law once they understand it. 
One member of Congress who was 
severely criticized at home when 
he helped put the law across says 
he is willing now to have union 
leaders make an issue of the legis- 
lation in next year’s election. In 
addition, he predicts he will win in 
a landslide because his constituents 
are better informed concerning the 
benefits they have won under the 
act. 

* * * 

ECONOMY -MINDED members 
of Congress are fearful they will 
have difficulty holding down appro- 
priations for public works in 1948, 
a campaign year, despite frequent 
congressional statements that such 
work should be delayed, if possible, 
until less prosperous days. 

* * + 


TOP GOVERNMENT officials, 
under pressure from congressional 
investigations, are reexamining all 
export licenses involving trade with 
Europe. As a result, there is said 
to be considerable doubt about the 
ultimate shipment to Russia of $12 
million worth of oil refining ma- 
chinery originally ordered by the 


| Soviet to meet what her experts 


said was a pressing need. 


Amco’s New Line Includes 


Linings, Belts, Hose, Mats 


Asbestos Mfg. Co. (Amco), Hunt- 
ington, Ind., announces a complete 
new line of friction materials for 
passenger car and heavy-duty ser- 
vice, designed to meet the exact- 
ing requirements of each specific 
vehicular brake job. Fan belts, hose 
and car mats are also included in 
the new product program. 

Included in the line are new and 
improved deluxe brake lining sets 
for passenger cars and light trucks. 
These combination friction sets, 
packed in three-color cartons, are 
made by the latest dry process 
method. 
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‘As the Arabs 





Because of our perfectly natural dislike of being 
overwhelmed in our own homeland,” says King 
Abdullah, “we are called blind nationalists and 
heartless anti-Semites ... No people on earth have 
been less ‘anti-Semitic’ than the Arabs... We 
say that Palestine has already sheltered 600,000 
refugees .. . We believe it is now the turn of the 
rest of the world to accept some of them.” In his 
remarkable message to America, King Abdullah 
publicly presents, for the first time, the position of 
the Arab people on the important and pressing 











problem of Palestine . . . Read, in the November 
THIS MESSAGE of world-wide 
significance from a leading Moslem 
spokesman states the Arab position on Pales- 
tine. It is typical of the alertness of Tue 
AMERICAN MAGAZINE in presenting authoritative 
articles on both sides of important subjects. Next 
month, THE AMERICAN MaGazine will publish a 
similar message from Dr. Abba Hillel Silver, 
Chairman of the American Section, Jewish Agency 
for Palestine. 


issue of THE AMERICAN MAGAZINE: 


“AS THE ARABS SEE THE JEWS” 


by His Majesty Abdullah 
King of Trans-Jordan 












SMART NEW COVERS! 
EASIER READABILITY! 
FRESH ART TREATMENT! 





Advertising with “AUTHORITY” 


Month in and month out, THe AMERICAN MAGAZINE presents 
its readers with timely articles on subjects that directly affect 
the daily lives of all Americans. 

Not only that, but it does so with authority—for you'll find these 
articles written and signed by top people—kings, if necessary! 

Over the years, this policy has built a special character and 
reputation for THE AMERICAN MaGaZINE which make its male- 
female audience one of the most responsive in the whole field 
of publishing. 

Thus, all advertising in THe AMERICAN MAGAZINE also acquires 
an “authority” above and beyond its importance measured in 










BRIGHTER ILLUSTRATIONS! 















circulation figures alone. 






Dollar for dollar, page for page, no other magazine 
can match the responsive, multimillion, male-female 
circulation delivered by THE AMERICAN MAGAZINE. 








a is 
BUD SHIRMER (Detroit Mgr.)—H. A. Patterson ap Metta we te SS . 
Tue AMERICAN MaGazINeE ae Pel = Ss 
General Motors Building, Detroit 2, Michigan { ae Se ~~ = Repeats Bo hy. > 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. ¥., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 
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Last One 


Drivers’ License Law 


Urged for S. D. 

Enactment of a South Dakota 
driver’s license law was urged by 
Gov. George T. Mickelson in an 
address before the South Dakota 
Bar Assn. 

“Our highway safety program 
will be a pretty flat program with- 
out a driver’s license law in view 
of the fact that we’re the only 
state in the nation that doesn’t 
have one,” the governor. declared. 
“However, I dont think a driver's 
license law is the complete answer 
to our highway problem, but I do 
think it will help.” 

Although the traffic problem is 
not too great on South Dakota 
highways, he said, “every means 
must be taken to eliminate death 
on our roads, and driver’s license 
legislation is a step in the right 
direction.” 


+ + + 
Wyo. Highway Fund Need 
Estimated at $42 Million 
CHEYENNE, Wyo.—A total of 
$42,000,000 would be needed to put 


Wyoming’s state primary roads 
into top shape, State Highway 


Superintendent Ray Bromley esti- volving 124 
















One touch 


of ually 


that every car buyer 
recognizes 
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A 1929 DE SOTO that is still going strong after being used in open Texas country 
to herd cattle was featured recently in the ‘‘Top-O-Texas Rodeo.’’ The owner, R. T. 
Wilson, of Follett, Tex., estimates the car has been driven 200,000 miles. He said the 
speedometer was jarred into uselessness in 1937, the same year that the ‘‘jackrabbits 
were so bad around here.’’ Shown, left to right, are L. G. Airhart, parts and service 
manager, Plains Motor Co., Pampa, Tex.; Jim Cornutt, manager; Adney Pursley, sec- 


retary, and Wilson, the car’s owner. 


mated in addressing a meeting of 
the Wyoming Secretaries Assn. 

Although emphasizing that his 
department didn’t have that kind 
of money available at the moment, 
he expressed hope that the funds 
would be raised. 

Bromley said that since April, 
1945, a total of $14,986,197 has been 
spent improving state roads, in- 
projects. Of this sum, 


he said, $12,125,794.96 represents 
federal and state money; $2,228,- 
508.95 state money, and $631,892.85 
state and county money. 





LaBrie Implement Co. 
LaBrie Implement Co. (Chrysler- 
Plymouth), Northome, Minn., plans 
an addition to the present building 
to include showroom and office fa- 
cilities. 


i | Highways & Safety . . . 
— |*Back-Seat’ Drivers 


Given Nod by NHUC 


HE National Highway Users 

Conference is coming part-way 
to the rescue of the much-maligned 
“back-seat” driver. The right kind 
of back-seat driving can help pre- 
vent traffic deaths, an article writ- 
ten for the conference publication 
Highway Highlights notes. 

Citing recent accident statis- 
tics, the article points out that 
passengers fare worse than driv- 
ers in the traffic toll. In fact, a 
leading casualty insurance com- 
pany reports that more claims 
are paid for occupants of seats 
alongside the driver than are paid 
for drivers themselves. 

That being true, the conference’s 
safety department says that self- 
preservation alone should dictate 
intelligent protests by passengers 
when car operators drive in a man- 
ner that invites accidents. 

* * * 
se 3 yoo often one reads news re- 
ports of fatal crashes in which 








PUSH-BUTTON STARTING IS USED ON 
MANY OF THE FINEST CARS IN AMERICA 


Push-button starting, with the Bendix Drive, is 
the most compact, trouble-free and inexpen- 


sive installation of this type on 


There is good reason why every “high priced” car manu- 
facturer—and an increasing number in the low and 
medium priced field—have turned to push-button starting. 


Discriminating car buyers appreciate the convenience and 
safety of a handy starter button within easy sight and reach 
—eliminating the necessity of groping for hard-to-reach 
pedals. On hills, railroad grades or ramps where starting 
is vital and often difficult, push-button starting leaves both 


the market. 





feet free to operate the clutch, brake or accelerator. 


And alert manufacturers appreciate that with the Bendix* 
Drive, push-button starting can be used at a considerable 
saving in cost due to the elimination of a great many pieces 


of linkage. 


Thus Bendix Drive offers a “quality” feature at ‘“produc- 
tion” costs. Let us show you how easy and inexpensive 
it is to add this outstanding sales feature to your car. 


*REG. U.S. PAT. OFF 





“Bendix Drive ECLIPSE MACHINE DIVISION of 


ELMIRA « 


NEW YORK 





AVIATION CORPORATION 


careless or speeding drivers have 


| been arrested after their passen- 


gers have been killed. Perhaps in 
many of these cases the passen- 
gers could have saved their lives 
if they had been willing to speak 
up and remonstrate with the driv- 
er,” the article says. 

The article was quick to point 
out, however, that the wrong kind 
of back-seat driving can also breed 
accidents by making a driver nerv- 
ous and irritable and thus affect- 


ing his judgment. 
* * * 


Economy? 
Wis. Cut Threatens 
Safety Jobs 





Commissioner B. L. Marcus of 
the Wisconsin motor vehicle de- 
partment has informed Gov. Ren- 
nebohm and other members of the 
state emergency board that he will 
be obliged to reduce the staff and 
the services of the department’s 
highway safety division and other 
integral bureaus unless the board 
grants emergency operating funds. 

Marcus has found the appropria- 
tion granted to the department by 
the recent legislature insufficient. 
The emergency board has under 
advisement his proposal for an ad- 
ditional allotment of $100,000 for 
the year. 


Maryland’s Road Hopes 
Boosted by Sales Tax 


Maryland's new sales tax is pro- 
ducing revenue at a rate sufficient 
to permit the state to take up 


plans for the rehabilitation of its 
| highway system with the use of 


highway funds which heretofore 
have been diverted to other uses. 
Governor Lane said: “In the pro- 
gram for financing the plans for 





the reconstruction and rehabilita- 
tion of the roads system in Mary- 
land, I deemed it necessary to 
transfer the receipts of motor ve- 
hicles titling taxes in the esti- 
mated annual amount of $3,000,000 
from the general funds to the road 
funds and to transfer the expense 
of the state police in the amount 
of $1,500,000 from road funds to 
general funds. 

Pointing out that Maryland was 
without previous experience to in- 
dicate what receipts to expect 
from a sales tax, such as was en- 
acted by the 1947 state legislature, 
he said: “It is true that there were 
estimates that the tax would pro- 
duce an expected annual total of 
$18,400,000, but had our experience 
shown that estimate to be too high, 
st would have been necessary to 
retransfer the above-mentioned 
funds back in order to meet any 
deficits, and consequently weaken 
or destroy our plans for new roads 
construction.” 

“Now that it has become appar- 
ent that the sales tax receipts esti- 
mate will be met and probably ex- 
| ceeded, and the financial structure 
|of all other plans guaranteed, the 
| state is in a position to go ahead 
| with its plans for road improve- 
ment.” 


+ * * 

Expansion Strips 

| Alabama’s legislature concluded 
its 1947 session without approving 
a $40,000,000 bond issue which had 
been advocated by Gov. James E 
Folsom to finance an expanded 
highway construction program. An- 
other casualty was a bill to re- 
fund five cents of the state’s six- 
cent gasoline tax on gas used in 
farm tractors. 

With over 2,000 children in schoo! 
yearly, Xenia, O., has not had any 
kind of accident involving a child 
on the way to and from school for 
|23 years, according to Traffic 
Safety, published by Ohio depart- 
prea of highways. 





| Koster a Grid Referee 


Fred Koster of Koster-Swope Mo- 
tors (Hudson), 927 E. Broadway, 
Louisville, Ky., every Saturday 
through the fall dons a black and 
white football referee’s shirt in his 
capacity as a member of the 
Southeastern Conference Officials 
Assn. 
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Report of Progress 
on the Car that Millions Want 


By PRESTON TUCKER 


HE WAY the motoring public has received the 

Tucker ’48 is just about the most exciting experi- 

ence that an American manufacturer could have. 
And it carries with it a great responsibility, of which my 
associates and I are keenly aware. 

In the hottest summer in years more than a million and 
a half motorists surged into exhibition halls in nine major 
cities to look at the Tucker ’48. 

In Chicago alone, half a million people came to a five- 
day showing of this new car at the Arena, crowding this 
block-long building to capacity. 

A special one-day showing for members of the C.I.0.- 
U.A.W. at the Chicago Stadium attracted 157,000 people. 
These U.A.W. members know cars. They know mass pro- 
duction methods. And so their enthusiasm for Tucker *48 
engineering . .. their quick appreciation of our exclusive 
features... meant a great deal to us. 

In New York the Tucker 48 was on display at the Mu- 
seum of Science and Industry for one week, during which 
the Museum’s regular admission was charged. Museum ex- 
ecutives report that even though ticket sales were sus- 
pended several times due to the crowds, the Tucker ’48 
“box office” was larger than the average first-run motion 
picture house on Broadway during that week. 

At the Canadian National Exhibition in Toronto, at the 
World’s Inventors Congress in Los Angeles, at special 
showings in Boston, Washington, Milwaukee, St. Louis, 
Philadelphia, the story was the same. Day after day the 
crowds broke all attendance records. 


America is Hungry fora Completely New Car 


THE RESPONSE has been far deeper than a lively interest. 
It has been a restiess, impatient, overpowering urge to own 
a Tucker 48... to buy it now... to drive it home! 

In talking to motorists at these showings my associates 
and I have been asked the same question over and over: 


**How long must I wait for a Tucker '48?"’ 

This “progress report” is our answer. We feel that every 
motorist who has waited the long years of the war, and 
after, for a really new car has a right to know what is going 
on in the Tucker plant, 


Public Financing Is Completed 


Our puBLic financing program was completed less than 
sixty days ago. Response was world-wide. This has made 
it possible for us to execute our lease on the great former 
B-29 engine plant with the War Assets Administration. So 





now we have taken full possession of this 
plant—the largest and most modern auto- 
motive plant in the world. 


In the near future our dealer-distributor 
organization will be complete. Already ter- 
ritories have been assigned to 83 distribu- 
tors and 1,200 dealers, who have paid the 
Tucker Corporation close to $8,000,000 for 
their franchises. 


Our production plans are moving ahead 
rapidly, too. Here’s where we stand. 


Setting Up Production Lines 


Map te Bopy ForMSs—accurate in the minutest detail — 
have been completed in 100 days...a record never before 
attained by an automotive manufacturer. We have re- 
leased our body dies and have made contracts for our body 
stampings. 


, 


As the first step in setting up production we are building 
25 pilot cars which will be on display in many cities around 
the first of the year. 


Toolroom operations have been proceeding at top speed 
for many weeks to supply the precision attachments and 
special tooling needed on mass production lines. Seventy- 
five per cent of the necessary machine tools required are 
already on hand in the ultra modern equipment of this 
wartime engine factory. Engineering co-ordination of all 
the advanced Tucker mechanical units is going forward. 
Final tests are under way. 

We are rearranging our factory for mass production. 
Some of the production lines are already being set up. 


In all this work the Tucker plant gives us a priceless ad- 
vantage. It is admirably adapted to mass automotive pro- 
duction. It was laid out by automotive men and built by 
the Government. No expense was spared to equip it with 
the newest, finest machines. It has its own foundries... the 
most completely mechanized foundries in America. It has 
nearly all the basic equipment to build the Tucker ’48 com- 
plete in this one plant. 

This means the job of getting ready for production on a 
completely new car is advancing at a rate never equalled 
in the automotive industry. 


Plans for Raw Materials and Skilled Workers 


THE TUCKER PLANT has another advantage, too. In Chi- 
cago’s industrial South Side, it is near many of the leading 
raw material suppliers to the automotive industry... near 
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steel plants and rolling mills. Close work- 
ing relations with these plants have been 
established and commitments made. We 
have been assured that when production 
is ready to roll, the raw materials will be 
on hand. 


All the skilled workers needed to build 
Tucker ’48s will also be on hand. For in 
wartime this plant trained and employed 
35,000 workers. Many of these men and 
women want to work for us. Already there 
are many thousands of applications for employment on file. 

In the next few months, we fully expect to meet prob- 
lems we can’t foresee now. Every new business does. So 
our plans, carefully worked out as they are, must remain 
flexible. However, stating it broadly, this is what to expect: 


Look for Tucker ’48s to be coming off production lines in 
a matter of months. Sometime next year production should 
come up to the planned level of a thousand cars a day. 
Then you'll see Tucker ’48s, plenty of them, on the road. 


It will be a rear-engine motor car. It will have the excit- 
ing new features you’ve been hearing about. It will be in 
the medium-price field, and a more luxurious car for the 
money than you’ve ever seen. 

It will be supported by a nationwide dealer-service or- 
ganization, comparable to that of any car in the medium- 
price field. And when you get behind the wheel of a Tucker 
’48 you'll know you’ve stepped into an entirely new auto- 
motive age. 

We’re not going to ask you to wait for this new car one 
day longer than is absolutely necessary. 


However, we hope you'll remember this: 


Putting a new enterprise into full swing is a tremendous 
undertaking—particularly in the automotive field. It calls 
for great expenditures of effort, time and money. And it is 
a good thing for America that this is so and has always 
been so. For only a product that is thoroughly sound is 
worth the patience and ingenuity and solid hard work 
needed to produce it and distribute it on a national scale. 





TUCKER CORPORATION 


7401 SOUTH CICERO AVENUE, CHICAGO 29, ILL. 


Tucker 42 


Tue Tucker "48 is a truly luxury car in the medium-price 
field. 150 horsepower rear engine with electronic high fre- 
quency ignition and sealed-in cooling system. 128-inch wheel- 
base, yet only five feet high from road to roof. 

The unique Tucker design includes single disc brakes—63 % 
more effective than conventional brakes—individual wheel sus- 
pension, and a frame lower than the center line of the wheels. 

The combination of these features, plus the rear engine, 
makes it virtually impossible to skid this car on any kind of 
driving surface or to overturn it. 


THE: AMAZING SAFETY FEATURES OF THIS CAR WILL SET A FUTURE PATTERN FOR THE INDUSTRY 
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Chicago Dealers Fined 


For Frame Sheds 


CHICAGO.—Seven used-car deal- 
ers were fined $25 each by Judge 
Cecil C. Smith, of the license court, 
for erecting wooden sheds on their 
lots in violation of municipal fire 
regulations. An ordinance prohib- 
iting such structures was passed 
recently, and the decision of Judge 
Smith marked the first test in 
court. 

Hearings on motions to vacate 
the fines were set for Oct. 30. Com- 
menting on the court decision, Mil- 
ton T. Raynor, attorney for the 
Greater Chicago Used Car Dealers 
Assn., said he planned to appeal 
the verdict. Raynor is also legal 
counsel of the National Used Car 
Dealers Assn. 

* * * 


Steven Opens U. C. Lot 
TACOMA, Wash.—Floyd Steven 


has opened a used-car lot at 4112 
8. ‘Tacoma Way, _South Tacoma. 


the FAMILY took 





ATHER wasn’t exactly a despot, but 
when he decided to buy a “horseless 
carriage,” he bought it. The family wasn’t 
consulted. It was father’s choice, pure and 


simple. 
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AS PRODUCTION INCREASES rapidly at Willow Run, Kaiser-Frazer is a 
its factory field service organization. Assigned to territories recently after co 
extensive training and orientation course at the factory were, front row, left to right, 


A. BR. Hanstein, district service representative who is assigned to the 
regional service managers E. J. Gallagher, Charlotte, N. 
phis; back row: service managers L. L. Schnetzler, Buffalo; 
Philadelphia, a and E. _ 8. . Gray, New York k City. 


Steven started in the automobile Car Co. and later operated a repair 


business 32 years ago with Pacific shop with his brother. 


C., and ©. E. Jennings, lem. 
Boyle, 


ATLANTA, Ga.—Used-car deal- 
ers here are voicing opposition to 
the city’s plan to double the busi- 
ness license fee of dealers handling 
late model used cars. 

Both Harry W. Miley, president, 
and John Aldridge, past president 
of the Atlanta Used Car Dealers’ 
Assn., charged the city with “tak- 
ing unfair advantage of the middle- 
men in the transaction.” 


“The used-car dealers are not 
making money out of selling late 
model used cars,” Aldridge em- 
Sees phatically asserted. “It’s the pri- 
vate individuals who get them from 
new-car dealers and bring them 








umop 3%* 


by old folk and small fry alike. And because 
it arrives home with the Sunday newspaper, 
it has that valued local acceptance and 
“family day” readership. 


Then, too, PARADE reaches more fami- 


Used Car Dealer Notes... 


Atlanta Assn. Fights Plan 


To Double License Fees 


ED KIMBALL - 





But let the old man try this on the family 
nowadays. 


Nothing doing! Mother, brother, sister .. . 
all want their say when it comes to buying 
the family car. (Of course, father still puts 
up the money, but that’s a technicality.) 


So, now that buying a car is a family de- 
cision, you have to make a hit with all the 
family. And that’s where PARADE comes in. 


PARADE, the Sunday Picture Magazine, 
is pointed for leisurely Sunday reading .. . 


You ought to be in pictures... in 


JAY HAMMEN - 


3975 Penobscot Building, Detroit 26, Mich. °* 


lies where more sales are made. In its 21 
metropolitan markets of origin, PARADE 
averages 60% family coverage, compared 
with 49% for the women’s service books, and 
38% for the weeklies. 


So if you want to get in the family picture, 
get in PARADE ... where PICTURE 
POWER provides more readability for all 

. and more advertising readers-per-dollar 
for you. 
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to us who make the big profits 
Our handling profits are only nom- 
inal. 

“It’s not racketeers and ex-crim- 
inals who are bringing us these 
cars. The best business and pro- 
fessional people of the city of At- 
lanta are the folks concerned.” 

The proposal to hike the license 
fees of used-car dealers came at a 
meeting of city council’s tax com- 
mittee. City Clerk Joseph Richard- 
son proposed that dealers handling 
cars with less than 2,500 miles on 
the speedometers, and which sold 
for a price “equal to or more than 
the list prices of the cars when 
new” should be charged the new- 
car dealers’ business fee. 

* o . 


Louisville U. C. Dealers 


Note Price Drop, Buyer Loss 


LOUISVILLE, Ky.—Dealers here 
are said to have noted a 5 percent 
decrease in the prices of used cars 
among 1946 and 1947 models and 
as much as 10 percent in older 
models since the high peaks of 
pre-Labor Day. 

Contributing factors in their or- 
der of importance are said to be 
(1) Regulation W’s expiration Nov. 


| 1, (2) 1948 models creating further 


style changes, (3) increased buyer 
resistance, and (4) new cars are 
becoming more plentiful with in- 
creased production schedules. 

* * * 


New York U.C, Assn. Requests 


Stolen Car Data for Members 


NEW YORK.—Car thieves have 
been active in the New York City 


| areas, according to the New York 


Used Car Dealers Assn., Inc., which 
reports that many dealers have 


| been victims of buying these cars, 
| the association reports, and have 


lost considerable money in the sub- 
sequent seizures. 


The association requests that 
stolen car cases be reported to 
their offices at the Park Central 
hotel, 55th and Seventh Aves., New 
York 19, N. Y., as a protection for 
dealers who might otherwise buy 
these cars in good faith. 

+ * + 


| Texas U. C. Assn. to Convene 


Nov. 16-17 in Houston 


DALLAS.— The 1947 convention 
of the Texas Used Car Dealers 
Assn. has been set for Nov. 16-17 
at the Rice hotel in Houston, Mike 
Tipps, president of the association, 
announces. The program will be 
announced in detail within a few 
days and will be mailed to the in- 
dividual members. 

Registrations will begin Sunday, 
Nov. 16, with an open house re- 
ception scheduled in the afternoon 
at 4:30 p.m. Business sessions will 
begin Monday at 10 a.m. and the 
annual banquet will be held Tues- 
day evening. 

* * 


Ad Shows Pound of Car 


Is Less Than Pound of Beef 


CINCINNATI.—An attention-get- 
ting advertisement was _ recently 
employed by Bob Gary, local dealer, 
who advertised his cars at so much 
per pound as compared with the 
prices of beef and other meats. 
Gary showed that car prices per 
pound were below meat prices per 
pound. 

Among his offerings were: a 1946 
Plymouth—3,130 pounds at 50 cents 
a pound; 1946 Ford convertible— 
3,190 pounds at 50 cents; 1940 Buick 
—8,660 pounds at 30 cents, and a 
1936 Dodge—2,950 pounds at 10 
cents. 

+ * & 


Buffalo Auction Center 


Begun at Tonawanda Airport 


A new auction center for dealers 
in the Buffalo (N. Y.) area was 
formally opened last week at Tona- 
wanda Airport, 2080 Military Road, 
Buffalo, N. Y. 

Edward Simon, owner and opera- 
tor of Simple Simon, Inc., 1241 
Main St., Buffalo, sponsors the auc- 
tion at which private citizens aré 
permitted to offer cars for sale but 
which is closed bidding for dealers 
exclusively. 
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yer Marker / 


Like everybody else, they are taking cars away from us far 
faster than we can build them. 


But there will come a day when a car has got to stand on 
its own four wheels and slug it out in a buyer’s market. 
And it doesn’t take a dope sheet to see that the Nash 

**600’’ rates as a rough and tough contender! 


“Which is the biggest low-price car today?” 


The tape-measure proves it’s the Nash ‘‘600’’—longest, 
widest—plenty of room for six big people. 


"Which is the most economical?” 


It’s the Nash ‘'600’’ by miles. The only full-size car that 
delivers more than 25 miles to the gallon at average high- 
way speeds. 


“Which is the most comfortable car?” 


There is only one with a Weather-Eye Conditioned Air 
System—the feature voted ‘‘best’’ in a recent survey of 
75,000 owners of leading makes of postwar automobiles. 


“Which rides the smoothest?” 


Everybody knows there’s nothing smoother than coil- 
springing on all four wheels. Nash alone offers it in its price 
class. 


“Which sets the pattern for cars to come?” 


There’s only one with the biggest advance in years—the 
unit frame-and-body construction that eliminates weak, 
noise-making joints—that stays solid and silent for years. 

The Nash ‘‘600’’ has it. 


“Which is the best-handling automobile?” 


Let anyone take the wheel of today’s Nash ‘‘600’’ for just 

five minutes to settle that question. With new Ni-Sil pistons 
it literally scampers away. It’s a new feel to an automobile, 
that’s all—light and lively, quiet and effortless. 


Add—the wallop of a Convertible Bed for overnight trips. 

Add 2-way roller steering for greater driving and parking 
ease ... yes, everywhere a buyer looks, the Nash ‘‘600’’ 
is a winner. 


So bring on that buyer’s market! Nash dealers are ready. 


Gata Card Since 1GO2 


NABH MOTORE DIVISION, NASH-KELVINATOR CORPORATION, OETROIT 
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Current Prices 


The following list of ad 
delivered prices of various makes 
of cars is based on prices in effect 





Green Cross Campaign 


National Safety Council Launches Broad Program 
To Save Lives in All Daily Activities 
Sept. 24, 1947. They include factory 


retail prices at the factories and| NEW YORK.—A coast-to-coast|Irvin said. For males and females 
provisions for dealer and |committee of 28 national leaders| together accidents are the chief 
handling charges and for federal |°f business, industry, labor, finance | cause of death from age 2 to 28 
taxes. They do NOT include trans-|2nd public affairs has been or-/ and for men and boys alone from 
portation charges, state sales tazes, ganized to sponsor a country-wide| age 2 to 37 years. Approximately 
license or title fees, or various |Green Cross for Safety movement | 370,000 of the 10,400,000 persons 
items of factory installed or op-|to be carried on by the National|who suffered non-fatal accidents 





















































tional equipment: Safety Council in cooperation with | received some permanent disability. 

BUICK. -dr. sed.,|community safety organizations, it} “Experience in industrial plants 
$1,673; re med, $1.03; — 50 Super was announced by William A. Ir-| which use the techniques of edu- 
ain $2,333; ‘stat. wag., $i ees: vin, chairman of the board of| cation, engineering and enforce- 
Series sed., $2,282; | the NSC. ment developed by the National 


-dr, . 232; 
2-dr. we $2,131; conv., $2,651; stat. 
TLLAO—Series 61—4-dr. sed., o. 

Sertes 62——4-ar. 


The purpose of the movement is| Safety Council show that accident 
to promote the practice of safety| rates can be reduced at least 85 
more widely in general daily life,| percent,” Irvin said. 

» |Irvin said. It will be directed espe- During his 40 years as a steel 
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cidents caused 33,700 deaths. Seven-| National Gypsum Co., Buffalo; |New York; William Green, presi- | York; Juan T. Trippe, president, 
teen thousand were killed in public} Lawrence D. Bell, president, Bell | dent, AFL, Washington; E. Roland | Pan American World Airways Sys- 
places not connected with traffic,| Aircraft Corp., Buffalo; James B.|Harriman, partner, Brown Bros.,|tem, New York; Harry C. Wiess, 
statistics compiled for 1946 from| Black, president, Pacific Gas &|Harriman & Co., New York. president, Humble Oil & Refining 
»jall available public and private| Electric Co, San Francisco; John| Also, William M. Jeffers, vice-|Co., Houston; Charles Deere Wi- 
-ar.| Sources by the National Safety| W. Carpenter, president, Texas |chairman, Union Pacific Railroad, |man, president, Deere & Co., Mo- 
Council show. Power & Light Co., Dallas; Wil-|Omaha; Horace P. Liversidge,|line, Ill; Robert W. Woodruff, 
Among males alone accidents are| liam G. Chandler, president, |chairman, Philadelphia Electric Co.,|chairman, executive committee, 
the third ranking cause of death,| Scripps-Howard Supply Co. _New Philadelphia; Philip Murray, presi- | Coca-Cola Co., Wilmington, Del. 


eae a. OLetit es ee — cially against home, school, farm| maker, Irvin is said to have con- E. G. (CANNON BALL) BAKER, veteran race driver, recently = tat _—- 
686; 7-pass. imperial, $4,887; 9-pass.|and other accidents that have not| tributed to improvements in ac- | °F %" sutomobile climb and a > the Sie. ane aeeeeee tiie naan peak 
sed., $4,368; 9-pass. bus. imperial, | been adequately reached by organ-| cident prevention which brought | ©**ter United States, near Asheville, N. ©. Bar's re eee a ie ao 
H, ized preventive efforts the steel industry, despite inher- 8 ee ee Oe ee oe ee ee 
LET. —4-dr. sed., , utes, 31 3/5 seconds. The road traveled was a hazardously narrow mountain sate. Onell ‘of 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,- “The need for such a move- | ent hazards, to third place OM | joose gravel having 638 unbanked, twisting, hairpin turns. For almost the entire route, 
202; cpe., $1,160; assis, 2;| ment is evident from the fact | the country’s industrial safety | cages of the trail dropped precipitously thousands of feet to the valley below. 
$1,286; spt. - Suhets’ cou ot.008; that accidents killed 99,000 Amer- | list. ai a ok a Me ie edt TE ee ee 
stat. wag., $1,893; Fleet! ‘ar. sed.,| icans last year, seriously injured The Green Cross for Safety | York; Kenneth B. Colman, presi-|dent, CIO, Washington; Benjamin 
$1,371; sed. cpe., $1,313. 10,400,000 more, and cost the | movement will be conducted both |dent, J. M. Colman Co., Seattle; | O’Shea, chairman, Union Carbide & 
200.78, 2 de aed, $1211 m0; ‘tee! cw | Country  $6,400,000,000 in cash | nationally and as a specific com-|Frederick C. Crawford, president, |Carbon Co., New York; W. S. S. 
154; ““q"—4-dr. sed., $1,.| damages,” Irvin declared, “and | munity project in localities|Thompson Products, Inc., Cleve-| Rodgers, chairman, Texas Co., New 
371.87; 2-dr. sed., $1,308.72; sed. cpe,| more than half of this toll was | throughout the United States. Pilot |land; Walter J. Cummings, chair- | York; William A. Simpson, presi- 
Sees ge, Deluse Vp das, ued. "gr.| sccidents outside the area pres- | projects were launched in coopera-|man, Continental Illinois National |dent, William Simpson Construc- 
345.66; 2-dr. sed., $1,287.67; bus. cpe.,| ently covered by organized safety |tion with local and state safety|Bank & Trust Co., Chicago; Ben-|tion Co., Los Angeles; Herbert E. 
$1,229.78; Super Deluxe ‘‘V8"—4-dr. sed.,| work.” organizations in 20 cities last year. | jamin F. Fairless, president, United |Smith, president, United States 
Steer; pun, open’ gusapiT, conv, fu.| A third of the persons killed by| In addition to Irvin, the national |States Steel Corp, New York; |Rubber Co., New York; Robert C. 
740.24; stat. wag., $1,972.26. — * * |accidents died of injuries received | committee members are: Francis J. Gavin, president, Great | Stanley, president, International 
HUDSON—Super ‘‘6’—4-dr. sed., $1,-/in their homes. This was exactly| Winthrop W. Aldrich, chairman, |Northérn Railway Co., St. Paul; | Nickel Co. of Canada Ltd., New 
oy fl ag 4 GO Son aes convertase, twice the number killed in indus-|the Chase National Bank of New | Walter S. Gifford, president, Amer- | York; John Stilwell, vice-president, 
$2,021.25; chassis, $1,347.75; Commodore | trial accidents. Motor vehicle ac-| York; Melvin H. Baker, president, |ican Telephone & Telegraph Co.,| Consolidated Edison Co. of New 
“@""—4-dr. sed. ; 
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The Hearst Newspapers on 


‘Lhe Cause and 


Cure of Crime 


FROM A LETTER TO THE AMERICAN CRIME STUDY COMMISSION FROM 


William Randolph Hearst 


WHICH WAS PUBLISHED IN THE HEARST PAPERS ON MAY 21, 1929 


“The great solution, and, as far as I can see, the 
only sure solution, of the crime situation of which 
we complain, is education and opportunity. 


“Education and opportunity have caused prog- 
ress and prosperity and have created mental and 
moral enlightenment among our people; and if we 
want more progress and more enlightenment and 
more morality and less criminality, we must have 
more education and more opportunity. 

“Very few criminals are criminals from choice. 
Most of them are criminals through force of cir- 
cumstances. 


“There, but for the grace of God, go I,” said John 
Bradford as he saw a man being dragged to the 
gallows. 


‘Have you who are assembled here today to in- 
vestigate the causes of crime ever gone through the 
crowded slums of a great city, and wondered how 
good, how noble, how honest, how pure, how fine, 
how decorous, or even how decent you would have 
been if you had been raised in that environment? ... 


‘*‘We can control environment. So the solution of 
the whole criminal problem is in our hands. Educa- 
tion and opportunity will eliminate criminality. 

“It is for the people of the United States to pro- 
vide adequate education and opportunity, and to 
create honest and able American citizens where 
criminals now grow.” 


YVR Ma 





wa TIME FOR A 
SMTA THOROUGH 
a!) CLEANING 


) 


Housing conditions in 1947 are far worse than in 1929. 
Schools are overcrowded and understaffed. Crime and juve- 
nile delinquency are steadily increasing. 


The Hearst Newspapers are continuing their fight for more 
opportunity and more education for American youth. They 
will always believe that prevention and not retribution is the 
solution to our crime problem. 
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Dealer 





Leeman Plans to Construct 


Service Building in Denver 


Leeman Auto Co. (DeSoto-Plym- 
mouth), Denver, plans to erect 
what it hopes will be one of the 
most modern exclusive service de- 
partment buildings in the Rocky 
Mountain area. 

The building will adjoin the 
present dealership of the firm at 
550 Broadway. Of one-story struc- 
ture, it will comprise 40,000 square 
feet of floor space. A coffee shop 
will be installed for the conven- 
ience of both employes and cus- 
tomers. 

* + * 


Rugel Motors, El Paso, 





Buys Building and Lot 


Rugel Motors, Inc., El Paso, Tex., 
has purchased the building it oc- 
cupies at 326 W. San Antonio and 
adjoining vacant lots for $78,500. 
The motor firm has occupied the 
purchased building for three years 
on a rental basis. 

Dan F. Rugel, firm owner, said 
it is planned to remodel the build- 
ing and to erect a $35,000 truck 
building on the adjoining vacant 
property. 

* + * 


Hudson Appoints Tuttle 
As Buffalo Dealer 


Appointment of James Tuttle, 
owner of Tuttle Motor Sales, 1120 
Main St., Buffalo, as official Hud- 
son dealer in Buffalo, was an- 
nounced by Robert F. Menow, zone 
manager. Tuttle has been on Buf- 
falo’s automobile row since 1937. 

Plans are being made for the 
remodeling and modernizing of 
Tuttle’s present structure. A new 
front will be built and a new serv- 
ice department installed. 

* * * 


Texas Dealer Loses Charter 
On Tax Charge 


The Texas charter of -Columbia 
Motor Co., West Columbia, Tex., 
has been dissolved by court order 
because of the failure to pay the 
franchise tax, the secretary of 
state’s office reports. 

The company was chartered in 
1925 and the franchise tax was not 
paid in 1933, records in the secre- 
tary of state’s office show. 

+ oa * 


Hargis Plans $200,000 Home 


For Ford in Houston 


Construction of a $200,000 home 
for Hargis Motor Co. (Ford), 
Houston, Tex., will start soon, 
Frank Hargis, head of the firm, 
announced. 

The building will be 100 by 206 
feet, according to Hargis. It will 
house the showrooms, offices and 
parts and service departments of | 
the dealership. 

+ 





* K 


Rost Renames Dealership 
After Eight-Year Ownership | 


Renaming of a long-established | 
Chevrolet dealership occurred re- 
cently when Howard Chevrolet Co., 
Kansas City, changed its title to 
Rost Chevrolet Co. 

Charles G. Rost, who for eight 
years has owned and operated the 
concern, aided in the founding of 
the original concern in 1933 and 
bought the dealership in 1939. 

* * + 


Cooke Bros. Give $120,000 
To Georgetown (Ky.) College 


Georgetown college, Georgetown, 
Ky., is $120,000 richer by reason 
of a donation by three Cooke bro- 
thers, auto dealers at Louisville, | 
who contributed the largest gift in 
the history of the college. 

Donators were V. V. Cooke, Al- | 
mond Cooke and L. R. Cooke. The 
money was given to “further Chris- 
tian education.” 

o* * x 


Oklahoma Nash Dealer 


Gets 10-Point Award 


Award of the Nash 10-point se- 
lect dealer plaque to Charles Smith | 
Nash Co., Oklahoma City, has been 


announced. 
* * * 


Two Auto Firm Charters 


Granted in Texas 
Two new auto companies have 





been incorporated in Texas, the | 
secretary of state announced. 
Morton-Rosamond Motors was 
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Doings 


incorporated in Waxahachie by 
Groner T. Morton, Edwina Morton 
and J. O. Rosamond. The Tri-State 
Motor Co. was incorporated in Ver- 
non by Charles Vivian, C. E. Camp- 
bell and Beryle Dixon Vivian. 


* * * 


McLaughlin Gets Franchise 


For Ferguson in Georgia 


McLaughlin Motors, Inc. (Wil- 
lys), Albany, Ga., has been appoint- 
ed exclusive Ferguson dealer for 
the Albany territory, according to 
Georgia Equipment Co. of Atlanta, 
Georgia-Alabama_ distributor for 
Ferguson. 

* * 7 


Olds N. E. Service Club 


The organizational meeting of 
the Oldsmobile Service Standards 
Club of Southern New England 
was held recently at Springfield, 
Mass. The club is composed of 
Oldsmobile service and parts man- 
agers from Vermont, Massachusetts 
and Connecticut. Dan _ Straker, 
service manager of the Hoffman 














ISAAC MOTOR SALES (Chrysler), Bryan, 0., took most of the honors in a recent 
parade. ao that the girl who rode on the float is a ‘‘looker’’ didn’t hurt the 
act any, either. 


with the President’s food conserva- 
tion drive. 
+ a * + 7 


Allbright Chevrolet Debut 


Is Held at Bastrop, Tex. 
Allbright Chevrolet Co., Bastrop, 
Tex., was formally opened last 
month in the building formerly 
housing the Bowen bus terminal. 


Motor Co., Hartford, was elected 
president. 


Hobbs to Help Formulate 


Food Drive in Springfield 


John W. Hobbs, president of J. 
W. Hobbs Corp., Springfield, IIl., 
has been named a member of the 
Springfield committee on food. The 
group will draft a program in line 


Brice P. Allbright, formerly of ' remodel it for a showroom. 


San Antonio, is owner, and O. 9, 


Schuelke is shop foreman. 
+ * * 


_| Hanson Quits Ford Post 


To Open N. D. Dealership 


Leif M. Hanson has resigned his 
post as Ford parts and service 
manager in Fargo, N. D., to be- 
come a Ford dealer at Enderlin, 
N. D. 

o * + 


Allison Motor & Equipment 


Opens at Chattanooga 
Allison Motor & Equipment Co., 
1601 S. Broad St., Chattanooga, 
Tenn., held formal opening recent- 
ly. The new firm handles GMC 
trucks, parts and accessories. 
* * a 


Blauschild Party 


More than 125 persons, including 
representatives from Detroit, at- 
tended the Lester Blauschild (Chry- 
sler-Plymouth) stag party at the 
Cross Bridge Farm, Gates Mills, O. 


+ * * 
Buys Building 
P. A. Peterson, Buffalo, S. D., 


has purchased a building adjacent 
to his present facilities and will 
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August Financing 
Declines Slightly 


In Dominion 


OTTAWA. —- Financing of motor 
vehicle sales during August in Can- 
ada declined slightly from July but 
continued well above the volume 
of August, 1946. Increases over Au- 
gust, 1946, amounted to 67 percent 
on new vehicles and 214 percent 
on used vehicles, according to Ca- 
nadian officials. 

New passenger car financing has 
exhibited greater evidence of ex- 
pansion in Canada during 1947 
than the financing of new commer- 
cial vehicles. This trend continued 
through August as new passenger 
car financing had advanced 107 
percent over August, 1946, while 
new trucks and buses recorded a 
smaller gain of 32 percent. 

On the other hand, an increase 
in the number of new commercial 
units financed in August compared 
with July was reported, whereas 
passenger car financing declined 
between those two months. August 
totals showed 2,040 new passenger 





THE “FAMOUS FOR SERVICE” slogan of John Elliott Motors (Studebaker), Jersey 


City, N. J., is wsed for more 


modern quarters since the Elliot alterations were com- 


pleted. John Zweig is president of the dealership; Elliot Plebeau, vice-president and 


treasurer. 
1,512 new commercial vehicles 
financed to the extent of $2,624,291. 

There was a moderate decrease 
in used vehicle financing between 
July and August, but increases over 
last year remained at a high level. 
The 5,169 used passenger cars 
financed for $2,889,979 in August, 
1947, represented increases in Can- 
ada of 273 percent in number and 
497 percent in financed value com- 
pared with August, 1946. 


the increases for used commercial 
vehicles, although volume was al- 
most twice as great as in August, 
1946. August volume of used com- 
mercial vehicle financing totaled 
1,327 units with a financed value 
of $1,128,426. 


S. P. Nizen Co. 
S. P. Nizen Service Co., Jeffer- 
son, O., has begun construction on 


Less substantial than these were! a 5,000-square-foot building. 


ERE’S SOME of the lubrication equipment which has made Balcrank 





the big news. Look at the various models with your own set-up in mind. 
Think how they can save you space, time and labor . . . bring you more busi- 


ness at greater profits. 
The smart, modern design of these units is obvious from the photos on 


this page—but you have to see the equipment first hand to appreciate its 
rugged construction and many advanced engineering features. Get in touch 
with the Balcrank representative in your area. He'll be glad to help you. 


BALCRANK 






bi ne 


, 


IN C., 


casing. 






houses pumps and drums 


CINCINNATI 





BALCRANK LUBETTE A—The only self-con- 
tained lubrication center in less than three 
square feet of floor space. Pumps and hose 
reels are sealed in water-tight underground 


BALCRANK LUBETTE C WITH WALL 
BATTERY — Ideal for super-merchan- 
dising lubrication service. Model C 
centralizes outlets and Wall Battery 


9 OHIO 





equipment. Automatic visible 


pacity 100 ibs. 


BALCRANK “LITTLE GIANT” SET 367—Efficient, 
portable 30-Ib. equipment designed and priced for small 
service stations or fleets that do not require large 


deluxe lube units. 


any desired length 


BALCRANK 600 SERIES—Tops in modern portable 


oiler on ait-operated 
pumps assures continuous, adequate lubrication. Ca- 


BALCRANK HOSE REELS—Chassis grease, gear oil, 
motor oil, water and air units mount on floor, wall or 
ceiling. New “window-shade” action checks hose at 


Lawsuits Affecting Dealers... 





Court Decisions 


By Leo T. Parker 
Attorney at Law 

MCDERN higher courts consis- 

tently hold that employers are 
legally obligated to warn employes 
of special dangers, and also sup- 
ply the employes with special 
clothing to protect them against 
injuries and burns from acids in 
storage batteries, etc. 


For instance, in Levesque v. 
Clearwater Mfg. Co., 41 S. E. (2d) 
92, an employe sued his employer 
for $5,000 damages. The employe 
alleged that the employer used 
poisonous “chemicals” which caused 
him to become ill. 

The employe contended that 
before he was permitted to use 
the chemicals his employer 
should have warned him of the 
dangers and furnished him safe- 
guards, as pants, gloves, etc. 

The higher court allowed the em- 
ploye $1,000 damages and said that 
all employers should warn em- 
ployes of special dangers and also 



























| operators, and will aid 


|methods to mulct the 


| 
| 


to 


“safeguards” 


supply necessary 
the employes. 
- ea * 


Highest Bidder 


CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: Can the highest 
bidder at a bankrupt sale compel 
the trustee to accept his bid? 

According to a recent higher 
court it makes no difference that 
the advertised date for accepting 
bids has passed, the court may dis- 
regard the highest bid and sell the 
property or assets to another and 
new purchaser. See Reid v. King, 
157 Fed. (2d) 868, where a court 
directed the trustee in bankruptcy 
to sell certain assets of a bank- 
rupt corporation. 

The trustee, by public adver- 
tisement and by letters, had so- 
licited sealed bids, and the high- 
est bid submitted was by Leon 
A. Reid, in the aggregate sum 
of $28,543.55. 

One month later, one King of- 
fered to buy the assets at aggre- 
gate of $38,640, an increase of $10,- 
096.45 over the highest bid previ- 
ously submitted by Reid. 

Although King had failed to sub- 
mit his bid until after the adver- 
tised time for opening the bids, 
the court disregarded Reid. 
* * * 


Not All-Inclusive 


ACCORDING TO a recent higher 
court theft insurance policies do 
not cover mere illegal use of an 
automobile. 

For example, in Dickerson v. 
Emmceo Insurance Co., Inc., 72 N. 
E. (2d) 114, it was shown that a 
truck owner held an automobile 
insurance policy covering damage 
to the automobile caused by lar- 
ceny, robbery or pilferage. One day 
the truck. driver went to get tools 
to fix a flat. He left one Lewis 
to watch the truck. 

While the driver was away from 
the truck securing tools and ma- 
terial to repair the tire, Lewis at- 
tempted to move the truck and 
lost control, causing serious dam- 
age. 

The insurance company refused 
to pay the damages and the higher 
court approved the verdict, saying 
that there was no proof that Lewis 
intended to steal the truck. 

Full support of the National 
Used Car Dealers Assn. in a 
court fight against threatened 
revocation of the licenses of 300 
New Jersey used-car dealers was 
promised by the group’s presi- 
dent, Oliver W. Wood, East Or- 
ange. 

Contending that the new law is 
unconstitutional, Wood said he 
would ask Magee to provide a test 
case for trial before the state su- 
preme court. 

” 7 + 


7-Point Code of Ethics 
Adopted in Memphis 

MEMPHIS, Tenn.—Roy Cortner, 
president of the Memphis Used Car 
Dealers Assn., states that his or- 
ganization has unanimously adopt- 
ed a “rigid, seven-point code of 
ethics to protect all customers.” 

“The code calls for better val- 
ues, improved efficiency of individ- 
ual business methods, full compli- 
ance to all rules, exposing of false 
schemes, truth and accuracy in 
advertising and selling, and financ- 
ing at recognized established rates,” 
Cortner said. 

“Members will not perform, or 
cause to be performed, any act 
which would tend to reflect on, or 
bring into disrepute, any part of 
the used car industry,” another 
point in the code says. 

“Members will expose and halt, 
if possible, fake promotions, 
schemes and swindles perpetrated 
on the inexperienced used car buy- 
er by unscrupulous fly-by-night 
in prose- 
cuting those who seek by such 
public,” a 


| supporting point read. 


Elaborations in the code said 
that members will seek to provide 


| better used-car values, comply with 
|laws for the betterment of busi- 


ness, safeguarding of employe 
health and welfare, and progress 
of the community, and keep both 
buying and selling advertisements 
free from misleading statements. 
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Auto Personnel 





Owens Is Named Manager 


Of Ark. Bus-Truck Assn. 


Carroll L. Owens, formerly with 
the truck sales division of Interna- 
tional Harvester Co. has been 
named secretary-manager of the 
Arkansas Bus and Truck Assn., 
succeeding John H. Allen, who re- 
signed to become sales manager of 
the wholesale appliance department 
of 555, Inc., Arkansas automotive 
supply firm. 

Owens was vice-president of the 
Allied Industry division of the bus 
and truck organization for several 
years, and was previously connect- 
ed with Rebsamen Motors (Ford) 
and Balch Motors (Oldsmobile), 
both in Little Rock. 

+ 


Kohnstamm Nameil Head 
Of Jack & Heintz Sales 


Frank R. Kohnstamm, who for 
25 years was associated with West- 
inghouse Electric Corp., has joined 
the staff of Jack & Heintz Preci- 
sion Industries, Inc., as general 
sales manager. 


Kohnstamm started his career 


with Westinghouse in 1917. Resign- 
ing from Westinghouse in 1942, 
Kohnstamm became executive vice- 
president of the Vander Horst 
Corp. of America. In 1944 he joined 
Baldwin Locomotive Works, from 
which company he resigned to take 
up his duties with Jack & Heintz. 


+ * ca 


Commercial Credit Gives 


Taylor Post in Canada 

The appointment of O. M. Taylor 
as assistant vice-president and 
sales manager of Commercial Cred- 
it Corp. of Canada, Ltd. has been 
announced by W. 8S. Westall, vice- 
president and general manager. 

* * o 


Anderson Named Assistant 


To Mooney at Willys 

Harry F. Anderson, formerly 
sales promotion manager, has been 
promoted to assistant to James D. 
Mooney, president and chairman of 
Willys-Overland. 

Anderson came to Willys-Over- 





MAKING THE MOST OF OCALIFORNIA’S climate, the new ©. 8S. Mead Chevrolet 


Motor Co. building in Pasadena combines 
air’’ 


treatment that is as efficient as it is novel. Done in harmonious 


modern architecture with a spacious ‘‘open 


colors 


the entire establishment resembles a giant ‘‘drive in’’ where both customers and em- 
ployes have plenty of elbow room. The Mead firm is one of the oldest automobile 
dealerships in the country, dating back to shortly after the turn of the century. 





Prior to naval service during the 
war, he had been director of public 
relations for General Mills. 

* * oJ 


Culp Is Named to Succeed 


Richter at Pittsburgh Glass 
Appointment of W. Ray Culp as 





as a sales representative special- 
izing in automobile production fin- 
ishes. 

* ” * 


|U. S. Rubber Names Two 


For Gillette Division 
The Gillette Tires division of U. 


manager of industrial sales on the|S. Rubber Co. has appointed J. W. 


Pacific Coast for the paint divi- 
sion of Pittsburgh Plate Glass Co. 
has been announced by Herschel 
E. Post, general sales manager. 
Culp succeeds R. Stanton Richter, 


land last year from Fisher body. 'who will serve the West Coast area 





© 1047 THE CONDE NAST PUBLICATIONS INC. 


‘Twice as 





Carpenter, of New York, and A. B. 
Chapman, of Los Angeles, as assis- 
tant sales managers for the divi- 
sion, according to H. C. McDer- 
mott, Gillette sales manager. 

In his new capacity, Carpenter 


Ir) u € h Twice as much comment 


when a smart woman is driving your car. 


Twice as much opportunity to sell 


smart women when you tell your story in Vogue. 


will have headquarters at the com- 
pany’s general offices in New York. 
Chapman will be located in Los 
Angeles. 


* * * 


Jarchow Elected Head 


Of Controllers Institute 


Christian E. Jarchow, vice-presi 
dent and controller of the Inter- 
national Harvester Co., has been 
elected president of the Control- 
lers Institute of America. 

He succeeds John H. MacDonald, 
administrative vice-president of 
the National Broadcasting Co., who 
was elected chairman of the board 

* * cd 


Goodrich Names Chenoweth 
To Head Plastics Division 


A new division, thé plastic ma- 
terials sales division,thas been es- 
tablished by the B. F. Goodrich 
Co. and L. H. Chenoweth named 
general manager. 

The division will handle sales of 
all plastic materials the company 
handles, including Koroseal. 

* * + 


Harding Joins Goodall 


Russell B. Harding, textile styl- 
ist, has joined Goodall Fabrics, Inc., 
New York, Paul E. Carr, executive 
vice-president, has announced. 
Harding will serve as fabric styl- 
ist with headquarters at 525 Madi- 
son Ave., New York. 

* +” + 


Foutz Named at Haney 


| Election of Lloyd W. Foutz to its 
board of directors has been an- 
nounced by Haney Corp., Philadel- 
phia, manufacturer of Bull Terrier 
|Tractors and other farm imple- 
ments and attachments. Foutz has 
been treasurer of the company 
since it was founded and recently 
|'was elected a vice-president. 

| - * os 


Riordan Joins Firm 


William M. Riordan has been ap- 
|}pointed sales manager for Bright 
Star Battery Co., Clifton, N. J. 
Riordan was with the company in 
the same capacity from 1924 to 
1936, at which time he established 
his own sales and advertising 
| counsel office in New York. 

* * * 


Eggleston to ATA 


Frank Eggleston, former mana- 
ger of the Rhode Island Truck 
Owners Assn., has been named field 
service representative of the Amer- 
ican Trucking Assns. for the six 
New England states, succeeding 
George Bower jr., resigned. 

+ 7 . 


Kinkead to Export 


Robert B. Kinkead, chairman of 
the export committee of the Air- 
craft Industries Assn., has been 
appointed export manager of Fair- 
child Engine and Airplane Corp., 
| according to an announcement by 
| J. Carlton Ward jr., president. 


* * + 


Fritz on Ohio U. Board 


Dr. Howard E. Fritz, vice-presi- 
dent in charge of research of B. F. 
Goodrich, has been elected to the 
alumni advisory board of Ohio 
State university. Dr. Fritz, a grad- 
uate of Ohio State, was a faculty 
|member there before joining B. F. 
| Goodrich. 





* * * 


Maremont Names Two 


Director of Sales Charles A 
Klaus, Maremont Automotive Prod- 
ucts, Inc., Chicago, has announced 
the appointment of J. Drew Ehr- 
hardt and Joseph Vick as new dis- 
trict managers in the replacement 
sales force. 


* * 
Goodyear’s Bell Honored 


Cc. O. Bell, manager of the Good- 
year Tire & Rubber Co. landing 
gear and flight operations depart- 
|ment, has been named a member 
lof the National Aeronautics Assn 
contest board. 
|H & H Producing New 
Charger-Compressor 

H & H Division, Plastiform Mfg. 
Co., 306 Boyd St., Los Angeles, 
Calif., has announced the produc- 
|tion of a dual purpose charger- 
compressor, model K, designed for 
electrical operation, model GKN, 
gasoline powered, and model SN 
used as a battery charger. 

This H & H equipment is seid 
to be light in weight and easily 
handled. The charger-compressor 
works on a motor generator prin- 
ciple and carries a guarantee. 
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CONCORD, MASS. 


(Concord Auto Auction, Inc. E. LeRoy 


Cox, manager. Auctions every Monday 
and Friday. Prices are for Oct. 20.) 
BUICK 


'47—Super 4 door, $2,700. 
*46—Super 4 door, $2,200. 
’39—8 door, 
’38—4 door, $300. 
CHEVROLET 
47—Convertible, $2,160; 
$2,150. 
‘42—-FL 2 door, $1,085. 
‘41—2 door, $1,105. 
‘40—4 door, $855. 
'88—4 door, $250. 
"36—2 door, $425. 
‘84—2 door, $125. 
DE SOTO 
‘46—Custom 4 door, $1,875. 
‘88—4 ‘door, $475. 
DODGE 
'B7—2 door, $335. 
FORD 
'46—4 door, $1,375; 2 door, $1,875; 4 
door, $1, 350. 
'41—2 door, $850. 
*38—2 door, $310. 
‘87—Convertible, $725. 
'36—-Convertible, $175. 
'35—Coupe, $215; 2 door, $235. 
HUDSON 
$1,275. 
MERCURY 
Club coupe, $1,800. 
Club coupe, $980. 
OLDSMOBILE 
'47—Convertible, $2,350; (68) 4 
$2,310. 
*41—(76) 4 door, $1,050. 
PLYMOUTH 
‘47—4 door, $1,925. 
’41—4 door, $1,625; 2 door, 
door, $850; 2 door, 
PONTIAC 
‘47—4 door ,$2,270; 2 door, 
coupe, $2,200 


416 4 door, $1,925. 
‘41—Club coupe, $1,000; 
37—2 door, $300. 

STUDEBAKER 

‘47 —4 door, $1,640; 4 door, $1,630; 4 


door, $1,640. 
WILLYS 
‘42 -Pickup, $450. 


PHILADELPHIA, PA. 
(Ed. Hough Auto Auctioneers) 
(Cars listed below sold during week of 


Oct. 21.) 
BUICK 
‘47—2 door, $2,695; 2 door, $2,700. 
‘41—2 door, $1,085. 
*39—2 door, $725. 
CADILLAC 
42—-(62) 4 door, $2,750. 


‘46-4 door, 
‘46- 
40 


door, 


$975; 4 
$2,375 ; 


4 door, $900. 


New 


CHEVROLET. E 
'47—Convertible, $2,150; pickup, $1,745. 
'46—-FM 2 door, $1,660; 2 door, $1,910; 

convertible, $1,850. 

’42—Club coupe, $1,075; 2 door, $1,160; 

2 door, $1,120. 

'41—2 door, $625; club coupe, $1,135; 
4 door, $1,060. 

’40—Convertible, $975; club coupe, $1,- 
000. 

’88—Convertible, $675. 

'36—Pickup, $310. 

CHRYSLER 

’47—Windsor convertible, $2,525; 
Yorker 2 door, $2,895 
'46—Windsor 2 door, $2,150. 
DE soTOo 
‘46—Convertible, $2,185. 
‘42—2 door, $1,050. 
‘41—Club coupe, $1,270. 
DODGE 


‘47—2 door, $2,000. 

‘41—2 door, $820. 

’39—4 door, $750; 2 door, $725 
'38—Club coupe, $555. 


‘36—4 door, $275. 
FORD 

'47—2 door, $2,000; 2 door, $1,810. 

"46—2 door, $1,710. 

*39—Coupe, at 

MERCURY 

‘47—Club coupe, $2,225. 

OLDSMOBILE 
'47—(98) 2 door, $2,725. 
"39-2 door, $750. 
PACKARD 
‘40-—(120) 2 door, $1,045. 
PLYMOUTH 

"47—2 door, $1,895; 2 door, $1,885; 2 
door, $1,960; 2 door, $1,950. 

"46—2 door, $1,895. 

‘41—2 door, $980. 

40—2 door ,$1,000. 

’B9—2 door, $550; 2 door, $500. 

PONTIAC 

47—2 door, $2,225; 2 door, $2,000. 

‘46-2 door, $1,810. 

'42—-2 door, $1,175. 

‘41--2 door, $1,170; 2 door, $1,075; 2 
door, $1, 085; 2 door, $1 ,030. 

3Y 2 door, $750. 

ALBANY, N. Y. 

(Dealer's Auto Auction. Tim Anspach, 
manager. Telford Chambers, auctioneer. 
Auctions every Wednesday. Prices are for 
Oct. 20.) 

BUICK 
'42—4 door, $1,220; 4 door, $1,430. 
CADILLAC 
17—(62) 4 door, $4,150. 
‘37—2 door, $1,200. 
CHEVROLET 

‘47—FL 2 door, $2,200; 2 door, $2,175; 
KM 4 door, $1,890; SM 4 door, $1,700; 
t door, $1,925; FL 2 door, $2,150. 

'46—FM 4 door, $1,650; 2 door, §$1,- 
745; 2 door, $1,680; 4 door, $1,700; SM 
+ door, $1,850. 


*42—2 door, $990; 4 door, $1,060. 
*41—Convertible, $1,200; club coupe, 


$1,010. 
CHRYSLER 
’46——-Windsor 4 door, $1,650. 
*41—Royal 4 door, $925. 


"40—Convertible, $775. 
DE SOTO 
‘47—Club coupe, $2,300. 
‘46—4 door, $1,720; 4 door, $1,860. 
’41—Club coupe ,$1,010; 4 door, $1,- 
010; 2 door, $990. 
"40-—4 door, $1,040. 
DODGE 
'47—Club coupe, $2,220; 4 door, $2,210. 
'46—2 door, $1,670; 4 door, $1,850 


convertible, 





AUTOMOTIVE NEWS, NOVEMBER 3, 1947 


Used Car Auction Prices 


FORD 
*47—2 door, $1,900; 2 door, 
convertible, $2,150; pickup, $1,370. 
‘46-2 door, $1,500; 2 door, 
4 door, $1,470; 4 door, $1,360; 
$1,375. 
*40—-Club coupe, $725. 
"25 2 door, $210. 
GMC 
41—-Stake, $990. 
INTERNATIONAL 
‘41—-Pickup, $720. 
FRAZER 
$2,200; 4 door, 


LA SALLE 
$1,225. 
MERCURY 
"47—Club coupe, $2,390. 
'46—Club coupe, $1,735. 
*41—-Convertible, $875. 
NASH 
*41—-Convertible, $960; club coupe, $775. 
OLDSMOBILE 
’47—(66) 2 door, $2,075; (66) 
coupe, $2,300. 
*41—-(76) 4 $1,080; (98) 
S70). 
We 2 


$1,750; 


$1,525 ; 
2 door, 


‘47—4 door, 
door, $1,700 


$1,825; 4 


+04 


door, 


club 


door, 4 door, 
$850. 
PACKARD 
‘47- Clipper 4 door, $2,750 
‘39 Convertible, $850. 
PLYMOUTH 
‘47—Club coupe, $2,125; 4 door, $1,970. 
‘46—Convertible, $1,775; 4 door, $1,375. 


door, 


*B9—Coupe, $780. 


EXTRA PROFITS 


PONTIAC 
‘47- Club coupe, $2,200, 
‘40-4 door, $860. 
STUDEBAKER 
"47-4 door, $1,400. 
*46—Pickup, $1,160. 
“41--4 door, $1,010. 

WILLYS 
'47-- Jeep, $1,010. 


TOLEDO, OHIO 
Doc Greiner) 


( 5 
(Auctions held Thursday. Prices are for 41 


Oct. 16. Carl Marker, auctioneer. 


BUICK 
"46—Super 4 door, $2,225. 
40—4 door, $1,010. 
‘38—Club coupe, $575. 
CADILLAC 
“47— Convertible, $5,000. 
‘46-—SM 4 door, $1,680. 


LINCOLN 
47—-Club coupe, $2,700. 
MERCURY 
*47—Convertible, 
‘46—2 door, $1,715. 
OLDSMOBILE 
‘41—4 door, $1,040. 
PLYMOUTH 
‘47—Business coupe, $1,800; 4 
$2,065; 4 door, A 810. 
ONTIAC 
4 door, Pt 900. 

4 door, $970. 
STUDEBAKER 
*47—-Convertible, $2,460; 4 door, 

WILLYS 
"47—-Station wagon, $1,760. 


VALDOSTA, GA. 


"46 


_ (Tom Hewitt Auto Auction Sales, auc- 
tions every Friday. Prices are for Oct. 17.) 


DODGE 
$1,800. 
$825. 

FORD 

*47—Club coupe, $2,000; 2 door, $2,150; 
4 door, Tg club coupe, $2,150; club 
coupe, $2,125; 2 door, $1,975; club coupe, 
$1,750; 2 door, $2,150; 2 door, $2,075 ; 
club coupe, $2,150; 2 door, $1,900; 2 door, 
$1,950; 2 door, $1, 945; 2 door, $1,975; 
club coupe, $2,075; 2 door, $2,000; 2 door, 
$1,950; 2 door, $2,075; club coupe, $2,050; 
4 door, $2,100; 2 door, $2,110. 

MERCURY 
‘47—4 door, $2,425; club coupe, $2,495. 
*46—4 door, $1,730; 4 door, $1,875. 
OLDSMOBILE 
‘47-4 door, $2,340. 
'46—-2 door, $1,950; 2 door, $2,050. 
PLYMOUTH 


46-4 door, 
“40—-2 door, 


door, 


$1,985. 


$1,625; FM 2 door, $2,010. ; UICK '47—Convertible, $2,225; 2 door, $2,150; 
47-—Business ene Shes: club coupe, "41-4 door, $1,275. convertible, $2,800; 4 door, $2,055. 
39-4 door, $310. *46—Club coupe, $1,675; 4 door, $1,530. 
; CHEVROLET CADILLAC '41—2 door, $880. 
41—2 ry $1,040; 2 door, $940; club '47—(62) 4 door, $4,400. '40—2 door, $825. 
sd ae : 2. CHEVROLET PONTIAC 
ub coupe. $9 '47—FL 2 door, $2,225; pickup, $1, 900; | "47—4 door, $2,250. 
; ; CHRYSLER pickup, $1,875; FL 4 door, $2,050; 4 door, STUDEBAKER 
46—Windsor 4 door, $2,190 $2,050; SM 4 door, $1,725; club coupe, *47—Club coupe, $2,450; 4 door, $2,300. 
*40—Crown 4 door, , $1,900; 2 door, $1,950; pickup, $1,925; 
DE SOTO FM 2 door, $2,150; pickup, $1,900; pick- OKLAHOMA CITY 
'47—Convertible, $2,350. up, $1,700; pickup, $1,625 (A. I. Pollock, manager. Auctions held 
DODGE '46-—2 door, $1,675; FL 2 door, $2,025. Wednesdays. Prices are for Oct. 15.) 
’47—Club coupe, $2,225 41—2 door, $1,110; 4 door, $960; 4 BUICK 
'46—4 door, $1,830. door, $1,225; 2 door, $1,150; 2 door, $1,-| ‘47—4 door, $2,875; 4 door, $3,170; 2 
FORD 010; 2 door, $1,040. door, $2,900; 2 door, $2,800; 4 door, 
'47—2 door, $1,480 ’40—2 door, $750; 4 door, $1,025. $2,100. 
'46—Convertible, $1,880; 2 door, $1,650. *39—2 door, $600. *46—4 door, $2,260. 
'41—2 door, $1,000. *B8—Coupe, $250; 2 door, $500. ’42—4 door, $1,120. 
'40—Coupe, $750. CHRYSLER ‘41—4 door, $1,070. 
‘89—2 door, $720. '46—New Yorker 4 door, $2,300 '40—Convertible, $1,030. 
HUDSON CROSLEY 87—Club coupe, $1,080. 


*46—4 door, $1,510. 


sl 
YOU SELL! 





MAXIMILLIAN MATCHED LUGGAGE 
GIVES YOU ADDED REVENUE 


Sets for men and women in rich Top-Grain Cowhide 


Don't sell an empty luggage compartment! Follow the 
lead of top auto dealers everywhere—fit your showroom 
model with a fine set of nationally advertised Maximil- 
lian matched luggage. Every sale will count for more! 


Your automobile customers are travel-minded . . . they're 
a ready market for Maximillian's bench-crafted luggage 
sets. They'll admire the rugged good looks of the men's 
. « » they'll be sold by the graceful 
lines and tasteful workmanship of the “‘Lady Voyager.” 


‘Field Executive" 


MEN'S FITTED 
DRESSING CASE 


Compact, fits snugly 
in the “Field Execu- 
tive.” English-style, 
with easy-closing dou- 
ble zippers. 12 dress- 
ing essentials include 
2 pure-bristle brushes. 
Top-grain leather. 

Dealer's Cost: $15.00 


FIELD EXECUTIVE 


Men's 2-pc. set consisting 
of 2-Suiter and Overniter, 
Top-Grain Aniline Cowhide. 
Dealer's Cost: $71.00 
















*41—2 door, $150. 


(Continued on Page 38, Col. 3) 


ORDER DIRECT FROM TH 


LADY VOYAGER 


Ladies’ 3 Pc. Set, 21” 
Overnight, 21” Wardrobe, 
26” Pullman. Distinctive 
long-bound styled Top- 
Grain Aniline Cowhide. 
Rayon lined, shirred pock- 
ets, tie tapes. 

Dealer's Cost: $90.00 Set 
Also shown: 14” Victoria 

Train Case. 
Deoler’s Cost: $24.00 



























ADD 
MAXIMILLIAN 
LUGGAGE 
TO YOUR 
ACCESSORY 
SALES! 






E MANUFACTURER TODAY 


ee ee rt ate eee ee ee cee eee ee ee 


Please ship following: 


Ne. OF SETS 





BUYER'S SIGNATURE........ eaqeosesestocenseseanecsnssconenecese 


FIRMAN LEATHER GOODS CORP. i 
137 EAST 25th STREET, NEW YORK 10, N. Y. { 
Gentlemen: 1 am interested in your notionally advertised MAXIMILLIAN i 
MATCHED LUGGAGE for extra revenue. i 
your ADVERTISED 


CONSUMER PRICE] 


DEALER'S COST “Sci ee. Tax i 


ate eecererececscceces: Pee ree egeec ces ceescccesecess tone seeemaseboes setecepes seeeeese 
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Stocks of Parts Firms 
Add Another Booster 


By George Deery 
Staff riter 
Now comes William C. Roney & 
+‘ Co., members of the New York 
and Detroit Stock Exchanges, with 
its views on the outlook for the 
automotive parts industry. 


Like other appraisals of this in- 
dustry, the Roney review takes an 
optimistic stand and states its rea- 
sons for favoring, in particular, 
Eaton, Motor Products, Baldwin 
Rubber and Budd Co. 


It also stresses the fact that 
many of the parts firms have ex- 
cellent diversification outside the 
automotive industry. 

After calling attention to the 
need for new cars, the firm anal- 
yzes the effects of the replacement 
demand on these companies. 


“In considering the automotive 
parts stocks, consideration must 
also be given to another important 
factor, the tremendous demand for 


replacement parts due to the high 
average age of the cars now in 
use. This volume is now running 
at the annual rate of over two bil- 
lion dollars, or more than three 
times the volume in 1941. 

“The Chevrolet division of Gen- 
eral Motors estimates the average 
age of Chevrolets in service at nine 
years. According to the Automo- 
bile Manufacturers Assn., only six 
out of every 100 cars in the United 
States are under five years old. The 
expectation of record new car pro- 
duction next year plus the record 
replacement volume places the au- 
tomotive parts companies in a po- 
sition to surpass this year’s excel- 
lent earnings. 

“We therefore believe these 
stocks as a group afford an ex- 
ceptionally good opportunity for 
price appreciation due to the low 
basis on which they are selling 





Auto Stocks 





Oct.27 Oct. 20 
Chrysler ........ 64 661% 
COR: okesae vein 9% 9% 
General Motors.. 59% 61% 
ere 20% 21 
Kaiser-Frazer ... 15% 14% 
Wee ss becuse 17% 18 
Packard ........ 5% 5% 
Studebaker ..... 21% 22% 
WEED oe cstenses 10% 10 
Average for 
Nine Stocks ..... 24.79 25.47 





in comparison with present and 

prospective earnings.” 
* * + 
RIEF analyses of the issues 
favored by Roney follow: 

Eaton Mfg.—“A quality stock 
among this group with an excep- 
tionally fine record of earnings and 
dividends. Eaton is a leading parts 
producer with Chrysler, General 
Motors, Ford and _ International 
Harvester its best customers. Prin- 
cipal production consists of axles, 
valves and tappets, leaf and coil 
springs, castings and stampings. 
Earnings this year are estimated 
at around $8 a share. Excellent fi- 
nancial condition permits a liberal 
dividend policy.” 

Motor Products — “Earnings for 





JUDGE'S (FORD) really dolled up its 
ducted recently for the school boys and girls of the Rochester (N. Y.) area. Penguins, 


whales, giraffes, kangaroos decorated the 
competed by drawing one of the animals 
with one of the features of the new Ford. 


showroom for the animal art contest con- 


headquarters for the competition. Children 
in Rochester zoos, and tying the animal in 








the three months ended Sept. 30, 
the first quarter of its fiscal year, 
were $1.62 a share or double a year 
ago. A net of $7 a share for the 
current year appears a reasonable 
prospect, compared with $4.78 in 
the past fiscal year. Customers for 
window moldings, instrument pan- 
els, etc., include Chrysler, Ford, 
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Here's When and Where South Wind Ads Are Appearing 


SATURDAY EVENING POST 
COLLIER’S ... November 8 
COUNTRY GENTLEMAN... 


SUNDAY NEWSPAPERS... 



















$29.75 plus installations. 
A GREAT TEAM 





Here's the Selling Material You Need to Tie-in: 


90-Second Car Heater for vol- 
ume business and profits at 


SOUTH WIND DEALERS HAVING 
THEIR MOST PROFITABLE SELLING SEASON 


—November 22—December 6. 
November—December. 
November 9. 


Ready to sell heaters for you 
right now... banner, folders, 
identification sign, news- 
paper mats, logotypes! Ask 
your jobber for your kit 


now! 


Deluxe “Custombuilt” Heating 
and Ventilating System for high 
unit profits at $99.50 plus in- 
stallation charges. 


FOR “DOUBLE PROFITS” 





NOW! South wind dealers are building profits to smashing 
new heights. South Wind’s steady, powerful advertising is 


paying off! 


NOW! It’s big... and getting bigger. Smart dealers are pre- 
paring to cash in on South Wind advertising which will run 


throughout the fall and winter. 


NOW! Get set to follow the “Double Profit” plan to your 
greatest selling season. Ask your jobber salesman today for 


complete details. 


. November 8—November 22—December 6. 


















The Great “Double-Barreled’” 


Advertising Campaign... 


CTS mm 


il] 


Climb Aboard the “Double Profit” 
Bandwagon with 





othe Wind 





REG VU & PAT OFF 


® South Wind 90-Second Car Heater 


STEWART 
WARNER| @ Seuth Wind “‘Custombuilt’’ Car Heating 
— and Ventilating System 


SOUTH WIND DIVISION, STEWART-WARNER CORPORATION, INDIANAPOLIS 7, INDIANA 


General Motors, Kaiser-Frazer, 
Hudson, Studebaker and Nash. 


“Diversification is given through 
the manufacture of “Deepfreeze,” 
home freezing units, and metal 
joists for steel framed buildings. 
Company has no funded debt or 
preferred stock and working capi- 
tal is over $15 a share.” 


Baldwin Rubber—“This com- 
pany is one of the largest manu- 
facturers of automobile floormats 
sold direct to the motor car man- 
ufacturers for original equipment 
and also to the replacement 
trade. A large variety of other 
rubber products for both auto- 
motive and non-automotive cus- 
tomers is produced. Production is 
on an increasing scale on a con- 
tract with Sears Roebuck for 
rubber soles and heels. 

“In spite of a strike which lost 
two full months of production, net 
profit for the fiscal year ending 
June 30 was $2.72 a share. The 
stock is selling at less than 4% 
times last year’s earnings and has 
excellent prospects this year.” 

Budd Co.—“A manufacturer of 
automobile bodies for the leading 
automobile companies, trailer bod- 
ies, wheels, hubs, brake drums, etc. 
We understand Budd will have a 
considerable increase in business 
next year from Ford Motor. The 
company also is a leading factor 
in the fabrication of light weight 
stainless steel trains. 

“Because of unsatisfactory re- 
sults of the railroad division, earn- 
ings will probably approximate 
$1.75 a share this year. Improve- 
ment is anticipated in this division 
which has large unfilled orders. 
This stock is suggested on a specu- 
|lative basis.” 


‘Studebaker Nets 
'$5,152,043 for 
‘Nine Months 


Studebaker. and its subsidiaries 
in the nine months ended Sept. 30 
earned a consolidated net income 
of $5,152,043 after all charges, in- 
cluding depreciation and provision 
for federal and Canadian income 
taxes. 

This is equivalent to $2.18 a share 
on 2,355,466 shares of common 
stock outstanding at the close of 
the period. It compares with a net 
loss for the nine months ended 
Sept. 30, 1946, of $251,770 after ap- 
plying a tax credit of $9,951,000 
against an operating loss of $10,- 
202,770. 

In the quarter ended Sept. 30, 
the company earned a consolidated 
net income of $1,564,065 after all 
charges, equivalent to 66 cents a 
share, This compares with a net 
income of $1,932,218, or 82 cents 
a share, for the quarter ended 
June 30, 1947. In the quarter ended 
Sept. 30, 1946, the company had a 
net income of $49,030, after apply- 
ing a tax credit of $713,000 against 
an operating loss of $663,970. 

Studebaker’s net sales in the first 
nine months of 1947 totaled $186,- 
228,232 as compared with $90,544,- 
589 in the corresponding period of 
last year. Sales in the quarter end- 
ed Sept. 30 totaled $59,593,613 as 
compared with $44,401,798 in the 
corresponding period of last year, 
and $64,312,403 in the quarter end- 
ed June 30, 1947. 








A. Murray Motors 
A. Murray Motors (Chrysler 
Plymouth), Woodsboro, Tex., i 
planning an extensive remodeling 
and enlargement program. 
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Letterbox 


(Continued from Page 4) 


major problems of a new truck, 
will be adequately handled. 

Not requiring the large amount 
»f steel and heavy parts in a con- 
ventional truck, “Delcar’s” produc- 
tion problem is somewhat simpli- 
fied. They have already “licked” 
most of the procurement problems 
and it now appears as if initial 
production will begin around the 
first of the year.—Henry T. Rocxk- 
wELL, Jones & Brakeley, Inc.. New 
York 7. 


Lost: 10 Million 


You should have a chat with 
your friends R. L. Polk & Co., about 


automobile do if he wishes or 
knows in advance that he may 
keep his car five or six years? 
It’s simple—the manufacturer al- 
lows him the privilege of paying 
some $25 to $30 extra for an under- 
coat spraying which will partially 
take care of the too thin unbonder- 
ized metal used on the car. 

Some more on safety—on what 
shelf or pigeon hole is the polarized 
headlight lens and windshields, 
| which were to make night driving 
so much safer? People actually are 
killed by being blinded with head- 
lights. 

A welding engineer tells me that 


logotype heading used for your|they can make corner posts that 


Service and Used Car Recondition- 
ing Section. (See top of page 32 
for Oct. 13.) The head boasts of 
“America’s 25 Million Motor Ve- 
hicles.” 

What about the other 10 million? 
The U. S. Public Roads Administra- 
tion reported 34,373,002 motor ve- 
hicles registered in the country as 
long ago as the end of 1946. 

Only in the United States could 
the leading automotive trade paper 
misstate the number of cars and 
trucks by 10 million—without at- 
tracting any attention.—Joun J. 
MatHeEws, director, Traffic Safety 
division, State of Oregon, Salem. 

Eprror’s Norse: First time Avuto- 
MOTIVE News has ever been ac- 
cused of underestimating its mar- 
ket. 


Public Deserves More 


Your very recent article refer- 
ring to the statements made by 
Ernest Breech of the Ford Motor 
Co., concerning whether or not the 
public is getting what it wants 
from the automobile engineers, | 
prompts me to express myself on | 
the same subject. 

Breech admits the public is not |! 
getting all it wants. I wish to say | 
it is not getting all it wants, or | 
deserves to get, and has not been | 
getting it for years. 

A situation that is always re- 
minded to members of the medical 
profession is that they were given 
their education by the state, tuition 
being but a small portion of the 
total cost, and therefore they are 
obligated to serve humanity. So, 
too, are the engineers given their 
education, and they should not 
shelve what progress they have 
made. 

If a physician should refuse to 
use the latest drugs in treating his | 
patients just because he is busy | 
enough and making money enough | 
to do without them (a seller’s mar- | 
ket you call it), he should andj} 
would be condemned. Maybe that 
seems a little far-fetched analogy, 
so let’s take the example of the 
large pharmaceutical manufactur- 
ers. 

They obtain graduates in physics, 
chemistry, physiology, etc., from | 
the same schools as the automobile 
manufacturers obtain their gradu- 
ate engineers. These students are 
put to work and given more train- 
ing, and when they discover a new 
drug, do the drug manufacturers 
wait until competition becomes 
keen, or the buyer’s market re- 
turns, to produce the drug for the 
public welfare? Of course not. 

But is the manufacturing of a 
car a life - and - death proposi- 
tion as is medicine and drugs? 
Well, any machine capable of kill- 
ing as many people as the automo- 
bile can and does, is a life-and- | 
death contraption if not proposition. 

In 1927 Reo Motors introduced 
the internal expanding hydraulic 
brake, known then to be the best 
brake for an automobile. It took 
10 years to get all the manufactur- | 
ers switched to it. In the meantime 
the public was forced to accept 
millions of cars with inferior and 
grabbing brakes, many of which 
are still on our highways, and | 
many of which, by their inherent 
faulty action have resulted in peo- 
ple being killed. 

An automobile produced five 
years before Pearl Harbor, if it 
could have been produced on that 
fateful day, would have come 
through the war years in better 
shape than cars that were pro- 
duced in 1941. What do I mean? 
Well, look at the running boards, 
fenders and rocker panels of the 
‘4is and ‘42s and see how they 
fared. 

What can the purchaser of a new 








you can see around and still have 
sufficient strength. But the stylist 
will not permit it. 

A few years ago a manufacturer 
announced a revolutionary paint. 
It was written up in Automotive 
News, with pictures and all. Where 
is it? Well, it is put away for the 
buyer’s market, and in the mean- 
time the owner or owners of each 
car produced by that manufacturer 





VISITING IN DETROIT LAST WEEK was M. P. Lawler, president of Lawler-Nash 
Co., Kansas City. With him are F. G. Sease, left, assistant to the general sales man- 


ager, and B. C. Anderson, assistant general sales manager. 


will probably some time have to, slip ’twixt the cup and the lip 


pay $50 to $100 for a paint job, 
so the car can finish out its natural 
life not too much a disgrace to its 
owner. 

Yes, the public does want, de- 
serves more, and has not been 
given the progress which it truly 
deserves.—Don E. Mayuew, D.DS., 
13534 Woodward, Highland Park, 
Mich. 

Eprror’s Note: There’s many a 


automotivewise, too. 
+ o > 


Calling Auto Maniacs 


Auto Maniacs of America has 
had no special publicity, except 
the letter published in your Apr. 21 
issue. It will be welcome and inter- 
esting news to many of your read- 
ers if you would consent to publish 
another letter about the Auto 
Maniacs, announcing that organ- 


HIGHLIGHTING ANOTHER NEW CAR... 





On 15 different makes of the 
NEW cars appear 58 separate 
parts made of Du Pont “Lucite” 


.The parts shown above are all to 
be found on one of these cars. 


Manufacturers prefer ‘‘Lucite”’ 
acrylic resin forimportant reasons. 
‘*Lucite” adds the beauty that 
helps make sales. And the beauty 
of “Lucite” lasts. It is not dimmed 
by moisture, sunlight, ‘‘weather- 
ing.” ‘‘Lucite” has good shatter- 





ral strength. 


¢ fh « 
ee 


4 
DU rom [th 


resistance, good tensile and flexu- 


‘* Lucite”? does its many tasks 
supremely well. On the dashboard, 
the ability of ‘‘Lucite”’ to ‘‘edge- 
light” has especial value .. . its 
excellent optical properties give 
the driver instant answers to 
urgent questions. 

‘*Lucite” is available in your 
choice of sparkling colors or in 
colorless transparency. For com- 
plete data address: E. I. du Pont 
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ization plans are actually under 
way. 

We need to stimulate a little 
more interest in the project in or- 
der that we may have a little wider 
range of choice for the eventual 
nomination of the elective officers, 
and for candidates to the National 
Advisory Staff. If you can squeeze 
our letter in on this phase, we will 
not have to bother you again until 
full organization plans have been 
completed. 

The steering committee has been 
set up, a charter is near completion 
and a program of action is sched- 
uled for immediate consideration. 
A meeting is planned in Detroit 
for the near future. 


The steering committee of the 
non-profit project is interested in 
hearing from every AUTOMOTIVE 
News reader, whose principal in- 
terest is motor cars, including auto 
literature collectors; amateur en- 
gineers; collectors of nameplates, 
hub caps, parts and old cars; as 
well as the “talk-auto” nuts.—Har- 
otp L. Mayer, chairman, Steering 
Committee, Auto Maniacs of Amer- 
ica, Stockbridge, Mich. 


‘Dealers Tell Me,’ by John O. Munn, ts 
an open forum for the expression of deal- 
ers’ opinions. 









A 
Bay Manufacturing Division, Bay City, Michigan 





de Nemours & Co. (Inc,), Plastics 


Dept., Room 2111 Arlington, N.4J. 





EA 


BETTER THINGS FOR BETTER LIVING 
THROUGH CHEMISTRY 
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Packard Dealer Sells 


81 Airplanes in Year 


OKLAHOMA CITY.—Eighty- 
one airplanes sold in one year 
is big business by any measure 
but when it is added to the reg- 
ular business of selling and 
servicing automobiles, it be- 
comes doubly important as add- 
ed revenue, according to Jack 
Clark, son of Frank Clark, well 
known Packard dealer here. 

Oklahoma City territory dis- 
tributor for Stinson, maker of 
the Stinson Flying Station Wa- 
gon, Clark reports that most 
aircraft sales are on a cash 
basis. Those sales which are 
financed are underwritten on 
the same plan as that applied 
to automobile sales. Clark 
wholesales aircraft to dealers 
throughout the state but retails 
the planes in the Oklahoma City 
area. 





Speed-Dry Floor Enamel 


Produced by Vorlac 


Vorlac Co., Rutherford, N. J. 
manufacturer of industrial finishes, 
has developed a special floor and 
concrete finish for service depart- 
ments and showroom use. This 


Tune in the Avuto-Lite 
Radio Show Starring 
ymes — Thurs- 
day Nights, 9:00 P.M, 
—E.T. on Columbia 
Broadcasting System 


Dick Ha 


SPARK PLUGS 
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J. D. BALL, left, director of truck and ficet sales department of Ford Motor, shown 
with members of his party before taking off from the Ford Airport, Detroit, Oct. 25, for 
Jas Angeles and the American Trucking Assns. convention. With Ball are, left to right, 


Austin Stsa=mberg of Power Wagon; Jack Weed of Automotive News; E. L. Bowinger 
of Fleet Owner; W. E. Kimbrough, manager of truck sales section of Ford; David W. 
Lee, assistant director of Ford’s truck and fleet sales department, and George Richard- 
son of J. Walter Thompson Co. 





makes treated surfaces available 
for use within 30 minutes after 
application, Vorlac said. The ma- 
terial is designed for large use 
areas. 


product is said to have an extraor- 
dinarily hard high gloss finish and 
is highly resistant to grease and 
oil stains. 

Its fast-drying characteristic 












Pm Aa Tea 


GENERATORS LIGHTS & LENSES 


® A typical advancement of Auto- 
engineering is the amazing new A 
“Sta-ful,” the battery that needs w 
only 3 times a year in normal car 
sensational new principle which 
“Sta-ful” battery possible, demons 
the ability of the Auto-Lite organiza 
to constantly develop and improve 
its products. This ability is convinci 
proved by the use of these produc 
original equipment on many of A 


WIRE & 


Veterans B 





Total Disposal 


WASHINGTON.—World War II 
veterans have received the major- 
ity of surplus automotive vehicles 
sold to date by War Assets Ad- 
ministration, it was announced last 
week. 

Figures released by WAA showed 
that veterans have received 247,664 
of the 485,144 motor vehicle units 
disposed of since the beginning of 
surplus property sales in 1944. Per- 
centage-wise, veterans have re- 
ceived 51 percent of the total units 
sold. 

Units include trucks, passenger 
cars, jeeps, motorcycles, scooters 
and trailers. 


Nearly a billion dollars’ worth 
of units has been disposed of since 
the program started. The actual 
disposal figure, in terms of report- 
ed cost, is $988,790,297. 

Of this amount, sales realization 
totaled $415,480,547, or 42 percent 
of the reported cost. This rate of 
return is one of the highest ob- 
tained for any type of surplus and 
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CABLE 


Get 51 Percent of Surplus Vehicles Sold to Date: 


uy the Most 


Near $1 Billion 


contrasts with the 33 percent cu- 
mulative return rate for all types 
of property. 

Veterans bought units worth 
$402,649,856, reported cost, or ap- 
proximately 41 percent of the dol- 
lar volume at reported cost. Ap- 
proximately 66 percent of all ve- 
hicles sold were trucks. 


Current inventory represents ap- 
proximately 7 percent of all ve- 
hicles acquired since 1944. 


Swiss Authority 
Hails Ford Stand 
On World Trade 


GENEVA, Switzerland.—The dc- 
claration made recently by Henry 
Ford II on behalf of international) 
production and two-way trade re- 
ceived firm support here from Dr. 
William E. Rappard, leading Swiss 
and international authority on fi- 
nance and economies, 

Paying tribute to America’s role 
in aiding Europe, the former Har- 
vard professor, now director of the 
Geneva Graduate Institute of Inter- 
national Study, praised the Ford 
statement made before the Auto- 
motive & Aviation Parts Manufac- 
turers annual meeting. 

“It would be difficult to put mor: 
economic wisdom into fewer words,” 

Dr. Rappard said, referring to 
Ford’s stand that unless the United 
| States “is prepared to make gigan- 

| tic gifts over a long period of time. 

| we must ultimately receive in ex- 

| change for our production the pro- 
duction of other nations.” 

Dr. Rappard pointed out that, for 
the time being, the situation in 
western Europe is especially com- 


| plicated because the basic means 


of production have in most cases 
been destroyed or rendered obsolete 

Dr. Rappard called attention to 
the fact that the United States, in 
succeeding to Great Britain’s role 
as the world’s greatest lender and 
creditor, likewise finds itself in the 
way of becoming the world’s great- 
est importer since the U. S. must 


| allow Europe to repay it. 


“This is not a matter of taste 
or judgment, or preference, or of 
policy. It is mere common sense. 
a logical and technical necessity.” 
Dr. Rappard said 


(Continued from Page 1) 


Truck and full-trailer event: 
Chester W. Smith, Reliable Trans- 
portation Co., Los Angeles, first 
place; Kenneth Clay, Associated 


| Truck Lines, Grand Rapids, Mich.. 


second place; Edgar K. Hopper, 
Phoenix, Ariz., driving Kenworth 
diesel and Fruehauf trailer, third 
place. 





MARY KNOX of Bantam’s sales depart- 
ment poses with the ‘“‘Bantam Supercarco 
Award” trophy for American Trucking 
Assns.’ Driver of the Year Award. The 
trophy was on display for the first time at 
the ATA convention In Los Angeles. This 
goes to the top driver in the United States 
selected from the 12 monthly winners in 
the various state contests for the Drivers 
of the Month. With the trophy, American 
Bantam Car Co., Butler, Pa., is awarding 
this year's top driver a Stromberg-Carison 


| ‘Autograph’? model radio-phonograpr. and 


the winner and his wife wif receive trom 
ATA an all-expence trip te New Vork 
and Washingtan 
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CHICAGO. — Preston T. Tucker, 
president of Tucker Corp., an- 
souneed last week he will take ad- 
vantage of an option in his gov- 
ernment lease to buy the former 
Dodge-Chicago plant, plus some 
machinery now at the plant, for 
approximately $40,000,000. Negotia- 
tions with WAA for the purchase 
were to have been completed Fri- 
day night. 

In Grand Rapids, meanwhile, 
President R. W. Clark, of Hayes 
Mfg. Co., reported completion of 
an agreement with Tucker last 
week under which he said Hayes 
will supply the auto company 
with “certain items.” Tucker said 
these items will include body dies 
and stampings for the 1918 
Tucker car. 

Clark said his company had 
found extra capacity for handling 
the Tucker order. Financial ar- 
rangements “satisfactory to Hayes” 
have been made, he added. 

Announcement of the proposed 
plant purchase followed disclosure 
that Tucker had signed a 10-year 
lease with the WAA, calling for 
payment of $500.000 rental annually 
for the first two years, $1,400,000 
for the third year, and gradually 
increasing rentals for the remain- 
der of the 10 years. 

Under the purchase arrange- 
ments, Tucker said, he will pay an 
estimated $30,000.000 for the real 
property, plus $10,000,000 for ma- 
chinery, over a 20-year period. The 


Output Steady 
On New Hudsons: 


Previews Staged 


DETROIT. — Production of new 
Hudsons is moving along at a 
steady pace in the company’s ple-nts 
in Detroit, it was announced here 
last week by A. E. Barit, president 
and general manager. 


“The public showing and an- 
nouncement of this entirely new 
automobile will take place as soon 
as all of Hudson's distributors and 
dealers have received their display 
cars,” Barit said. “At that time the 
full story of the new car will be 
told.” 


Hudson derlers from Michigan 
and five neighboring states at- 
tended a closed showing of the new 
models Thursday. George H. Pratt, 
vice-president in charge of sales, 
said the debut was the first of six 
Hudson divisional dealers’ shows. 


Saturday, Hudson sales execu- 
tives, accompanied by Barit, left 
Detroit for a nationwide trip to 
New York, Washington, Chicago, 
Fort Worth and San Francisco. 


Several thousand Hudson em- 
rloyes and members of their fam- 
ilies attended a private preview of 
the new Hudson line of cars at 
Shrine Temple Tuesday. 


“We were pleased to have Hud- 
son people be among the first to 
view the new Hudson,” Barit said. 

“The response of Hudson em- 
ployes to the new cars was tremen- 
dous,” Barit said. “This may be 
looked upon as the best possible 
indication of what public reaction 
will be.” 


Distributors and the press viewed 
the new car last Monday, and a 
private showing has been scheduled 
for company suppliers, Barit said. 


Wagstaff Touring 
14 Texas Cities 


DETROIT.—J. B. Wagstaff, vice- 
president in charge of sales for 
DeSoto, is to visit DeSoto-Plymouth 
dealers in 14 Texas cities through- 
out this week. R. M. Rowland, the 
division’s western sales manager, is 
accompanying him. 


Informe] luncheon meetings were 
to be held in Dallas, Houston, San 
Antonio and Fort Worth. The itin- 
erary also included Corsicana, 
Huntsville, Rosenberg, Wharton, 
Victoria, Corpus Christi, Alice, 
Austin, Temple and Waco. 


Schwartz Auto Sales Co., 515 B. 15th, 
Kaneas City, has been incorporated, listing 
$100,000 authorized capital stock by Sam 
Schwartz, Jo<eph Sehwarts, Harry and 
Sherman Sch : 


Tucker to Purchase Plant 


$40,000,000 Price Set on Dodge-Chicago Works: 
Hayes Agrees to Become Supplier 
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$40,000,000 total will be reduced 
somewhat, he stated, because of 
allowances by the government for 
tools already removed from the 
plant by WAA and allowances for 
plant maintenance which the Tuck- 
er company paid while the plant 
was owned by WAA. 

The contract, he said, will call 
for an approximate 15 percent 
down payment on the real property 
—484 acres of land and 19 buildings 
—and 17 percent on the machinery. 

After buying the huge plant, 
Tucker said, the corporation will 
have approximately 2,500,000 
square feet of extra space which 
it plans to lease to other indus- 
tries, principally Tucker sup- 
pliers. 

The plant, completed in 1942 at 
a total cost of $75,832,000 for the 
real property and $95,114,000 for 
equipment and machinery, was op- 
erated by the Dodge-Chicago Corp. 
during the war for the manufac- 
ture of B-29 engines. 








a 
will be utilized for the body shop and 


wie scale tak pale. 


Ward Heads oe 


Tire Dealers 


CLEVELAND. — Clair V. Ward, 
Alhambra, Calif., was elected presi- 
dent of the National Assn. of Inde- 
pendent Tire Dealers at the group’s 
board of directors meeting here last 
week. 

Other new officers include J. 
Walter Martin, Wichita, Kan., first 
vice-president; Winston W. Marsh, 
Hamilton, O., second vice-president; 
David R. Lehman, Washington, sec- 
retary, and Ashby Leeth, Washing- 
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ton, treasurer. Ward succeeds C. R. 
Thebaut, Jr. 

Retiring president C. R. Thebaut 
Jr. told delegates to the associa- 
tion’s 27th annual conference that 
the Independent Merchants Act, 
due for consideration by Congress 
in January, would “tend to clarify 
inequities in prices,” and that it 
“would not force manufacturers out 
of retail business, but would merely 
prevent them” from indulging in 
allegedly unfair competition. 


Clyde D. Richards, Roy H. and Biillte 
Bischoff have incorporated Norwest Motors, 
Inc., 6112 Natural Bridge, St. Louis, to 
deal in cars. 


20 Face Trial 
In UAW Riot 
At Dealership 


DETROIT. — Accused of rioting, 
20 unionists involved in the auto 
mechanics dispute here were bound 
over for trial last week in Record- 
er’s court. Ray Dooe, business agent 
of the striking Garage Workers 
Local 415 of the UAW-CIO, was 


for | 2Mong those formally cited by the 
, | Prosecutor. 


The charges were made in con- 
nection with picket-line violence 
Sept. 18 at Floyd Rice Motor Sales 
(Ford), 14300 Livernois. The out- 
break occurred in the midst of 
stepped-up picketing activities by 
the union. 


Dealer spokesmen, meanwhile, 
turned down another request by 
Detroit’s Labor-Management Citi- 
zens committee for submission of 
the dispute to mediation. The deal- 
ers have contended that since 
nearly all their shop emvloyes are 
back on the job, no strike exists. 


. Hayes, Lee Reeder and Jane Flack 
eeu ye Hayes Motor Co., 925 
Grand, Kansas City, with $30,000 author- 
ized capital stock, to deal in automobiles. 


when customers get hard 


to please again... 


remember that 1 out of 


every 2 new car buyers 


in N.Y.C. and suburbs 


(that's every other one) 


reads The New York Times,* 


If you haven't yet seen the survey that proves this .. . 


is your present advertising schedule in 


The New York Times big enough 


to sell the most where they buy the most? 





just ask our office in the 


General Motors Building, Detroit, Telephone Trinity 3-3800, to show it to you. At your convenience, of course 
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Pay More 


Most States Show Gains in Gas Tax Returns: 
Other Use Fees Add to Funds 


NEW YORK.—Although tending | 


to level off in a number of states, 
with declines in some, gasoline tax 
receipts generally are continuing 
to run far ahead of earlier expec- 
tations, revenue reports from state 
capitals throughout the country 
indicate. 

Also swelling the amounts avail- 
able for highway construction and 
maintenance are increasing re- 
ceipts from motor vehicle registra- 
tion fees and other automotive 
levies. 

North Carolina gasoline tax re- 
ceipts for September totaled $3,- 
600,125, a slight drop from the $3,- 
634,404 of the same month last year. 
However, increased revenue from 
the motor division gave the state’s 
highway fund $3,956,655 for the 
month, an increase of $80,474, or 
2.08 percent. 

For the first quarter of the 
current fiscal year, which start- 
ed July 1, North Carolina high- 


way revenue totaled $11,688,933, 
a 7.76 percent gain of $838,411 
over the same period a year ago. 
Road-fund collections in Ken- 
tucky for September totaled $1,- 
899,679.35, a decline of $2,316,556.86 
from the same month last year. 
However, the state’s road collec- 
tions for the first six months of 
its highway fiscal year, which be- 
gins April 1, total $15,090,205.82, 
compared with $13,827,994.53 dur- 
ing the first half of its 1946-47 fis- 
oal year. 


Mississippi collected $1,900,132.46 
in petroleum taxes during the 30- 
day period ending Sept. 20, topping 
the corresponding period of last 
year by $277,633.68 but falling be- 
low August’s all-time high by more 
than $2,000,000. 


New Mexico’s gasoline tax divi- 
sion reported September collections 
of $658,479.35, a decrease from the 
$676,750.96 collected in the same 
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| Kilgore said. 


month a year ago and the $731,- 
674.46 for August, 1947. 
New Records rted 

As contrasted with these indica- 
tions that gasoline tax collections 
may be starting to level off, at least 
until more new vehicles get on the 
highways in greater numbers, re- 
ports of sharp increases continue 


to come from many states, with | 


new records in some. 


A recent report from Montana | 


revealed that gasoline tax re- 
ceipts there during the first half 
of the current calendar year to- 
taled $3,168,253, an increase of 

12 percent over the same period | 
last year and a new record high | 
in the state’s 27-year gasoline tax | 
collection history. 

During a fiscal year ending Aug. 
31, Texas had gross gasoline tax 
receipts of $73,647,000, and a net 
of $63,506,000 after refunds. High- 
way users bought 1,587,678,000 gal- | 
lons of gasoline in Texas during | 
the 12-month period, an increase 
of 203,000,000 gallons over the pre- | 
ceding year. 

New Hampshire collected $499,080 
in gasoline taxes in July, an in- 
crease of nearly $100,000 over June 
and well above the $458,452 col- 
lected in June, 1946. 

Gasoline tax receipts in Massa- 
chusetts reached $3,175,734.23 for 
September, compared with $2,028,- 
006.71 for the same month last year. 

South Dakota’s motor fuel tax 
income in August was $994,476, 
compared with $718,132 in August, 
1946. 

California’s state board of 
equalization reported that the 
state’s new 4%-cent gasoline tax 
yielded net highway revenues of 
$10,070,597 during July, the first 
month it was in effect. Gross 


collections amounted to $10,818,- | 


458, an increase of more than 
50 percent over the correspond- 
ing figure a year ago when the 
tax was 8 cents per gallon. 


Refunds for non-taxable use of, 


|California gasoline last July to- 
| taled $747,862. “Actually there is no 
|evidence the higher tax has affect- 
|ed gasoline sales adversely.” 9 re- 


| port by the board said. 


Alltime High in Florida 
Motor vehicle license tag sales 
in Florida are setting a new rec- 
ord in Florida every month, with 


| State Motor Vehicle Commissioner 


John Kilgore expecting the state’s 
first million-tag year in 1948. The 
motor vehicle department receipts | 
for the first eight months of 1947 | 
totaled $14,550,648, which was $2,-| 
841,457 above the yield of the en-| 


|tire 12 months of 1946. | 


“We sold 684,000 tags in 1946,” | 
“We estimate we'll 
sell 800,000 this year and we've or- | 
dered steel and paint for a million 
next year.” 

New Hampshire registrations of 
pleasure cars and trucks are ap- 
proaching in number the record 
set in 1941, according to State Mo- 
tor Vehicle Commissioner Freder- 
ick N. Clarke, who recently an- 
nounced 105,651 automohiles recis- 
tered this year, compared with 110.- 
883 at the end of the prewar record 
year of 1941. 

Both New Hampshire automw- 
bile and truck registrations were 


| ahead of last year. The state reg- 
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istered 11,707 heavy trucks of 
over 1%-ton capacity, compared 
with 11,611 licensed for the whole 
of last year, and 17,139 light 
trucks, compared with 17,162 for 


| all of 1946, 


Motor vehicle registration fee 
receipts in Vermont increased dur- 
ing September by more than $6,000 
from the month last year. Total 
pleasure car registrations for the 


| first nine months of this year was 


announced as 86,583, compared with 
81,228 last year. 


Richfield Drills for Oil 


At U. S. Rubber Plant 

LOS ANGELES. — United States 
Rubber has signed an agreement 
permitting Richfield Oil to drill for 


/oil at the site of its tire factory 


here. Drilling will start within a 
few days, Herbert E. Smith, presi- 
| dent of the rubber company. an- 
| nounced last week. 

The grant, effective for 20 years. 
provides for the payment of a roy- 
alty to the rubber company on all, 
oil and natural gas _ produced. ' 
Rights are granted to all oil re-| 
serves below the surface of the 35 | 
acres at 5675 Anaheim-Telegraph | 


| Rd., where the tire plant is located. | 


but since slant drilling will be em- 
ployed, the tire plant will not be 


' disturhed 


Boggess Chevrolet Co. 


Boggess Chevrolet Co., Madison 
ville, Ky., has been chartered, list 
ing capital stock at $85,000. Prin 
cipals are E. 1., Margaret, W. F. 
and Emma Boggess. 


Oldsmobile Official 
To Open Dealership 


D. A. McIntyre, Oldsmobile zone 
manager in Detroit, has resigned 
to open an Oldsmobile dealership 


|in northwest Detroit. 
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—Auto Advertising — 


Ads Coded... Studebaker, 
Pontiac Honored 


By Bob Finlay 


experience is cited in the book are 
E. J. Thomas, Goodyear Tire & 
Rubber Co.; Henry Ford II, ford; 
Paul Hoffman, Studebaker, and F. 
A. Nealgn, sales manager, Electric 
Auto-Lite. 


Metchik Show 

Metchik Motors (DeSoto-Plym- 
outh) is sponsoring a musical pro- 
gram, “The Show Shop,” over Sta- 
tion WOR in Rahway, N. J. 














































ids Coded 

Creation of the National News- 

paper Ad Readership Index, con- 
taining essential data on more 
than 3,200 national newspaper ad- 
vertisements coded on I B. M. 
punched cards for quick and easy 
use in planning newspaper cam- 
paigns, was announced last week 
by the Bureau of Advertising, 
American Newspaper Publishers 
Assn. 

Completion of this latest Bureau 
of Advertising research project for 
the first time makes available with 
the speed and accuracy of mechan- 
ical tabulation the huge reservoir 
of readership data on national ad- 
vertising assembled by the Con- 
tinuing Study of Newspaper Read- 
ing since 1939. 


Direct Mail Honors 

Top honors for 1947 direct mail 
campaigns went to these automo- 
tive firms: Studebaker, Pontiac and 
GM Photographic, according to the 
Direct Mail Advertising Assn. 


Buffalo Market 


“Buffalo and the eight Counties 
of Western New York” is the title 
of a new four-color, 28-page booklet 
just released by the Buffalo Courier- 
Express. Designed to serve as a 
handy source of useful statistical 
data on the Buffalo market, the 
booklet also features material 
which emphasizes the importance 


Atlantic Stories 

Edward Weeks, editor of the At- 
lantic Monthly, entertained auto 
advertising men the other day with 
stories behind the stories that ap- 
pear in the 90th anniversary edi- 
tion of the Atlantic. 


Montana Men 

Tall tales from the wide open 
state of Montana marked a talk by 
Dick Morrison, of the Missoulian- 
Sentinel, before auto advertising 
men last week. Joe Markham, of 
the Butte Standard-Post, was co- 
host at the luncheon arranged by 
Dave Sampson, of Jann & Kelley. 

While Montanans are few (580,- 
000) and the area wide, Morrison 
pointed out that the people are 
prosperous and comparatively iso- 
lated from outside markets. Five 
principal market centers, Billings 
in the east, Great Falls in the 
north, Helena in the center, Butte 
in the south and Missoula in the 
west, serve the people of Montana. 


Dealer Television 

Television broadcasts of a series 
of high school football games are 
being sponsored for the first time 
in television history, as the Pontiac 
dealers of Philadelphia present 
three games played by Dobbins Vo- 
cational High School at Shibe Park 
over Philco television station 
WPTZ. 


The dealers are Becker-Mills, 
Earl E. Brumbaugh, Bushong Pon- 
tiac, Elion Motors, Graf Motors, 
Inc., Main Line Pontiac, Inc., A. A. 
Martin, Inc., Reliable Motors, Shore 
Brothers, Townsend Motor Co.., 
Ware Brothers Motors, Inc., and 
York Road Pontiac Co. 


Sponsor of Year 

Paul W. Litchfield, chairman of 
the board of the Goodyear Tire 
& Rubber Co., sponsors of the ABC 
broadcast of “The Greatest Story 
Ever Told,” has been selected by 


of the market and its postwar 
growth. 

Current figures on population, re- 
tail sales, retail outlets and farms 
are shown for each county and the 
major centers within each county. 
Census material which may still be 
regarded as pertinent is also in- 
cluded and deals mainly with char- 
acteristics of the population, hous- 
ing and retail outlets. 

In addition, comparisons of pres- 
ent levels of business activity with 
those of the prewar period are 
shown and include such factors as 
retail sales, wholesale sales, income, 
employment, payrolls, bank de- 
posits and bank debits. 

Copies are available through the 
Courier-Express or Osborn, Scolaro, 
Meeker & Co. 


Advertising’s Job? 


Industry can keep the United 
States economy functioning at a 
high level only by creating dis- 
satisfaction among the public with 
the products it now has, Paul G. 
Hoffman, president of Studebaker, 
told a meeting in New York of 
the Society of Industrial Design- 
ers, Inc. 


Names 


Curtis C. LeWald, formerly with 
Campbell-Ewald and BBD&O, now 


hot package 





heads the hard-goods division of 
Lawrence Fertig & Co., specifically 
handling Indian Motorcycle, Ideal 
Power Lawn Mower and Roto- 
sweeper. He’s also taking on an 
Indian dealership. 


Robert Clark has joined the pro- 
duction department of Brooke, 
Smith, French & Dorrance. 


Brooke, Smith, French & Dor- 
rance, Inc., announces appointment 
of Richard Reins as executive art 
director and a member of the plans 
board. Reins has been with BSF&D 
for 10 years. 


Kenneth S. Loring has rejoined 
Ross Roy, Inc. as head of the sales 
training and product education 
creative department, it is an- 
nounced by Ross Roy, president. 
During the war and until rejoining 
Ross Roy, Loring headed the tech- 
nical report department of 35 per- 
sons in an automotive engineering 
department. 


Commercial illustrators George 
Pawlick and Ben Jaroslaw have 
joined New Center Studios. 


The Fred M. Randall Co., De- 
troit, has announced appointment 
of Dennis C. Benson to its new 








35 


business staff. Benson has been ac- 
tive in automotive sales, merchan- 
dising and advertising in the De- 
troit area since 1932 and is an 
authority on motor truck merchan- 
dising and sales training. 


Appointment of Wilfrid Hibbert, 
former newspaperman, as press re- 
lations manager of Libbey-Owens- 
Ford Glass Co., was announced last 
week by G. P. MacNichol jr., vice- 
president in charge of sales. Hib- 
bert, who has been a member of the 
L-O-F public relations staff for 
nearly two years, succeeds Earl 
Aiken, recently named general sales 
promotion manager. Both assign- 
ments are in the public relations 
department headed by James M. 
Ashley. 


Lloyd H. Donnell, research pro- 
fessor of mechanics at Illinois In- 
stitute of Technology, Chicago, has 
been named editor of the new 
monthly scientific journal, Applied 
Mechanics Review, to be published 
by the American Society of Me- 
chanical Engineers. Applied Me- 
chanics Review will be devoted to 
criticism and review of current 
world literature in applied me- 


chanics. The first issue is planned 
for January. 
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the editors of Sponsor magazine, 
leading monthly trade publication 
for buyers of broadcast advertis- 
ing as “Sponsor of the Year (1946- 
47.)” 

“It took no little courage,” says 
the Sponsor editorial, “to spend a 
million a year for a program with- 
out selling.” 


Football 


Gil Schaefer Downtown Hudson, 
Jim Golds and Walker Motors are 
sponsoring broadcasts of Notre 
Dame football games over CKLW 
in Detroit. 


Sales Book 


The compiled experience and 
counsel of hundreds of the na- 
tion’s top executives, salesmen and 
business leaders are contained in 
a new book on salesmanship. “Man 
Alive.” Written by Robert E. 
Moore, an executive in one of the 
large national advertising agencies, 
the book is published by Harper 
& Brothers. 

Among the auto executives whose 
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a top-of-the-shaft market for advertisers 
who like to see a sales curve slant up. 
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Dig this fact: Cincinnati and the Times-Star 
are inseparable. That's why the Times-Star has 
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Restraint as Reg. W Ends... 





Finance Companies Seek 


To Hold New Line 


(Continued from Page 1) 


far more concern over the possible 
effects in the used-car market. 
They pointed out that the record- 
breaking demand for new cars 
rules out the possibility of “easy 
credit” returning to that field in 
the foreseeable future. 

For 1947 model used cars the pre- 
vailing policy of finance companies 
and banks will be a two-thirds loan 
with 24 months to pay. GMAC said 
its time term on “new used” cars 
would vary with the type of car 
purchased. 

For 1946 model used cars, most 

loan houses will grant only 18 
months for a two-thirds loan. 
Several banks reported, however, 
they would allow 24-mcnth loans 
on °'46 used cars, since many 
used-car dealers have demanded 
a longer term on these models. 

On prewar used cars, the stand- 
ard terms will vary as follows: 

Commercial Credit—A two-thirds 
loan over 15 months for cars of 





1938 vintage and after; a three- 
fifths loan over 12 months for cars 
of 1937 and before. 

Universal C. IL. T.—a two-thirds 
loan over 12 months for all prewar 
used cars. 

GMAC—a two-thirds loan over 18 
months for all prewar used cars. 

Smaller finance firms affiliated 
with the AF'C—a two-thirds loan 
over 15 months for. 1940-1942 cars; 
a three-fifths loan over 12 months 
for older cars. 

Banks—the Regulation W setup 
—a two-thirds loan over 15 months. 
am * * 

i. RELEASING these figures, the 

respective finance firms conceded 
they might be compelled to follow 
suit if used-car dealers obtain 
easier credit deals from competi- 
tors on certain hard-to-move items. 

“With the used-car market on 
the skids,” one Detroit finance offi- 
cial said, “we've got to be prepared 
for anything. Already we’ve been 


A 
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lation W. Supporters of this view 
took the position that the long- 
range effect would be a reduction 


bombarded by dealer requests for 
24-month terms on 1946 used cars. 
And some dealers frankly don’t like 
the stiff terms for prewar cars. 
“Most of us would sincerely 
like to hold this new line. But 


start pushing easy credit deals, 

we may not have much choice.” 

M. O. Anderson, president of 
NADA, was among those who is- 
sued pleas for extreme caution in 
arranging financing terms. 

“We should not forget the diffi- 
culties which resulted in the past 
from unreasonably long terms and 
long trades and they can happen 
again,” Anderson said. 

“In the these bad practices 
have generally been limited to a 
comparatively few dealers who 
have found them a dangerous 
crutch on which to lean, made 
necessary usually by a poor selling 
job. Certainly, today’s market con- 
ditions do not warrant such bad 


practices.” 
* * 


BSERVERS WERE divided on 
the immediate effect of credit 
decontrol on the used-car market. 
One opinion was that a tempo- 
rary boom would be brought about 
because the eased loan terms would 
open the door to buyers previously 
barred by the restrictions of Regu- 
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in used-car prices. 

On the other hand, several ob- 
servers seemed convinced that 
potential used-car buyers are 
waiting mostly for a —— 
slash in prices. They were dou 
ful that these individuals would 
consider even the extended time 
terms ample incentive to buy at 
existing prices. 

It was pointed out that many 
buyers who were seeking a longer 
loan period have found such relief 
through a loophole in Regulation 
W. Under a special exemption af- 
fecting $2,000 and up late model 
cars, many dealers have been offer- 
ing 18 and 24-month terms for the 
last several months. 

The majority of finance houses 
indicated they would follow, for the 
time being, the AFC recommenda- 
tions on determining the maximum 
loan value for 1946 models and pre- 
war used cars. Under the AFC pro- 
gram, which is based largely on the 
inethods used under Regulation W, 
the down payment requirement 
often may call for down payments 
of up to 50 percent on older models. 

AFC recommendations include: 

New and used ’47s, 24 mon.hs, 
third down; used ’46s, 18 mon-hs, 
third down, 120 percent of cash 
loan value as maximum advance 
non-recourse 3 15 
months, third down, 100 percent 
of cash loan value; 1938-39, 12 
months, 40 percent down, 90 per- 
cent cash loan value; 1937 and 
older, 12 months, 40 percent 
down, 80 percent of cash loan 
value. 


‘rhe cash loan value is two-thirds 
of the average retail value, as listed 
in accredited guidebooks. 

Several used-car dealers made it 
plain, however, that they will at- 
tempt to waive this method in some 
instances, particularly on 1937 and 
1938 cars and hard-to-move ‘'42s 
and '46s. 

The expressed intention of these 
dealers, it was learned, is to base 
the loan value and the down pay- 
ment requirement on the current 
market price of the model. It was 
contended that this wo-ld increase 
sales among those buyers who first 
thought they would have to pay 
only 33 percent down, then found 
the dealer could give no more than 
a 40 or 50 percent loan. 

oa * ~ 


N EACH, it was learned that sev- 

eral used-car dealers may de- 
mand one-fourth or one-fifth down 
payment deals should the market 
remain stagnant on so-called “dog- 
gies.” A bank in one Midwestern 
city is understood to be considering 
acceding to such demands for cer- 
tain types of prewar used cars. 

John J. Schumann, Jr., president 
of GMAC, called on General Motors 
dealers and banks to “refrain from 
competition on the basis of ‘easy 
credit’ terms.” In a letter to all 
GM dealers and the nation’s 10,000 
banks, Schumann declared: 


“A person who buys more 
credit than he needs is simply 
throwing money away. A person 
who contracts to pay beyond that 
which he can comfortably afford 
is begging for trouble and will 
probably get it. It will be up to 
dealers and their financing agen- 
cies to cooperate in protecting 
such buyers against their own 
folly. 

“As far as GMAC is concerned, 


IN CIRCULATION DAILY AND SUNDAY 
ON THE ADVERTISING MUST LIST 


REGAN & SCHMITT, 


the policy we established over 25 
years ago will remain in full effect. 
It is best expressed in the slogan, 
‘terms to suit your needs.’ We will 
neither advertise nor promote any 
specific terms, nor will we compete 
with other financing agencies on 
the basis of high-cost ‘easy’ terms. 
We are confident that, as in the 
past, those dealers with whom we 


Quick Move to Restore 


Credit Controls Seen 

CHICAGO.—Efforts by the ad- 
ministration to restore controls 
over consumer credit and thus 
bring back the expired Regula- 
tion W in some form will be 
made when Congress convenes 
for its special session Nov. 17. 

This prediction was made here 
last week by Walter B: French, 
deputy manager of the Ameri- 
can Bankers Assn., in an address 
at the Midwest Credit Confer- 
ence. “One of the announced 
reasons for the special session 
is rising prices in the domestic 
consumer market,” French said. 
“I believe an immediate attempt 
will be made to put controls on 
consumer instalment lending 
again.” 


do business will adhere to this pol- 
icy as well.” 

The GMAC chief was joined in 
the appeal for caution by Howard 
L. Wynegar, president of Commer- 
cial Credit, who said his company’s 
new policy is “in opposition to the 
practice of selling terms instead of 
merchandise.” 

* 





HE FEDERAL Reserve Board, 

whose power to control credit 
was terminated by the last Con- 
gress, said that easier credit at this 
time “can only intensify demand 
and accentuate the upward pres- 
sure on prices.” In a special bul- 
letin, the board said: 

“Easier terms should await a 
time when growth of credit is 
needed to maintain full produc- 
tion. That time has not arrived 
and it is not in immediate prospect 

“Employment and national in- 
come are at all-time peaks. In- 
flationary forces cont-nue to exert 
powerful pressures on the general 
price level. There could not be a 
worse time to encourage the pub- 
lic to go deeper and deeper into 
debt.” 

The board said that despite its 
regulation and continued shortages, 
particularly in consumers’ durable 
goods, installment credit has ex- 
panded by more than $3,009,000,000 
since the end of the war. 

“Even this,” said the board, “is 
too rapid a rate of growth under 
prevailing inflationary conditions. 
Experience has shown that rapid 
and excessive expansion of this 
type of credit is followed by a 
sharp reversal, thus contributing 
greatly to economic instability.” 

The board then quoted the fol- 
lowing statement by President 
‘Truman: 

“It will be in the public interest 
for every merchant and financial 
agency extending installment 
credit to avoid undue relaxation 
of terms. It will be far better to 
reduce prices rather than to relax 
terms in seeking new customers. 
Self-restraint on the part of those 
who use credit as well as on the 
part of those who extend it will- 
reduce the danger of an over- 
expansion of installment credit 
which would inevitably be fol- 
lowed by severe contraction, 
thereby contributing to unem- 
ployment and reduced produc- 
tion.” 

The first responsibility for avoid- 
ing excesses, said the board, rests 
with lenders and vendors. “Their 
interest and that of the nation will 
be served best if they refrain from 
taking undue advantage of the end 
of the regulation. 

“The board urges all who par- 
ticipate in the extension of install- 
ment credit to recognize and do 
all within their power to avert 
through self-imposed restraints the 
dangers inherent in easy terms that 
result in over-expansion of con- 
sumers’ installment credit.” 
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As Public Criticism Mounts... 


Ind. Dealers Preparing 


For Adverse Legislation 


down by the legislation committee, 


INDIANAPOLIS. — Noting that 
public sentiment toward auto deal- 
ers is at a low ebb, directors of 
the Automobile Dealers Assn. of 
Indiana have moved to ward off 
passage of unfavorable legislation 
oad to attempt to improve public 
relations. 

Directors appointed a_ special 
public relations committee to cope 
with the present situation and 
make recommendations for future 
policies. 

It was felt that much adverse 
dealer legislation would be intro- 
duced at the next convention of 
the state congress. Plans are 
being made to protect present 
gains and ward off passage of 
restrictive legislation. 

Proposals for legislation which 
would limit in some way activities 
of speculative elements and boot- 
legging of new cars were turned 


Controls 


(Continued from Page 1) 

many conflicting views even among 
Truman’s cabinet and advisors. 

From present indications, pos- 
sible steel allocation and rein- 
stated credit controls are the 
most likely items to affect the 
auto industry. But even these are 
still in talking stage. 

One thing is believed certain, 
however. Any price control and/or 
rationing will be confined to pro- 
ducer levels, since government con- 
trols at consumer levels is consid- 
ered “politically distasteful.” 

* * 7” 


LLOCATION of this country’s 
already-short steel supply to 
aid Europe—in addition to the in- 
formal rationing currently being 
done by the steel companies—would 
of course affect auto production. It 
is understood that the Department 
of Commerce will soon call in in- 
dustry leaders for a discussion of 
the long-range steel requirements. 
In regard to reinstating credit 
controls (Regulation W_ expired 
Nov. 1), it is thought doubtful that 
any drive in that direction will be 
started until the effects of uncon- 
trolled credit on the nation’s infla- 
tion are known. 

The Federal Reserve Board, 
unhappy about the abolition of 
Regulation W, issued a special 
statement last week holding that 
“this is no time for relation of 

finance 


by Automotive News on automo- 
tive credit terms put into eifect 
with the end of Regulation W.) 

Authority for controls over raw 
materials expires next February, 
and government bureaus have al- 
ready started a drive to extend 
these curbs. They cite in particular 
the acute shortage of tin, which 
they say must be controlled for 
another two years at least. Other 
items, such as lead and copper, are 
also held to be in inadequate sup- 
ply. 


One item that is not being con- | nas 


sidered for allocation controls is 
synthetic rubber. Acting Chief Earl 
Glen of the Rubber division, an- 
nounced last week that sufficient 
quantities of GRS are available to 
meet estimated requirements. 


TO ILLUSTRATE THE SPAN of International 


manufacture, Fowler McCormick, chairman, 


original Interna- 
tional Auto-Wagon and looks toward the 1,500,000th International truck, just off the 
assembly line at the company's Fort Wayne (Ind.) works. The 1,500,000th 
"ne one of the feature exhibits at “Harvester’s 108 Years in Ohicago’’ exposition on 


Qw Iake front adjacent to Soldier field 


Houston, has 























which pointed out: 
“As an organization we are pri- 


committee for the balance of the 
year or until co-sponsors, the tire 
and petroleum industries in the 
state, are more fully organized into 
the group. 

This step was asked by G. L. 
Schaus, director of ADA and chair- 
man of the new committee. 

In reference to public relations, 
directors pointed out that much 
of the present criticism is due to 
lack of uniform policies among 
dealers relating to trade-ins, or- 
der taking, delivery with or with- 
out trades, etc. 

Also cited was failure on the part 
of many dealers to publicize and 
take full credit for numerous good 
policies which they pursue. 

Members of the new public rela- 
— committee are: P. T. Smith, 

; G. L. Schaus, M. F. 
Frenth, E. A. Jennings, Haywood 
M. Davis. 

On the conference committee are 
J. E. O’Daniel, chairman; A. M. 
Vivian, John D. Bass, Walter Coyle, 
Paul Chase. 


IHC Centennial 
Draws 400,000 
To Chicago Show 


CHICAGO. — Upwards of 400,000 
persons from all parts of the mid- 
west attended the spectacular show 
under tents staged by the Interna- 
tional Harvester Co. as a highlight 
of its 100th anniversary, it was 
estimated at the conclusion of the 
exposition here last week. 

The exhibits, which opened to 
the public Oct. 18 and ran to Oct. 
26 inclusive, were on view outside 
Soldier field along the lake front. 
They included not only a complete 
line of Harvester products, truck 
and farm equipment, but also many 
historical features depicting the 
forward strides of the company 
during the past 100 years. 

During the run of the show, spe- 
cial state days such as Wisconsin 
and Indiana were observed and 
brought large delegations from 
those states in special trains to 
augment the throngs of Chicago 
area visitors. 

The entire project, dramatizing 
Harvester from its inception to the 
present time, was expertly handled 
from the standpoints of interesting 
exhibits and skill in reaching the 
public through news stories, pic- 
tures, radio, advertising and other 
outlets. It was generally regarded 
as the best company promotion in 
the history of this city. 


Slaughter Motor Sales, Inc., Houston, 
been incorporated by J, H. Slaughter, 
Gerald D. Gough and J. P. Parten. 
* * * 


Cc. Jim Stewart & Stevenson, 
been incorporated, 

authorized capital = by 
» Donald dL. 0. Oari- 


inc., 
sting 
Ross 


Harvester’s 40 years of moter truck 
sits at the wheel of the 


In a move to promote safety, 
which also ties in with public rela- 
tions, directors voted to underwrite 
the expenses of the new Indiana 
Inter-Industry Highway Safety 
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GM Earnings 
Hit $213 Million 
In Nine Months 


NEW YORK. — General Motors 
Corp. net income for the first nine 
months this year amounted to 
$213,217,476, equal to $4.62 a com- 
mon share, it was disclosed last 
week in a report by Alfred P. Sloan 
jr., board chairman, and C. E. Wil- 
son, president. 

Net income for the corresponding 
period of last year, it was added, 
amounted to $14,012,370, or 16 cents 
a share, reflecting unusual condi- 
tions with respect to strikes and 
material shortages, the report said. 

While net sales for the nine 
months totaled $2,688,155,347 and 
for the third quarter $941,733,864, 
production has been far short of 
volume required to meet demand 
for GM products, the report stated. 

Earnings for the first nine 
months of 1947 are after provision 
of $9,750,000 for “extraordinary 
obsolescence” of buildings and 
$7,714,048 for additional deprecia- 
tion on machinery and equipment, 
Sloan and Wilson said. 

Net income for the first nine 
months, it was pointed out, did 
not indicate as great a percentage 
increase from the comparable pe- 
riod of 1941 as did either sales or 
payrolls. Sales increased in value 
48 percent from 1941 and payrolls 
increased 70 percent while net in- 
come was up 32 percent. 


Crosley Dealers 
To Be Doubled 


By Next Spring 


CINCINNATI.— Crosley Motors 
will add sufficient dealers during 
the next six months to double the 
size of its present nationwide dis- 
tribution organization, it was an- 
nounced last week by Powel Cros- 
ley jr., president. Ultimately, he 
said, Crosley hopes to have more 
than 3,000 dealers. 

“Steady, consistent increases in 
our production and in the demand 
for Crosley cars now enable us to 
proceed to double the size of our 


dealer organization, which we for- 
merly had deliberately limited in 
order to insure our dealers regular, 
reasonable deliveries of cars to 
meet their 
Crosley said. 


needs,” 


customers’ 


The first stage of the company’s 


dealer expansion program is being 
made possible by expansion of its 
manufacturing facilities in Cincin- 
nati and in its final assembly plant 
in Marion, Ind., Crosley .said. Out- 
put of Crosley cars has been stead- 
ily increasing with 2,414 vehicles 
produced in September, he said. 


Crosley also announced the ap- 


pointment of eight additional re- 
gional sales representatives 
will help guide the field phase of 
the Crosley dealer expansion pro- 
gram and render direct sales serv- 
ice to the company’s dealers in 
their territories. 
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Anti-Diversion Amendment 


Urged by Virginia Dealers 


RICHMOND, Va.—In final ses- 
sions of the annual convention of 
the Automotive Trade Assn. of 
Virginia, dealers urged the state 
general assembly to put an anti- 
diversion amendment up to a vote 
of the people. 

In addition to other developments 
reported Oct. 27 in Automotive 
News delegates called for outright 
and speedy repeal of all federal 
automotive excise taxes and took 
a stand for a strong safety pro- 
gram, including: 

“Sound law enforcement pol- 
icies, wide educational programs 
and training for drivers and 
pedestrians alike, adherence to 
sound highway safety engineer- 


the adoption of uniform traftic 
regulations in order that loss of 
life, limb and property on and 
along our highways will be re- 
duced.” 


At a luncheon, delegates heard 
Elmer Wheeler, author on sales- 
manship and speaking, find fault 
with the selling technique of Tru- 
man‘s food committee. 


Wheeler reported he had visited 
25 cities during the past two 
weeks and that in all of them 
“the public is up in arms” over 
the food plans, because, he added, 
“I” was used instead of “you.” 

The delegates also heard C. F. 
Joyner, Jr., commissioner of the 
state division of motor vehicles, 
discuss the division that he heads. 
Col. Charles W. Woodson, superin- 
tendent of state police, outlined the 
importance of the motor vehicle in- 
spection law. 


R. E. B. Blanton, of Richmond, 
served as moderator for a “Deal- 
er’s Profit Symposium” in which 
Louis W. Keifer, of Baltimore, dis- 
cussed “Porfit Possibilities in Un- 
dercoating Service”; S. J. Flournoy, 
of Norfolk, “Building Business in 
Brake Drum Repair Service”; 
Harry W. Bendall, of Alexandria, 
“Proper Utilization of Floor Space”; 
M. J. Stockton, of Newport News, 
“Truck Service Merchandising”; 
William Howard, of Richmond, 
“How to Increase Labor Sales”; 
Warren P. Spratley, of Hampton, 
“Increasing Dealer Profits Through 
Incentive Payment Plans,” and W. 


McCuen Elected 
To Ethyl Board 


NEW YORK. — Ethyl Corpora- 
tion’s board of directors last week 
announced the election of Stanley 
T. Crossland, vice-president and 
director, as treasurer, and Charles 
L. McCuen, vice-president of Gen- 
eral Motors, as a director. Cross- 
land, who at the age of 40 is the 
youngest member of the board, suc- 
ceeds the late Percy L. Griffiths as 
treasurer. He joined Ethyl two 
years ago as comptroller and was 
elected vice-president and director 
in June, 1946. 

McCuen began his General Mo- 
tors career with the Olds Motor 
Works in 1926. He was elected vice- 
president in charge of the engineer- 
ing staff in 1940 and last June was 
named general manager of the re- 
search laboratories division of Gen- 
eral Motors to succeed Charles F. 
Kettering. 


LINCOLN-MERCURY DEALERS’ council members from 
States met last week in Detroit with company ey te exchange Ideas 
gestions on current operations and future plans. 


the Dearborn 
Miss.; A. J. 
Breech, Ford executive vice-president; T. 


Engineering Laboratory. First 
Beck, Birmingham, Ala.; a 


T. Robey, Jr., of Buena Vista, 

“Added Profits From ‘ire, Acces- 

sory and Merchandising Sales.” 
‘The resolution adopted by the 


amendmen 

“Federal automotive excise taxes 
were levied as depression and war 
emergency revenue raising meas- 
ures,” the other resolution declared. 
In 1946 they cost Virginia motor 
vehicle owners $15,169,C00, it stated, 
and the items on which the taxes 
are paid “are not luxuries but neces- 
sities of life, working an extreme 
hardship on those within the low 
income bracket, who are the larg- 
est group of motor vehicle owners.” 

Continuing the specialized discus- 
sions which highlighted the three- 
day parley Allan D. MacKinn 


Co., spoke on “Em- 
ploye Reiations” and Walter M. 
Evans, Richmond attorney, served 
as moderator for a “Dealer’s Tax 
Symposium.” 

In this latter session, Edward L. 
Breeden, Norfolk attorney, dis- 
cussed, “The Tax Advantages and 
Disadvantages in Operating as Cor- 
porations vs. Individuals or Part- 
nerships”; T. Coleman Andrews, 
senior member of a Richmond firm 
of public accountants, “Tax Econo- 
mies Through Proper Accounting”; 
Oscar L. Shewmake, Richmond at- 
torney, “Dealers Tax on Capital 
Gains and Labor Sales,” and State 
Tax Commissioner C. H. Morrissett, 
“The Dealers Tax Problem.” 

Other speakers included M. R. 
Darlington, Jr., managing director 
of the National Automotive Inter- 
Industry Safety Committee; M. O. 
Anderson, NADA president; and 
Russ G. Riley, merchandising direc- 
tor of Thompson Products, Inc. 


‘| Southwest Show 


Set for Dallas 
Next April 8-11 


DALLAS.—The sixth annua! 
Southwest Automotive Show is 
scheduled to be held here April 
8-11, 1948, Dean S. Johnson, sec- 
retary-show manager, reported last 
week. 

The show is sponsored by auto- 
motive jobbers in Texas, Okla- 
homa, Arkansas, Louisiana and 
New Mexico. Invitations to spon- 
sor the show will be released soon, 
Johnson said. 


The policy of having scheduled 
morning sales conferences between 
manufacturers and jobbers during 
the show will be continued, he add- 
ed. Announcement of the exact site 
for the show here was still under 
consideration. 


Vandiver Motor & Implement Co., Col- 
umbia, has been incorporated, sting $50, - 
000 authorized capital stock by ©. ©. and 
Mildred Vandiver and Harry J. Huff. 

* * . 


R. & M. Motor Co., ae. Bridge, 


St. Louis, has been incorporated wi 
Cc. and F. A. and Sally P. 


Hugh. 





all parts of the United 
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H. Maxwell, 
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GREY IRON CASTINGS 


ONE OF THE NATION'S 
LARGEST AND Veit MODERN 
PRODUCTION FOUNDRIES 


ae ee ee 


FOUNDRY DIVISION 


aa: EF AND MANUFACTURIN( PLANT 


CHATTANOOGA 2, TENNESSEE 





Guarante 


A REMOLDED TIRE WITH A “NEW TIR 


A WRITTEN GUARANTEE 
ISSUED WITH EACH PURCHASE 


OF LIFETIMER EXTRA SERVICE 
TIRES 










SHIPMENTS PREPAID ON 
LOTS OF 12 OR MORE TIRES 
ANYWHERE IN U. S. A. 


oF ROL TIRE Rd aE INC. 


tARGEST TY an THE WORLD 


PHILADELPHIA 32, PA 
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INSURANCE FOR FINANCED AUTOMOBILES 


SELF-FINANCING AUTOMOBILE DEALERS 
can now obtain 


@ SOUND INSURANCE PROTECTION 
@ TOP COMMISSIONS TO THEIR AGENTS 


by insuring financed automobiles under 


“THE AMERICAN PLAN” 


Write today for particulars 


AMERICAN AUTOMOBILE RISKS INCORPORATED 


16 Liberty Street New York 5, New York 
United States Automobile Managers for the 


RHODE ISLAND INSURANCE COMPANY 
Surplus to Policyholders, Jan. 1, 1947 $3,019,862.79 





CADILLAC 
*41——-Club coupe, 94,10u. 
CnoV anVULET 
*48—Pickup, 9.,.vv; ciun coupe, $2,150. 
"4i—Coupe, $200; 2 door, $2,U10; 


club coupe ,9Z,Uiu; 2 door, $4,410; Z aovr, 
92,440; pickup, $10; 2 uwoor, oZ,.UU; 
4 door, di,vvb; pickup, $1,~0V0; Z-ron 
stake, $1,510; coupe, e2,Uzv; 2 door, 
92,2580; ciub coupe, 94,220; pickup, >2,U¥u; 
preckup, 94,400; 2 door, 32,00; 4 door, 
9200U; Z door, >2,vuU. 

40—Cuiub coupe, 91,060; 2 door, $1,840; 
2 door, d1,vov; Z door, $1,540; 4 «oor, 
o1,44U; pwKup, e1,Zov; 2 door, $2,ivv; 
=~ GOOT, P1,¥oV; Z-tuu Sake, de,4UV; Z-1On 
sake, $24,140; pickup, O1,04V; 4 UvOr, 
o4,0UU0; 4 door, g1,vvy; 4 aour, $l,siu; + 
uvor, el,idu; 4 duor, $1,00u; 4 Gaoor, ¥4,- 
ve; COUpe, o2,UdU. 

‘42—4 «oor, 94,130; $1,020 ; 
convertibie, 1,150. 

4#i— Touring sedan, $1,100; pickup, $665; 
2 door, S1,10U; Z dovr, guiv; Z door, 
o1,0wv; 4 door, $1,iN¥; 2 aoor, l,i; 
zZ aoor, >l,tu; 2 aoor, sv4u. 

’#—4 aoor, po¥U; Z door, $895; 2 door, 
$1,0UU; 2 aoor, $1,UZ0; convertub.e, 94,120, 
# door, diow; cub coupe, 91,45V; Z door, 
$460; truck, S¥oVU; < door, poo”; cveupe, 
o4,lwU; 2 avor, uu. 

‘sY—2Z door, guvv; 2 door, $8385; 2 door, 
$58v. 


‘33-—2 door, $740; 2 door, $420; 2 door 


‘si—2 door, $500; 2 door, $310; 4 door, 
$550; 2 door, 2d0U; coupe, guuv; coupe, 
o21U; coupe, $4.V. 

‘SU—Loupe, 2050. 

"35—Coupe, ozuv; 2 door, $220. 

ve $010 

’46—4 door, $2,14u; 4 door, $2,075. 

: CnkYSLix 

’41—Highlanuer z aovr, $1,425. 

DVUVuLk 

’46—4 door, $1,s.0; pickup, $1,375; 4 
door, $1,50U; pickup, $2,510. 

'42—4 door, ays. 


2 door, 


FORD 
’47—2 door, $1,vyvu; pickup, $1,000; 2 
door, $2,1v0; 2 door, $2,200; pickup, 


01,400; 2 door, $2,240; 2 door, ou,14u; 
converubie, $2,115. 

_ 46—Stake truck, $2,510; 2 door, $1,550; 
pickup, 91,410; convertubie, $2,UZU; Z% 
uoor, $1,400; ciub coupe, $1,728; coupe, 
01,510; 2 door, gl,tuv; 2 dour, $4,000; 
convertib.e, $1,840; 2 door, 91,410; 2 door, 
91,005. 

‘42—2 door, $1,360. 

"41—2Z door, $1,010; 
door, 21,480; 2 door, 
a1,U20; 2 aoor, $510; 
4 dvuur, 3920; 2 door, 
g¥BU; 2 door, $¥uUU. 

"40—Converubie, $900; 2 door, $775; 
2 door, $110; 2 door, 9685; 2 door, >¥sU; 
2 door, $¥UU; 4 door, $1,U1U. 

‘3¥—Pickup, 372; 4 door, $735; 2 door, 
$710; 2 door, $7uU; 2 door, $000; 2 door, 


Quvu. 
*38—2 door, $660; 2 door, $625. 

un door, $315; 2 door, $380; 4 door, 
5 
"36—2 door, $885; 2 door, $270; 2 door, 


*34—Coupe, $360. 
GMC 
*47—Pickup, $1,6uu; pickup, $2,100. 
HUDSON 


’42—4 door, $1,075; 2 door, $800. 
LA SALLE 

*40—4 door, $50u. 
LINCOLN 

‘4l—Zephyr 4 door, $585. 
MERCURY 

"47—4 door, 


4 door, $880; 2 
$1,100; 2 door, 
2 door, $1,uvu; 
$l,luwv; 2 door, 


2,205; 2 doer, $3,065. 

’46——Club coupe, $2, 015; 2 door, $1,915. 

’398—-2 door, $580; 4 door, $810. 
NASH 


'46—4 door, $1,825; 4 door, $1,300. 

OLDSMOBILE 
*47—Club coupe, $2,000; 2 door, $1,920. 
*40—4 door, $1,010. 
"38—4 door, $4110; 2 door, $700. 
°36—2 door, $265. 

PLYMOUTH 
"47—4 door, $2,200; 4 door, $2,125. 
"41—2 door, 98U5; convertibe, $1,045. 
’40—-2 door, $605; 4 door, $660. 
"389—2 door, $6wW. 

PONTIAC 
"47—2 door, $2,600; 2 door, $2,480; 4 
door, $2,400; convertible, $2,475. 

’46—Coupe, $2,105; club aps ees 
’41—4 door, $950; coupe, $1,1 

STUDEBAKER 
’47—4 door, $1,575; 4 door, $1,960. 
*46—Pickup, $1,270; 4 door, $1,515. 
*39—4 door, $590. 

WILLYS 

"47-—Jeep, $1,175. 


INDIANAPOLIS 
(Ken Schaefer Co.) 
(Auctions heid Thursdays. Col. R. V. 
Martin, auctioneer. Prices listed are for 
Sept. 12.) 


BUICK 

’47—-Super 2 door, $2,825. 

’47—Convertible, $3,010 ; convertible, 
$8,005; convertible, $2,920; Super 2 door, 
$2,825; RM 4 door, $2,825; convertible, 
$2,800; Super 4 door, $2,775; 2 door, 
$2,776; 4 door, $2,725; 4 door, $2,710; 
— 4 door, $2,445. 

—Super 2 door, $1,450; 2 door, $1,- 
sso; RM 2 door, $1,200. 

'41—4 door, $1,400; convertible, $1,340; 
2 door, $1,215; 2 door, $1,175. 

CHEVROLET 
2 dour, $2.350; 2 door, $2,280; 
4 door, $2,225; FM 2 door, $2,125; club 
coupe, $2,080; 2 door, $2,060; SM 2 
door, $2,025; 2 door, $1,995; coupe, $1,- 
¥25; sedan delivery, $1,725. 

'46—FL 2 door, $2,000; 2 door, $1,960; 
SM club coupe, $1,895; FM 4 door, $1,- 
825; SM 4 door, $1, 795. 

"422 door, $1,230. 

*41—Club coupe, $1.240; 2 door, $1,190; 
2 door, $1,160; 4 door, $1,070; 2 door, 
$1,080; coupe, $910; 2 door, $660. $660 

'40—4 door, $225; 4 door, $800; ‘2 door, 
$625; 2 door, $580. 

CHRYSLER 


42—-New Yorker 4 door, $1,400. 
*41—Royal 2 door, $1,175. 
’89—Imperial 4 door, $905 

DE soOTO 
’88—2 door, $360. 

DODGE 

’47—-2 door, $2,425. 
*41— Convertible, $1, 210 


’47—FL 
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Used Car Auction Prices 


(Continued from Page 29) 


'S7—4 door, Stu. 
LOS ANGELES, CALIF. 


(Paciuc Coast Whoiesae Auto Dealer: 
Auction, Inc., 1101 S. mope St., Las An 




































































geues. Monaay, Wednesday and Fri- 
day. Prices are tor Oct. 22.) 
*39—2 door, $680; 4 door, $580; 2 door, AUSTIN 
$530; station wagon, $325. ’40—Convertible,  %su6. 
*B7—2 door, $40; 4 door, $275. BUICK 
"86—4 door, $310. *41—-Special 4 door, $1,135; convertible, 


FORD $1,.860; 4 door, $1,250; 4 door, $1,210. 
’47—Club coupe, $2,100; 4 door, $2,- "40—Convertible, $1,090; 4 door, $¥45 
085; 4 door, $2,050; 2 door, $2,086; 4|4 door, $1,070. 


door, $1,975; 2 door, $1,955; 2 door,| ‘'39—4 door, $710; 4 door, $715 
$1,750. ’87—Coupe, $430. 
’46-—2 door, $1,770; 2 foow $1,170; 2 ’36—Convertible, $335. 
door, $1,630; 4 door, $1,5 CADILLAC 
49-4 door, $1,215. 42-4 a $2,250. 
*41—2 door, $1,110; 2 door, $980. ’36—4 door, $500. 
’40—2 door, $725; convertible, $710; 2 CHEVROLET 
door, $650. ’42—4 door, $1,30v; 4 door, $1,30u; 


*39—Convertible, $725; 2 door, $680. club coupe, $1,325. 


’38—Coupe, $530; 2 door, $430; 2 door, *41—Ciub coupe, $1,450; 2 door, $1,- 

$405. 120; club coupe, $1,350; panel, $1,050; 

*37—2 door, $305. pickup, $795; 4 door, $1,365; 4 door, $1, 

FRAZER 2380; convertible, $1,350; pickup, $1,095. 

'47—4 door, $1,5¥5; 4 door, $1,785. *40—2 door, $935; 2 door, $910; 2 door, 
MERCURY $1,065. 


*39—Business coupe, $810; coupe, $840 
’*88—4 door, $55v. 
"837—4 door, $535. 


*47—Club coupe, $2,375. 
*41—-2 door, $1,180; 2 door, $1,160. 
NASH 


*42—4 door, $660. "B6—2 door, $205. 
OLDSMOBILE ’35—4 door, $325. 
*40—2 door, $¥1U. CHRYSLER 
"38—4 door, $200. *40—Traveler 4 oo $900 
"35—2 door, $300. ODGE 
PACKARD *40—2 door, sor. 
"40—2 door, $725. FORD 
"35—4 door, $0. '42—Club coupe, $1,080; convertible 
PLYMOUTH 1,060. 
"47—4 door, $2,110; 4 door, $2,090. *41—4 door, $1,000; 2 door, $875. 


'40—4 door, $s8¥v. 
’88—Convertible, $655. 
LA SALLE 


'46—4 door, $1,750; 4 door, $1,cW0; 
door, $1,350. 


’41--Coupe, $1,010; club coupe, $995. 


_ 


’40—2 door, $720. ’836—4 door, $460. 
"39-2 door, $660; 2 door, $655; 4 door, LINCODN 
$630; 2 door ,$615. '46—4 door, $2,260. 
PONTIAC *41—4 door, $1,050. 
’47—2 door, $2,610; 2 door, $2,380; 2 *89—4 door, $475. 
door, $2,270. OLDSMOBILE 


’42—(66) 2 door, $1,430. 
’40—4 door, $930. 
’89—2 door, $710. 
*87—2 door, $305. 


'46—4 door, $2,015; 2 door, $1,940 

’41—2 door, $1,190. 

’*85-—2 door, $280. 
STUDEBAKER 


'47—Champion 2 door, $2,025; 2 door, PACKARD 
$1,900 ; 4 fa $1,960; 2 door, $1,915; ’40—(120) 4 door, $895. 
2 door, $1,880 PLYMOUTH 
*46—Champion 2 door, $1,400; 2 door, "42—4 door, $1,120; 4 door, $1.) 
$1,360. *40—Coupe, $910; coupe, $880. 


"B7— 4 door, $160 


"42—4 door, $950; coupe, $860. . 
PONTIAC 


*41—4 door. $775; 2 door, $730 
TERRAPLANE ’41—2 door, $1,290. 
’*88—-2 door, $540. ’36—4 door, $225. 
WILLYS STUDEBAKER 


’47—Champion 4 door, $2,100. 


"41—4 door, $500. 
’41—Business coupe, $880. 


*39—4 door, $400. 


GET RID OF GAS FUMES 


Solve Your Garage & Shop Ventilation 
Problem This Simple Inexpensive Way 


What you have been waiting for—the final successful solution to your garage 
ventilation problem. All available In a packaged kit, ready to install. 


@ Removes gas fumes at source (ex- 
haust pipes). 

@ Simple installation—no change or 
alteration of existing facilities. 

@ Not in your way—instantly in use 
or out of way when you don’t 
need it. 

@ Saves man-hours and helps keep 
employes. Mechanics have less si- 
nus, headaches, etc. 

Write for Circular 
The National System of 
Garage Ventilation, Dept. L-11 


830 N. Church St. Decatur, IL 


World’s Largest Manufacturer of Exclusive 
Garage Ventilating Equipment 








Complete 
Packaged Kit 
$1750 vistfon 











NOT UNIVERSAL—EVERY ONE IS 
Seat Covers designed for each 
individual car. Workmanship 
voranteed. Deluxe lacquered a y 0 
bre. Beautiful plaids and 
choice of colors to harmonize 5 Passenger 
—red, green and blue. Leather- 2 Door or 
ette reinforcements over fibre 4 Door 
ook orem. Welted in plastic a" Pa na Seuwe . 50 
ATTENTION: Drop on Rear Seat 13.50 
Car Agencies 
net Orders 5% Fed. Exc. Tax 
i. F.0.B. Beltimore 
Ne ME} 
An intensified 10 day program which is especially 
valuable for the young men you are training for 
responsible positions as well as for the experi- 
enced man who needs to be prepared for the 
day “When the Chips are down.” Register NOW 
Dan L. Beck for Dec. 1-12 class. 
EXECUTIVES SELECTION & TRAINING INSTITUTE 
956 Maccabees Bldg., Detroit 2, Mich. TEmple 11-55-1 
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Showdown Due Next Week 
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UAW Elections Hold Key 


To Stand on Reds, Pay 


(Continued from Page 1) 


be re-elected to a second term, bar- 
ring a last-minute switch in the 
affections of several key local 
unions. Reuther has claimed the 
votes of 4,500 of the 7,500 conven- 
tion delegates. 


It was regarded as significant 
that the leftwing has as yet se- 
lected no candidate to oppose Reu- 
ther. Unless the leftists decide 
against contesting the race, it is 
likely that Vice-President R. J. 
Thomas will run for the job Reu- 
ther took from him in March, 1946. 

The real battle for control of 
union will be fought when rank- 
and-file delegates elect regional 
members of the powerful inter- 
national executive board. This 
balloting by regions will follow 
the officer elections. 

It is the executive board, com- 
posed of 18 regional directors and 
the four international officers, which 
runs the union between conven- 
tions. Reuther has complained that 
since the last election, his policies 
have been hamstrung by a leftist- 
controlled executive board. 

The composition of the new ex- 
ecutive board, therefore, will be the 
determining factor for the union’s 
1948 program. Whether Reuther 
can substantially increase his pres- 
ent bloc of eight votes on the board 
remains uncertain. 


One of the major issues in the 
executive board voting will be com- 
pliance or non-compliance with the 
anti-Communist provisions of the 
Taft-Hartley law. 


Reuther backers have indicated 
that compliance with this provision 
of the law will be a foremost plank 
in their platform. The leftwing 
leaders, headed by Secretary-Treas- 
urer George F. Addes and Vice- 
Presidents Richard T. Leonard and 
Thomas, have declared they will 
not submit the required affidavits. 

* + © 


ates HIMSELF voted with 
the leftwing which the issue 
came up before the executive board 
in September. But he indicated his 
vote was merely a tactical move 


MEMA Slates 
47 Convention 


For ASI Show 


CHICAGO.—The Motor & Equip- 
ment Manufacturers Assn. will hold 
its annual meeting in the Drake 
hotel here Dec. 9, in conjunction 
with the ASI show, it was an- 
nounced last week. 

Newly elected officers and direc- 
tors will be introduced at an eve- 
ning dinner. 


The speaker of the evening will 
be Senator Raymond E. Baldwin, 
Connecticut Republican whose sub- 
ject will be the “The World Looks 
to the 80th Congress.” 


Giroux Is Named 


To Aid Deo 


WASHINGTON.—President M. O. 
Anderson announced last week the 
appointment of Frank Giroux of 
Washington as assistant general 
counsel of the association. Giroux 
will assist M. Robert Deo, general 
counsel of NADA. 


Giroux is a graduate of Fordham 
Law School and following law prac- 
tice in New York City served in 
the Army during the war period. 





Driver Onbs and Station Wagen 
Bodies for Jeep Vehicles 


$136" 


FOB Olevelané, Otic 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
Che w ehanie dh 


6619 Euclid Ave. 3, Ohie 


ae ee 





and that he would stand by the 
final decision of the convention. 


A strong possibility exists, how- 
ever, that the convention will toss 
this “hot potato” back to the execu- 
tive board. Resolutions are sub- 
mitted to the convention before the 
elections, and delegates may be un- 
willing to take a stand in advance 
of the voting for officers and re- 
gional chiefs. 


Communists and party-line sym- 
pathizers will bring pressure to 
bear for a convention vote on the 
Taft-Hartley issue prior to the offi- 
cer elections, but the fact that 
Reuther will be presiding over the 
sessions foredooms their efforts in 
this respect. 

A savage fight is also in pros- 
pect over the “speedup” resolu- 
tion which the leftwingers are 
expected to submit. The resolu- 
tion will probably accuse Reuther 
of supporting programs for in- 
creased productivity, piecework 
and incentive bonuses, and will 
ask the executive board to nullify 
all existing incentive pay plans. 
Another proposed resolution of 
interest to the industry will deal 
with auto makers’ share of steel 
production. The UAW is framing a 
demand on the steel industry to 
allocate a greater percentage of 
1948 output to the auto plants. It is 
expected that the auto union will 
ask the CIO steel workers for sup- 
port. 

Only preliminary action on a new 
drive for wage increases is antici- 
pated from the convention, since 
the major contracts do not expire 
until next spring. 

* * * 

N ADDITION to a resolution de- 

claiming against high prices, 
though, the union may take a stand 
on pension plans—which most auto 
companies are now considering for 
1948 negotiations. 

A factional struggle on the pen- 
sion issue is probable, with leftists 
accusing Reuther of sabotaging the 
pension program rejected by the 
Ford workers in September. The 
Ford pension proposal was advo- 
cated by Vice-President Leonard, a 
leader of the left wing. 

The Reuther camp has desig- 
nated contenders for the three 
other offices at stake next week, 
but reports persisted that Reuther 
will allow Addes to be renamed 
secretary-treasurer “unanimously’ 
in the interest of unity. Addes 
has occupied the post, which 
ranks second only to the presi- 
dency, since the inception of the 
UAW-CIO. 

Should Reuther turn down a 
unity appeal in the event of his 
reelection, his candidate against 
Addes will be Emil Mazey, co- 
regional director of Détroit’s east 
side locals. 

The right-wing nominees for the 
vice-presidencies will be Richard 
T. Gosser, Toledo regional director, 
and Jack Livingston, head of the 
Kansas City region. 

* * * 


THER labor developments last 

week: 

The U. S. Chamber of Commerce 
called on Congress to abolish the 
law requiring employers to pay 
time-and-a-half for overtime work 
in excess of 40 hours a week. The 
overtime provisions of the wage- 
hour law, the chamber’s labor rela- 
tions committee stated, “impose a 
penalty on the employer and tend 
to increase the price of goods to 
the consumer.” 

The AFL’s official publication 
said labor must seek a_ third 
round of postwar wage raises to 
meet the rising cost of living. It 
was the AFL’s first expression 
on the subject, although several 
CIO leaders have taken the same 
position, 

A 40-day strike ended at the In- 
ternational Harvester tractor plant 
in Louisville. The company agreed 
to wage increases estimated at 17 
cents an hour, and CIO leaders said 
the strike was the first move in a 
drive to abolish wage differentials 
in Southern plants. 


Schram-Starry Motor Co., 1501 Swift St., 
North Kansas City, has been incorporated 
by George T. Schram, E. K. Starry and 
Edward Pugh. 





FORD SALES AND ADVERTISING EXECUTIVES are shown with members of 
at the Rouge plant last week. Council members, two from each of the company’s 
six sules regions, expressed the views of Ford dealers on the company’s current sales and advertising policies and offered sugges- 
tions for future merchandising programs. Dealers attending the meetings included E. J. Rotchford, Brooklyn, and ©. A. Parsons, 


shortly before their three-day session 


Amsterdam, N. Y., of the Northeast region; Arthur Rylander, Americus, Ga., and J. M. 


the 


39 





third National Ford Dealers’ Council 


Sanders, Washington, of the Southeast 


region; J. R. Dall, Elyria, 0., and 0. E. Nonn, Nashville, Tenn., of the Central region; A. H. Roeper, Maplewood, Mo., and J. 


E. Trapp, Macomb, Ill., of the Midwest region; W. H. 


Ferguson, Wichita, 


Kan., and 


W. J. Cleveland, Crowley, La., of the 


Southwest region, and L. E. Titus, Tacoma, Wash., and Jesse R. Ellico, Alhambra, Calif., of the West Coast region. 


Set Export Quota | 


On Petroleum 


WASHINGTON :—~An export 
quota of 12,000,000 barrels of petro- 
leu products has been set for the 
fourth quarter of 1947, the Depart- 
ment of Commerce announced last 
week. The quota is the first to be 
established since petroleum prod- 


ucts were restored to licensing con- 
trol on June 30, 1947, it was stated. 

The 12,000,000-barrel figure com- 
pares with shipments of 12,310,000 
barrels in the fourth quarter of 
1946. As the quota established is 
substantially below estimated ex- 
port demand, export licenses will 
be approved only on the basis of 
urgent need, the department stated. 


The fourth quarter quota in bar- 


rels comprises: aviation gasoline, 
600,000; motor gasoline, 5,400,000; 
kerosene, 1,000,000; gas oil and dis- 
tillate fuel oil, 3,000,000; residual 
fuel oil, 2,000,000. 

Baylis-Erp Motors, Inc., 1200 Lemay, St. 
Louis county, has been incorporated, list- 
ing $50,000 authorized capital stock by 
Fred Baylis and James and Harvey Erp 
to deal generally in cars. 
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PATENT No. 2,180,909 
OTHER PATS. PENDING 


The All-Season Favorite! 


a TT bible SHADE 







Peckat Auto Shade produces bigger 
sales for you — winter and summer! 


For larger, year ‘round profits it pays you to feature the PECKAT 
AUTO SHADE—choice of thousands of motorists! It’s the only shade with 


patent-protected brackets that allows 10 minute installation . . 
drilling holes! For steady delivery 
tising and merchandising aid . . . 


PECKAT AUTO SHADE! Write today! 


THE FIRST...1# 


LIST PRICE: $26.00 (slightly higher west of 


the Rockies) plus a 


color-matching and installation 


£ 


oe 4 
pee Diane 
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The trade is advised that former licensee, the Dieterich 
Products Corporation, has the right to dispose of its 


unchanging quality —complete adver- 
tie in with the finer, faster selling 


ASTER SELLING 


. without 


* 
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inventory of automobile sun shades manufactured prior 


nominal charge for 


to July $1, 1947, under Peckat Patent No. 2,180,909. 
Thereafter, the Peckat Auto Shade may be manufac- 
tured and sold only by Charles Peckat Manufacturing 
Co. (U.S.A.) and Universal Accessories Ltd. (Canada). 


Over a quarter of a miilion now in nation-wide use. Look for the first 
advertisement in an extensive national campaign starting in the Novem- 


ber 15th issue of 


Saturday Evening Post! 


CHARLES PECKAT MANUFACTURING CO., MAYWOOD, ILL. 
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Premiere have been confined to members of |Oct. Output Sets Car Production Estimates 
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Truman to Preview Movie | 14 'members of the executive and| Record as Week By Automotive News 
On Safety Work coordinating committees and the 
WASHINGTON.—The first tele-|chairmen of the eight working Tops 100,000 PASSENGER CARS 
vision film ever made on highway | committees of the President’s High- 
(Continued from Page 1) (U. 8. PRODUCTION ONLY) 
transportation and safety is to be| way Safety Conference. eady turned out about 883,- Week Week Jan.1 Jan. 1 s 
previewed at the White House Nov.| “In the Driver’s Seat” drama- | "2Ve #!ready no Sadan Gna th Ended Same Eaéed Total - to "'s . | 
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SERVICE STOOL 


Automobile Mechanic’s 

Time Saver 

© Natural Sitting Posi- 
tion 

@ No Cramped Legs 

@ Seat Adjustable from 
8 to 15 Inches from 
Floor 

@ Tool Tray 16 Inches 
in Diameter 

®@ Tools Always Within 
Reach 


Special Introductory Offer 


$995 


FOB 


Philadelphia, Pa. 


ATCO SUPPLY CO. 
Dept. 25 


2700 S. 10th St. 


RESOLUTE 


Philadelphia 48, Pa. 





AUTOMOBILE FINANCE 










Considerable ingenuity has also 
been necessary to prevent the 
shutting down of assembly lines 
for lack of supplies, despite the 
fact that such shutdowns have 
been frequent, 

Three cargo planes recently fer- 
ried back and forth between Buf- 
falo and Willow Run, to deliver a 
rush order of 47,168 pounds of steel 
to Kaiser-Frazer. The cost was 
high, but K-F was able to continue 
operations without a break, which 
might have been more costly. 

Due to the Carter strike, Chrysler 
Corp. was forced to ship cars for 
three weeks to its dealers without 
carburetors. The missing carbure- 
tors are now being installed in the 
field at many times the cost of as- 
sembly-line installations. 

€ a 


ONSIDERING the obstacles, the 

industry is satisfied with this 
year’s effort. But it is looking for- 
ward to the day when steel and 
other materials be ample 
enough to permit utilization of the 
production facilities that have been 
added since the end of the war. 








Grand Total, Cars and 
Trucks, U. S. and 
Canada 107,568 95,950 106,164 459,868 2,494,748 4,144,489 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 91,734 units. __ ‘ 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
Four-Wheel Drive, Sterling, etc. 


S. Calif. Dealers 
Urge Time Plan 
To Fit Buyer 


SANTA BARBARA, 


First guest flight: Norman Ber- 
nard, Los Angeles; runner-up, J. 
Stevenson, Alhambra. 

Second guest flight: Winner, Rob- 
ert Burt, Long Beach; runner-up, 
M. H. Gresham, Los Angeles. 

Defeated eighths, Championship 
flight: winner, Glen E. Thomas 





CALIF. — 





The second annual Southern Cali- 
fornia Motor Car Dealers Assn. 
convention and golf tournament 
was attended by more than 200 


dealers here last week. 


The program included a discus- 
sion by Harrison Rhoads, president 
of Los Angeles Motor Car Dealers 
on black market controls and 
the end of Regulation W. The meet- 
ing opposed any continuation of 
federal controls over the time pay- 
ment plan on new or used auto- 


Assn., 











(Dodge), Long Beach; runner-up, 
A. F. McClellan (Buick), La Mesa. 

First flight: winner, John Julian 
(Dodge), Santa Paula; runner-up, 
Henry Rhoads (Chevrolet), Beverly 
Hills. 

Second flight: winner, Eddie Har- 
rison (Chevrolet), Santa Barbara; 
runner-up, Frank Rowley (Chevro- 
let), Laguna Beach. 

Third flight: winner, William 
Bradford (Chevrolet), Ventura; run- 
Leonard V. Balfanz (De 


are that 1548 will result in a 10 | ™biles. ner-up, 
to 15 percent increase in e A resolution was passed urging | Soto), Bakersfield. 

e a . but ak ae that the payment plan be extended Fourth flight: winner, J. H. 
_ outgut, tru to suit the individual circumstances | Adams (Studebaker), Alhambra; 


production will fall slightly in 
relation to an expected drop in 
demand. Such estimates are con- 
sidered as taking into account all 






of the purchaser. If the purchaser 
needs 24 months to complete his 


contract, it would be granted, ac- 
cording to Harrison Rhoads. 






runner-up, M. K. Smith (Chevrolet), 
Ontario. 

Fifth flight: winner, Ted Nette- 
koven (Buick), Santa Monica; run- 





A | 


ao expected to be available The golf tournament had 150 con-| ner-up, J. R. Barton (Chrysler), 
yeas, testants. The winners were: Los Angeles. 

WRG ny te ' P L AN aw rently a billion-dollar expan- | Qhampionship flight: Von a Mof- —$<_$_$____—_ Above 
= ao - -— to be under- | fett (Lincoln-Mercury), Ventura; | Ford Buys Montreal Site Bin us: 
way in the steel industry. But in- | runner-up, S. B. Washburn (Chev- ; af le 
troduction of new continuous roll- rolet), Santa Barbara. For Service, Parts Depot 
ing mills, which will produce the| first flight: Bob Leady (Hudson),| MONTREAL. — Acquisition of a These 
types of steel most needed for auto- | gan Diego; runner-up, Franklin S. | 10-acre site on Cote de Liesse Rd., manuf 
“lau clieabes pg euch, | ayne (Ford), Los Angeles. west of Decarie Blvd., has been an- numbe 

Second flight: Jim White (Chrys- | nounced by Ford Motor Co. of Can- 
Resolute specializes in| equipment will not be fully avail-/| jer) Santa Monica; runner-up, E.| ada, Ltd. The company will build mente, 
low-cost automobile finance insur- | able until the first quarter of 1949. | ty Nielsen (Willys), Santa Barbara.|a service and parts distributing This ¢ 
ance for finance companies and dealers financing Will } Koko Third flight: Ted Larsen (Olds-| depot to serve the province of requir 
their own time-sales. ys o oxomo mobile), Alhambra; runner-up, H.| Quebec and parts of eastern On- Seale 





tario. 

Present plans call for the ere 
tion of a one-story building and 
it is anticipated that ground will 
be broken for the project early 
next spring. No estimates are cur- 
rently available as to the cost. 


B. Hughes (De Soto), Los Angeles. 
Fourth flight: W. Randall (Buick), 
Ventura; runner-up, Scotty Harris 
(Ford), Pasadena. 
Fifth flight: Glen V. Jones (Chev- 
rolet), Clearwater; Al Stuebing 
(Ford), Hollywood. 


Hubert Wagner, owner of Wag: 
ner Auto Parts, 1111 E. Morgar 
St., Kokomo, Ind., has accepted the 
Howard county franchise for Wil- 
lys cars and trucks. The firm will 
operate under the name of Willys 
of Kokomo. 


Write for Full Details 


SS eae Sa 


Hartt< 








A -New England Stock Company 
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Obituaries Banks Warn of Illwill 
Bred by ‘Kickbacks’ 











Hostetter Dies at 62; 


Veteran Chrysler Dealer 
SAN ANGELO, Tex.—-David J. 


‘Report to the People’ 


Wyatt Chevrolet’s Ad Gives Figures on Tradeins, 











Stresses Upkeep of Old Cars 


provide yourself with transporta- 





Hostetter, 62, long associated with 
Chrysler Corp., died unexpectedly 





NEW YORK.—Bank payments 
of commissions or “kickbacks” to 


tial buyers of such goods, they 
would “be affected one way or an- 






















1 Jan.1 SOUTH BOSTON, Va.—The pol- 
, " { icy of E. J. Wyatt Chevrolet as | tion. of a heart attack here Oct. 18. He! sutomobile and appliance dealers |other after Nov. 1 as a result of 
8, Nov. 1, ds trade-ins, new-car sales| “Most of you have a used car| was one of the owners of O & S| on installment paper were opposed | discontinuing Regulation W.” 
3s 1947" regards , Garage here (DeSoto-Plymouth) , . a 
and used-car operations has been |of some kind and it is far more ge * |by Kenneth R. Wells, assistant; “Just how you will be affected 
48 1,169,692 driven home to the residents of |economical to have that car re- Mr. Hostetter, who came to San | vice-president of the American Na- | individually,” Bennett said, “will 
 tkaee Halifax county. built and wait until you can secure Angelo in 1922 as @ district repre-| tional Bank and Trust Co., Chi- | depend upon which side of the 
a new car. The used or " 
$4 180,791 The concern used a four-column you may buy now will not be a is credited with being first to bring aaa cata er oe 7 eee the business 
24 158,979 advertisement in the local news-|row car and in waiting you will|@ Chrysler automobile to this sec-| nancial Advertisers Assn. of lending money is going to be 
78 46,536 paper to give the following “Re-| 4, 4 lot toward bringing the prices| tion of Texas. He became dealer/ Asserting that the desire for|as conservative as possible to pro- 
36 629,594 port to the People of Halifax | <¢ used cars down nearer to their|for Chrysler here before forming, | profits should not be the guiding |tect the money he plans to invest 
43 289,047 County from Your Chevrolet Deal-| worth, in 1940, the partnership in the O/ force determining consumer credit |in loans on commodities.” 
61 183,661 | er”: “We will gladly give you an esti-| & S Garage with Robert C. Smith.| policy, Wells declared that any| “The manufacturer and retailer, 
“4 cans “From Sept. 1, 1946, to Sept. 1,| mate of the cost to repaint, rebuild Ore.’s Gov. Snell Killed: banker who follows a practice of | while probably attempting to be 
0,286 1947, we have sold 170 new cars|or install a new motor in your old e. 8 Vv. one 1 + paying dealer reserves should be | conservative, will nevertheless cast 
87 605,040 and trucks to the people of the|car. We thank you for your pa- Began Career as Dealer fully aware of the possible conse- | his vote for terms which will make 
D3 482,028 ty. Had we sold them to used |tience and assure you we will de- quences of such action it easier and easier to buy his 
79 «= 99,015 | ae t $400 above the list |liver you a new car as soon as KLAMATH FALLS, Ore. — Gov. “Bank : roducts. a = 
15 28,997 a ge ag 7 made $68,000 | possible. PLEASE REMEMBER | £2r! Snell, of Oregon, 52, who was a perms Susiness.” be|. “The b al 
98 110,951 price we would have made 368, Ee HAVE NOT: IT IS NOT | €lected to the state legislature in means of securing business,” he uyer, always sure that his 
more than we did by selling them | WE HA OT; AND said, “invite competitors to offer | credit is good, will not be in sym- 
$456,617 rig OUR INTENTION TO SELL You | 1926 while an automobile dealer at | iarger reserves to the dealers so|pathy with the banker's viewpoint, 
54.384 b rlington, was killed last week in 
Met |e ad required a trade-in A URED 1086 OF 388 CAR. AT A] Sette pane nocident that ‘evento the“buninens be: [and wl ty tomas it ur 
21 «= 92,931 for each car we sold, we would or|sorp WHEN NEW. A veteran pilot, flying Oregon’s| ang ao is a aeene temptation he wants is that oe car re = 
34 «« 88,047 «2 ~=should have made $34,000 more| «a, your Chevrolet dealer we are chief executive to hunting grounds, | gt that point to increase the |frigerator.” 
560: 42,870 than we did make. Of the 170 neW| .onscious of our responsibility to| lost his way in bad weather and charges made to the borrowers — 
2 26,903 cars and trucks delivered we re- keep your car in good condition.| Struck a tree, according to police.| When this occurs, the banks are - 
55 «=: 16,362 ceived only 22 cars and 12 truck8| we are now in a position to give| Snell first was elected governor in| wel] on the way to condoning the Detroit Dealers 
es as trade-ins. We are delivering the | yo, prompt service.” 1942. ‘pack’ wi cae s 
7 2,881,981 new cars and trucks to our cus- 7 a ee hears * ¢ & eae chet ubli ee Meet Dee 10 
tomers at the price suggested by Leon G. Ryan Pp c reaction. ‘ ° 
the factory, with or without trade- | Lower Court Backs Dealer | yatons, N. "¥.—teon G. Ryan, 53,| Those condoning the “pack,” he| DETROIT.—The Detroit Auto 
in (these prices are only saggested | J, Indiana Delivery Suit veleren sens, dealer, died eve se — ee that the | Dealers Assn. will hold its annual 
by the factory, not demanded). INDIANAPOLIS. — Effort of | Nortariage tn, the a i ae ton - _ : ; — . policy appears | meeting Dec. 10 in the ballroom 
“We need used cars very badly, d ty Marion | B¢ bandied Studebaker sales under the c elf only to the lender | of Hotel Book Cadillac, it was an- 
yet only one in five has been re- = sowed aly ‘ae lee ae name of L. G. Ryan & Co. -~ = to See eae? nounced last week. 
1 Jan. county prose > ee nother speaker, E. I. H. Ben- A 
ceived when we deliver new cars. : = » t the meeting the board of di- 
, Nev. 1, Before the emergency we sold two | force a? =o a aaa Glenn nett, vice-president of the Peoples|rectors to serve for the ensuing 
, 4947" convertible from es-Johnson| wuNcrg, Ind. — Frank Glenn, Buick | First National Bank and Trust Co., | year will 
used cars to each new car. We » | year be introduced to the mem- 
Motors (Chrysler-Plymouth) have] dealer and a member of the Automobile| Pittsburgh, told hi di that 
1 259,643 | know it is very foolish for you to], § audience that | bership. Members were advised to 
ry failed. Dismissal of the suit was] Dealers Assn. of Indiana, Inc., died here! whether th 
4 289 | pay from $200 to $1,000 more than | opdered by Judge John L. Niblack | *®°e"t!Y following an illness. oumatiity officials "aaa sian sak come tee oS ee eee 
9 147,720 a used car is worth. We believe ? ¢° 6 € y cturers | an ave them certified to the as- 
0 126.674 we know a better way for you to in superior court. William DeVries of domestic durable goods, retail- | sociation prior to the annual meet- 
In filing suit against the dealer, ers, advertis 1 
770,001 ——————————| Belle contended that he has been| ,,TACOMA, Wash. — William DeVries, | ST 2 ey, oe ae 
, manager o e ° 
z me Pealer Is Upheld eneotes to long and ar ment ot Winthrop 1 Motor Co. died recently. 
, elay. The company retorted, in a | Connecte nthrop since , Mr. 
1 Bot Delivery Sait (agen, te, combian| Racenctiaci ange crt ~CLASSIFIED WANT ADS 
: 18,617 In — ) uit pa hogy at meee did not canatibiite rahe ep pny seh Si oon (For Rates, Etc., See Next Page) 
CHICAGO. — A suit launched in| a contract, and that it has received 
4 oe superior court here against Stall-/but one such model since Belle Swanson Motors, Inc. 
0 2,917 worth Motor Co. (Ford) by Evelyn | placed his order in 1945. Swanson Motors, Inc., has been HELP WANTED w WANTED 
2,687 A. Anese, seeking to compel the| Belle said that he will appeal the | formed at Danville, Va. to do a| PARTS MANAGER for Oldsmobile GMC| geles dealer a opening for aN = 
iL (18,968 company to deliver her a new car,|ruling to the Indiana supreme| general automobile sales business.| dealership, Northwestern Montana. Amer-| grade mechanics. Pref r ha 
pany ica’s most scenic valley. Must know Olds saatieion ete a 
91 049,685 was dismissed last week. court. John C. Swanson is president. mobile GMC ae mw Chae experienced in Studebas or Coen 
Give qualifications and experience first conditions, ideal year-round climate. Pay 
letter. Box 2011, c/o Automotive News, 50-! with $275 monthly guarantee. 
PATENTED Detroit 26. = —s eapestenee to J. J. Boma- 
ick, Ine., debak: dealer, 
sac a to contact! Olympic Bivd., Los Angeles fi, calif. 















ADJUSTABLE DIVIDER 














manufacturers on filter sales for orig- 
inal equipment only. Age 28-35. Mechani- 
cal Engineer preferred, automotive back- 
ground required. Write Fram Corpora- 



























ACCOUNTANT or bookkeeper preferabl 
with General Motors or cular retail 
experience by aggressive midwestern re- 





tion, Providence 16, Rhode Island, givin " 2005 
g 4,144,489 complete details for interview in phtroit ecitee tea tana "Rats ee Aute- 
the com- SERVICE MANAGER by New Jersey 
(south) Chevrolet dealer with 500 car 
“ contract. Probable 1947 volume 325. Fine 
rrockway, location, clean shop and modern equip- 
Choice of shelf depth ment. Permanent position, ideal working 
12”, 15" or 18” conditions and a real opportunity to grow 
_ ° . with progressive organization. Highest inser- 
nan ee Only a: cotiin onl = and ban ng = is also an excel- conts 
er-up, J. ent opportunity for assistant service 
P bolts per shelf. : = manager or first class service salesman 
1. This patented divider re- who feels capable of managing a service} opmicny MANAGER 
, e- Holes 1%” apart ff quires no bothersome nuts, bolts, po eel Sata eet eke ee ex- | tive ability. 17 ae? aoe Ford 
a P, provide flexible clamps or screws. Available in c/o Automotive News, Detroit 26. ona oa o—.. and Soition West or 
. ‘ gg greenest penne er or 
ataaiiti shelf setup. straight or slope type. A-i FORD service manager to take com-| tributor. Box 2015, c/o Automotive News, 

Pp Pp ’ plete charge Michigan modern service Detroit 26. 

Thomas Patented adjustable shop and bumping and painting depart- | AVAILABLE — Young college man with 
unner-up, dividers—no bolts. ment. Must be good organizer, manager| seven years’ automotive background, de- 
La M and have the ability to develop large| sires automotive career with f 

esa. 3” bose front and volume of business. Position offers sub- Big Three. Has experience uA Co 
sn Julian n stantial salary and bonus. All replies} as automotive instructor, service man 
unner-up, rear— keepsout dirt held in strictest confidence. Box 2007,| ager in dealership and factory eld — 

"Revels —affords sturdy c/o Automotive News, Detroit 26. ve for one of ae Three. Ex- 

elient references. Box 14, 
support. motive News, Detroit 26. ree 
idie Har- Large 1%” label A - OFFICE manager, executive 
Barbers; pew CATALOG MANAGER ability. General Motors experience. Would 
(Chevro- _ WANTED , hy Ty A 
n medium a 
William s 2. Simply slip the back end Large Ohio manufacturer of comprehen- Detroit 36. — 
e under the metal fla . sive line of automotive engine and chassis 
ura; run- J inge replacement parts has opening for a cata- - 
ee ae log manager. Coes oy dealer, midwest or 
/ . southwest junior 
: Must have experience in parts cataloging cash. No p+. F. —— a oy 
: as the position entails the compilation and ex-army pilot. Now junior 
i & Pi J executive in 
paunee: ’ ne ed a 
> i , /o Au ve News, 
1evrolet), T y p i L Write in confidence, giving full details Detroit 26. 
as to experience, age, education, marital 
B status and salary expected. A as general manager 
. ee : Ope bf ciara aa Chepeetes . ou. dealership. Have 
. - wo wi .M. dealers and their or- 
‘hrysler), C/O AUTOMOTIVE NEWS ganizations several years. Will assume 
y F , : ; DETROIT 26 management on salary and profit per- 
Above is a typical Hope Metal with three dividers per drawer. in Inter tf satiatactory, Age 39. Top oa 
i Bin used in the parts department N r : Vv : , ; > 

Site f | . e . P dunk © sharp onrere Stops prevent 3. Press down on the front | SERVICE MANAGER — Must have had dential. ies dile; aio aaheentn on 

jepot of leading automotive dealers. drawer being pulled out of ond—gredio-—t ents late pedi Studebaker experience. Good salary, ex-| Detroit 26 
. ° —P ° 1 ee ———— 

a af These bins were made to fit car _ bins. a. | Fanme Oadne nal gon ‘om Park st, | GENERAL MANAGER of assistant to 

esse Rd., manufacturers specifications as to : : Jacksonville, Fis. Soop iaeeabaneeatedaee saan dea 
: All Hope Bins are built up accord- WANTED —Waperlanced tnschanle to Gan ow factory representative. Age 36, 14 
been an- number and size of compart- ina t ificati d die front end and frame work in one of| eon tt agen yak ee re 

_ of Can- ments, drawers, shelves, etc. ere eee reeey North Carolina's most modern garages. | Sommestion only "Want ta ante wath 
rill build This con be done to fit. your for immediate use. Colors: light Box 1995, c/o Automotive News, De-| family. Box 2006, c/o Automotive News, 
tributing ; gray, dark gray, buff and olive aie tineens-crreremmrnaeen Ve 
vince of requirements. . ASSISTANT SERVICE MANAGER—West | GENERAL MANAGER and sales manager 
ae On. green. Write today for folder, side Detroit Chevrolet dealer. Salary and| familiar with all phases of dealer opera- 

Handy box drawers furnished prices and early delivery date. Feeney ormmanent Position. Must be} tion in both Chrysler and General Motors 
thoroughly experienced and capable. Box products. Age 38, 19 years experience. 
he ere 1999, c/o Automotive News, Detroit 26. married. At present employed as vice- 
in and ie SE. CE MANAGER-—By Chevrolet 500 president and general manager with 
g 2 RVICE large 
und will Ee a, car contract dealer in central Indiana. Dodge-Piymouth dealer, require a change 
uu : ® Previous General Motors experience, age due to wife's health. Will consider 
| 4. Divider fits I 

ct early P vider snugly—won t 35-45. Unlimited earning possibilities. | following states: Texas, Louisiana, Call- 
are cur- f = ae slip or slide—and is easily Give complete personal history and en- fornia. Can furnish the best of refer- 
a ch Je close late snapshot. Box 1996, c/o Auto- ences. Apply Box 2003, c/o Automotive 

. janged to another position. motive News, Detroit 26. News, Detroit 26. 
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POSITION WANTED 


SALES MANAGER—Have pre-war 

tical sales promotion and roupenstbio 
sales positions with leading volume man- 
ufaeturers. Operated large dealership 
three years. Seeking place with progres- 
sive dealer or distributor to help canter 
sales efficiency on new, used or 
trucks. Box 2004, c/o Automotive > awa, 
Detroit 26. 


ACCOUNTANT-OFFICE manager, General 
Motors experience, 19 years public ac- 
counting, college graduate, chartered ac- 
countant, middle age, married. Box 2001, 
c/o Automotive News, Detroit 26. 


PARTS MERCHANDISING iis 
Twenty-seven years experience 
parts industry selling to the ABP aes 
jobber. Three years jobber sales man- 
ager. One year Chrysler Motors 
Corp. Two years merchandising 
Chrysler parts wholesale operation. De- 
sires position with parts wholesaler or 
large dealer. Location optional. 3B. 
Cramer, 115 North Bergen Free- 
port, N. ¥. Ph. Rockville Centre ‘86-1700. 


COLLEGE GRADUATE—Age 32, 6 years’ 
experience in sales, service and office 
management, desires opportunity in pro- 
gressive dealership. Postgraduate courses 
in accounting and diesel engineering. Top 
references. Box 2012, ¢/o Automotive 
News, Detroit 26. 


USED CARS FOR SALE 


AUTO AUCTION 


Every Friday—12 O'Clock 
HORSE HEADS, NEW YORK 
4 Miles North of Elmyra, N. Y., 
On Route 1 


A Car Sold Every Minute 


can: 





.> 










$200,000.00 STOCK 
of GENUINE CHEVROLET 
PARTS Orders Shipped’ Day Day Mocetved 


SHEARER MOTOR co. 








SERVICE MANAGER with parts and sales ST. LOUIS 17, MO. 
experience desires connection with oppor- By Far, the Biggest Auction 
tunity to buy in. Have been in automo- In The East 
Eases ati for om Last ‘an os Our auction seems to be the 
rvice k-Cadillac. Mar- 
re and taaetren ‘best ot eteses [AUTO AUCTION SALE | mectine piace tor the new and used 
—_ e c/o Automotive News, De- Every Mon day at car eastern nited 
————ISTRIBUTORS WANTED s s New Car Dealers like our auction 
DISTRIBUTOR—Established manufacturer. Montp elier, Ghio because they can turn their trade- 


ins for quick cash and eliminate 
used car dept. and the free service 
headache. 

Strictly a Dealer’s Auction 


Used Car Dealers like our auction 


automotive, farm item, discontinuing job- 
ber distribution, will sustain organiza- 
tion. Box 2016, c/o Automotive News, 
Detroit 26. 


NEW AUTO ACCESSORY. $8.50 seller. 
Big profits. Write Aero, 4836 Joy, De- 
troit 4. 


Best Sale—Best Facilities 
In Northwestern Ohio 


Conducted by Business Men 
And in a Business Manner 


Sell to DEALERS ONLY 


ONE VISIT WILL CONVINCE 
YOU OF OUR SUPERIOR 
ACCOMMODATION AND 

EXPERT SERVICE 


MONTPELIER, OHIO, 


AUTO AUCTION CO. 
Woodruff Bldg. 415 W. Main St. 











for cash. Replies will be held ‘in 
con. 1920, c/o Automotive 


News, Detroit nas. we will meet you. 


Horse Heads Auto Auction 


~————PEALERSHIP FOR 
FEDERAL TRUCK setup can 
d parts 


i 


in Pennsyl- 














makes 
and models. Phone, wire or write. Lewis 
Capitol Motors, 530 Linden &t., Allen- 
town, Pa. 


CALIFORNIA dealer wants 1946 and 1947 





CLEAN, FAST MOVING 
USED CARS 


~ 
SHIPPED ALL OVER THE COUNTRY 





@ THE BIG DEALER e 


AUCTION 


























model cars from deal = bl 
to make delivery to Los "A wie. “For EVERY THURSDAY Sot Vie ee & Oe SA. 
particu phone Buster Ke 
PRospect 1225 or write 1225 South Fig- KEN SCHAEFER CO., INC. LEO ADL ER. . INC. 
weren St., Los Angeles, Calif. 915 N. Mints St. Indianapolis, Ind. Defleto-Ptymouth 
CKA. DEALER will 1947 4 | Also Every Monday in New Albany, Ind. ee puna 
ra Pas . any body ote. including 7 Blocks of Livernois 
taxi and 7-passenger. Wire or phone DETROIT 21, MICH. 
“collect.” Pueblo Motor Co., Pueblo, UN. 3-7400 
Colorado. Phone 1208. AUCTION 
USED CARS FOR SALE Thursday 12:00 Noon 
Most = me are ae in 
new dealers 
LONGVIEW AUTO On. teattan, Aestenen AUTOMOBILE 
“We Hest Buyem— Gore, Ie AUCTION 
Offered Each Week"’ 


AUCTION 


28 MILES FROM CHICAGO LOOP 


uesday REINER 
na fh zee Piva Adams 6397 Yq Mile East of Mlinots State Line 
MORE CARS — MORE BUYERS | 1701 ere en oR 0 





1 Mile West on U. S. 60 
TEXAS 


LONGVIEW, EVERY FRIDAY 11 A.M. 











ATTENTION 
DEALERS! 


About 400 cars to wholesale, 
late models. A few older. Let’s 
sharpen the pencil. You'll be 
happy to deal with 


PAPPY 
19750 Livernois Detroit, Mich. 


DEALER'S AUTO AUCTION 


waa Yer Auto Auction 
ae, Ind. 
2 Lansing, Ul., 730 












CAR LOADS OF ’EM! 
CARS 


TRUCKS 
PICK-UPS 


"Sis to "47s NEW-USED 


LARGEST DEALER 


WHEN IN CLEVELAND 
Visit With 


SAM GREENFIELD 



















BUFFALO AUTO AUCTION 








2 
Every Tuesday at Noon 
FOR DEALERS ONLY 











AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We are running between 50 and 75 cars 
a week; many late models. All buyers are 
cordially invited. 


Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
meet you. Sale held inside modern 











WHOLESALE 
1947 AUTOS 





UYERS Vernon on Route N.Y. & New Yerk 
Alse Large Stock ef Convertibles Phone 3-3505 
and 1946 Oars 
IRVIN SACHS TRAILERS FOR SALE 
Philadeiphin’s Largest Used Car Dealer” | 1 CGiINS CAMP TRAILER. NEW—Com- 


plete with two air mattresses. table, ice 
nal price $732. Make 
. Box 150, Cambridge, O. 
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CLASSIFIED WANT AD DEPARTMENT | 


BUSES FOR SALE 


WE HAVE on hand new 1947 model 
school bus chassis at list price. Pendley 
Body Company, Lubbock, Texas. 


NEW BUS CHASSIS, Fords or Chevrolets, 
any quantity. Priced to sell. Elkin & 
Company, Macon, Mississippi. 


FOR SALE—New Chevrolet school bus. 43 





HUDSON CHEVROLET, INC., Pough- 
keepsie, New York. 


FOR SALE—Immediate delivery, new 
Chevrolet school buses with Hicks bod- 
ies. Will seat 32 adults or 48 children. 
For detailed information write Box 2009, 
c/o Automotive News, Detroit 26. 


TRUCK EQUIPMENT FOR SALE 


NEW FORD complete at 
Dick Crocker, Massach 


WANTED—New Dodge trucks. Any model, 
% to 2-ton. Need immediately four WD- 
21FF Cowls. Wire or call a Motor 
Co., Dodge Dealer, Anderson, c. 

TRUCKS FOR SALE 


AUTOMOBILE TRANSPORT, 1946 White 
truck, Mechanical Handling trailer. Ex- 
cellent condition, low mileage. Hutchin- 
son Motor Co., Hutchinson, Kansas. 
Phone 4104. 


1946 C50 AUTOCAR — a 30-foot 
re 


| 
iG 











Motor Co., Inc., 
= AMPHIBIOUS JEEP, Ford, 1,700 


condition, $875.00. City Motor Co., Nor- 
folk, Va. 


NEW DODGE-WHAX 2-ton, heavy duty 
chassis and cab with Truxsteel trailing 
axle 825:20x10 ply front tires and 900: 
eee oe deluxe cab. Radia- 

tor guard, cab lights. Bailey-Smith, Inc., 
421 8. Capitol Ave., Lansing, Mich. 


= SALE—1947 Diamond T truck trac- 
Two-speed axle, 320 cubic inch en- 

ll 900x20 tires, vacuum brakes. Sub- 
stantial discount. Seybolt’s, Bath, N. Y. 


6—1945 REO, 5-ton L.W.B. 
cab. Excellent condition. 
new paint. $1,250 each. 20 
Pontoon trailers. Assembled. Dual mud- 
grip tires. Practically new. $375 each. 
Madison Truck & Equipment Co., Jack- 
son, Mississippi. 


LIQUIDATION SALE—1 Trailmobile 30’ 
platform semi-trailer 1100x22 tires, single 
axle, 1 Trailmobile 32’ platform semi- 
trailer 1100x22 tires, tandem axle. 1 Fed- 
eral 45M2 tractor 143” W.B., 1100x22 tires. 
1 Mack LFT tractor, 146” W.B., 1100x22 
tires. 1 Mack EF Rig truck, 16 steel 
body, 5-man cab winch. 1 White WB14 
Rig truck, 14’ steel body, 5-man cab 
winch. All units 1946 except White, 
which is 1947. Full particulars and prices 
furnished upon request to Machinery 
Transport, Inc., Box 1244, Atlanta, Ga. 


UCKS FOR SALE 
NEW 1946 FORD ten-wheeler equipped 
with 8.25x20 10-ply dual rear tires, 2- 
speed axle, model 26X Truxmore third 
axle. Fine unit fully equipped. -— = 
low list. Cameron 


Weaver wrecker. 


tug bolt bolts 7 xe GMC (Banjo) part Ne. 
ug or 0. 
GM 3660031 s gear 


Steerin 
nae for omc No. 178480. Complete 
automatic for 1938 

Buick Special. Luther A. Smith Auto 

Parts Co., P. O. Box 1004, Jackson, 

Miss. Phone 2-1218 or 4-8208: 
ANTED—Left and right front fenders, 
1939 Buick special. Durkin Motor Sales, 
Westfield, Mass. 

WANTED-—A right rear fender, either new 
or used, in good condition for a 1941 
DeSoto Fordor sedan. Write condition 
and price detail to MacDonald Motor Co., 
120 Second Ave. West, Duluth, Minn. 

RIGHT REAR fender for 1939 Chrys- 
ler Royal 4 door. New right front fender 
for 1939 4-door Olds ‘‘70.'' Schneeg Mo- 
tor Sales, Ottoville, Ohio. 

WANTED—Oil pump for 1928 Chevrolet. 
Evans Motor Co., Sylvania, Ga. 


PARTS FOR SALE 


FORD 


CONNECTING ROD 


Lower Than Former O.P.A. Ceil- 
ing Prices to Jobbers 














Part No. Mfrs. No. Year 
CB 5 81A-6211 85-90 HP 
1939-42 
List Your Cost 
Std. to .020 $2.30 $ .95 
.030 to semi 3.00 1.00 
Part No. Mfrs. No. Year 
CB 6 99A-6211 95-100 HP 
1939-45 
List Your Cost 
Std. to .020 $2.30 $ .95 
.030 to semi 3.00 1.00 
Part No. Mfrs. No. Year 
CB 7 48-6211A 85-90 HP 
1932-38 
List Your Cost 
Std. to .020 $2.30 $ .95 
.030 to semi 3.00 1.00 
Part No. Mfrs. No. Year 
CB 8 52-6211A 90 HP 
1937-39 
List Your Cost 
Std. to .020 $2.30 $ .95 
.020 to semi 3.00 1.00 


” 
TERMS: 10% off for payment 
within ten days from date of 
shipment to rated concerns. All 
others 10% off for cash. 
F.0.B. Our Warehouse, New York City 


CRANFORD 
PRODUCTS CORP. 


110 WASHINGTON STREET 
NEW YORK CITY 6, N. Y. 





OHIO’S BEST 
AUTO AUCTION 


DEALERS ONLY 


Every Monday at 12 O’Clock Noon E.S.T. 


STARTING NOVEMBER 17th 


Rain or Shine — Hot or Cold 


INSIDE THE COLISEUM 
Fairgrounds — Ashland, Ohio 


On Rt. 42 Midway Between 
Cleveland and Columbus 


Come to Buy — Come to Sell 
Plenty of Free Parking Space 
Soft Drinks and Lunch in the Building 


AUSTIN ASHLAND SALES, INC. 
ASHLAND, OHIO 
Phone 1261 Main 
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BEAT THIS BUY 


|New Firestone Spark Plugs 
13ec 


These Are First Line Plugs Retailing for 65c 


F40 — 14 Millimeter 
Equivalent Plugs Listed Below 
Champion J8—J8J—J9—J10—JAI11 
AC—42—48 Com—44—44 Com—45—45 Com 
Autolite AS—AH4—A5—Plus 5 


Packed in Wood Boxes Containing 920 Plugs 
Each Plug in Individual Container—10 Plugs to Carton 


Fits Most All Trucks and Cars 

Lincoln 36 to 46 
Mercury (all models) 
Nash Amb. 37 to 46 


DELIVERED TO 


FREIGHT 
YOUR DOOR 


PREPAID 


i 
rs 


$1 to 40 

oviser 81 to 20 Olds 6 & 8 37 to 46 
Cord 36 to 37 Overland (all models) 
Crosley 35 to 46 Packard 33 to 42 
DeSoto 82 to 46 Plymouth 83 to 46 
Dodge (all models) Pontiac 6 & 8 34 to 46 
Ford 37 to 46 Studebaker 41 to 46 
Graham-Paige (all models) 

Terraplane 33 to 38 
Hudson 34 to 46 “2 
LaSalle 36 to 46 Willys 40 to 
LaSalle 36 to 40 Jeeps (all models) 


THIS IS ONLY A PARTIAL LIST 
Terms 50% With Order, Balance C.O.D. 
We Can Ship Immediately 


E. M. GREGORY 


DETROIT, MICH. TEL. GE. 2200 


9188 GRATIOT AVE. 


NEW DIESEL ENGINES FOR SALE 
AT 90% DISCOUNT 


Marine Radial Diesel engines manufactured by the Guiberson Diesel Engine 
Company, model T-1020, series 5, 9 cylinders, 4 cylinders, bore and stroke 5YA"x5Ye", 
total piston displacement 1021 cu. in., net B.H.P. at drive shaft 210 at 2200 RPN. 
Fuel injection solid, air-cooled with compression ratio 14.5 to 1. Overall dimension 
of engine 45 13/16”. Gross weight 1005 pounds. Accessory equipment farnished with 
each engine as follows: Starter, fuel pump, clarifier, starter brush assembly, etc. 
Unit complete with one set of spare parts for each engine, and engines packed for 
overseas shipment completely sealed. 


Original cost, $7,000. Our price $7,000 each F.O0.B. Charlotte, N. ©. 


GENERAL TRUCK COMPANY, INC. 


P. O. BOX 1253 CHARLOTTE 1, N. ©. 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 
Tel.: Maine 3112, Woodburn 3060 
Auctioneer: Pat Patterson 


WORLD’S FINEST 
GIGANTIC AUTOMOBILE 


-AUCTIONS- 


(FOR DEALERS ONLY) 
Every Tuesday at 12 Noon 
If it’s low mileage, clean cars you want, you can “load up” at 
ED HOUGH’S 


AUTO AUCTION SALES 
Shipping Arrangements Made on Request 
3900 North Broad St. Philadelphia, Pa. 





AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation—Fort Wayne, Indiana 


12 O°CLOCK NOON-—-APPROX. 185 CARS SOLD LAST WEEK 


Buy and sell with confidence where your price is our price. Our only 
guarantee is that you must be satisfied. Wire us for hotel reservations. 
Drive-away service to all parts of the nation. 


WEBSTER-MARKER MOTORS 
324 W. MAIN ST. FORT WAYNE, IND. 
Col. Carl E. Marker and Col. Lee Drawhorn, Auctioneers 








































PARTS FOR SALE 
FOR SALE—Ford parts. One rear seat 
complete for 1946 Tudor. One front cab 
section for 1942 to 1947 commercial or 
truck. Less discount to dealers. Gordon 
& Jagger, Mt. Gilead, Ohio. 


FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


FORD PARTS—Many hard-to-get items. 
Orders filled same day. Write, wire. 
phone. Sweeney Auto Sales, 2534 Read- 
ing Road. Cincinnati, Ohio. 
OLESA PONTIAC PAR rge 

stocks of hard-to-get parts, body - 
der parts for all models. Fast service 
25% discount. Walter H. Schultz, l’on- 
tiac. 18-20 Passaic St.. Trenton 8%. N. J 


$100,000 INVENTORY Ford parts. We 
carry many hard to get items or will get 
them for you. Wire or write Timmerman, 
Lima's Ford Dealer, Lima, Ohio. 


OLDSMOBILE 


And All General Motors 
ARTS AT WHOLESALE 


Attention Used Car Buyers ! 


We Now Have a Nice Selection of Cars 
On Hand, Including Fords, Buicks, 
Chevrolets and Plymouths 
Models Range From 1937 to 1947 
Why Shop When We Can Supply Your Needs? 
CALL OR SEE 


HULL-DOBBS, INC. 


‘*‘World’s Largest Ford Dealer’”’ 
1017 KENMORE BOULEVARD 








SHERWOOD 1186 







AKRON, OHIO 








The WORLD’S Finest 


AUTO AUCTION 


FOR DEALERS ONLY 


pvorts 
Grills Hydromatic Parts 
a — 
‘enders Distributors : 
Gas Tanks Carburetors Going at FULL BLAST Every 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 


TUESDAY & WEDNESDAY 


RAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 


“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 








OLDSMOBILE 


Our reputation is your guaran- 
tee for HONEST, IMPAR' 
EFFICIENT SERVICE. 


Call any bank or finance com- 
pany in Indianapolis for ref- 
erence. 





Sales Start 12 o’Clock Noon C.D.S.T. 


STUART & RAMP, INC. 


1011 N. Pennsylvania St. Riley 8781 
INDIANAPOLIS, INDIANA 


ken 653). Axles for 6x6 GMC, 4x4 Dodge, 
4x4 Chevrolet and thousands of other 
parts. Luther A. Smith Auto Parts Co., 
P. O. Box 1004, Jackson, Miss. Phone 
2-1218 or 4-8208. 

SHOP EQUIPMENT WANTED 


PARTS BINS WANTED—One needed with 
drawers. Must be popular brand. Steven- 
son Auto Sales, 511 North Second St., 
Clinton, Iowa. 





SHOP EQUIPMENT FOR SALE 


FOR SALE—30 used parts bins with draw- 
ers, also extra sections, good condition. 
Universal Car Sales & Service Corp., 
31-08 Northern Boulevard, L. I. City 1, 
N. Y. Stillwell 4-7050. 


SUN MOTOR TESTER, good condition, 
$325. Pharr Trading Post, Pharr, Texas. 


WILL TRADE 
1946 SUPER CRUISER, like new, cost 
$3,500 including extras. Time 98 hrs. 
Trade even for best new car offer. C. F. 
Nolan Jr., 489 W. Main, Spartanburg, 


ANTIQUE CARS FOR SALE 


8.0.8.—Approved one quart fire extinguish- 
er with bracket, $5 each. Minimum or- 
der, six. Check with order. F.0.B. Tren- 
ton. Arnold Sales Co., 108 
St., Trenton, N. J. 
AUTO EQUIPMENT FOR SALE 
TOW CHAINS—5/16’x16’ case-hardened, 
with hooks. $3.50 each. F.O.B. Trenton, 
check or money order. Arnold Sales Co., 
108 E. Hanover 8t., Trenton, N. J. 








NASH PARTS 


Large Stock of Mechanical and 
Body Parts in Stock 


We have sheet metal parts for late model cars. 


Out of town orders filled the same day. 


25% Discount to Dealers and Garages 





NASH CENTRAL MOTORS INC. 


TOW PILOT—$17.50 3705 Carnegie Ave. 
ADAPTOW COUPLERS 


(For Tow Pilot) Per Set, $7.50 


RED ARROW BARS—$42.43 
1947 Model with Guide Cables 
Approved by 1.0.0. 


Cleveland, Ohio 





NEW SUBSCRIPTION ORDER’ 


Send Automotive News to Address Below 
for One Year $6 CF) or Two Years $10 0 
for which check is attached (1 or send bill 0 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Tow Bar Sales Company 
Factory Distributors 
100 So. Clinton St. Chicago 6, Il. 





ACCESSORIES WANTED 
300 SETS 6:00x16 tire chains, bargain 
price, immediate delivery. Orange Mo- 
tors, 799 Central Ave., Albany, N. Y. 
Phone 2-3361. 
ACCESSORIES FOR SALE 
INDIVIDUALLY A RED auto seat 
covers for 1936 to 1948 cars in woven 





plastic, Target twill silk, Textilene Sun- 
sure fibre, gabardine twill. Prompt de- 
livery. Perfect Fit Auto Seat Cover, Inc., 
1776 Broadway, New York City. 


MISCELLANEOUS 


FOR SALE—New Ferguson F-102 DF neon 
sign, invoice price, $249. Sacrifice, $200. 
Fort Valley Motor Co., Fort Valley, Ga. | Cosperssenscaserceseovonscencesecdsasactscceseesonessesseseanccecs poqsechecesncetocesacnocncesescacheanpanupeceeebeccsss eseapesensatsbensente 

FOR SALE—Jiffy lift jacks. For Ford, 
Chevrolet, Plymouth. Specify when or- 
dering. Drive car on jack. No manual 
labor. List $3.95, net only $1.00 each, 
FOB Oneida. Keller Motor Co., Inc., 
203 Cedar, Oneida, N. Y. 

ENGINE RESUHDING—C ran ® sha r t 
grinding and wmetalizing. ohn . Deale 
Hughes Motor Co., Inc., 800 Commerce | Car . Oo 
St., Lynchburg, Virginia. | 

A ON, rvice Managers—Amaz 
low price on stud removers. $5 a d . | 
F.0O.B. Youngstown. KESSLER PROD- IF Lite sniicstntndisheaicesonadoocdenanebdannahnehiapeceiibianhsiadniedadbaenatablonsngnereuikdiieibescedtoatiduntia wits. iat owes | 
UCTS CO., 1064 West Federal St., 11-3-47 
Youngstown 2, Ohio. Phone 3-0336. Re ictus apnaiiliiniadidasinanidiahidiaete ivasehsscehamecibicthelcibhebinichtoicesaithbanadieemeneaamae ! 


| TRADE CONNECTION: 
Truck Dealer [) 
Insurance [] Financial [) 


Manufacturer [) 
Supplier [1 





THEY DIFFER 


ABOUT MAKES... 


YOUR CUSTOMERS WILL WANT RESTFOAM 
CUSHIONING IN THEIR CARS BECAUSE IT IS: 


Extra Comfortable . . » yields to every contour of any 


person’s body, yet offers firm natural support. 


Keeps Its Shape .. . always returns to its original 


shape; nothing to pack or mat down. 


Cool ... self-ventilated by millions of tiny interlaced air cells. 


Sanitary ... Clean, washable, dustproof. 


cushioning material. 


. far outlasts any ordinary 


ON DISPLAY / 


but they agree 
about Restfoam 


And your customers will agree about 
Restfoam, too. 


That’s because this new foam rubber 
cushioning assures extra riding comfort. 


You see, Restfoam is ‘‘comfortized’”’ by 
an exclusive Hewitt process. As a result, 
Restfoam seat cushioning provides the 
resilient support that makes driving less 
tiring... riding more enjoyable. 


So if the cars you sell are cushioned with 

Hewitt Restfoam, be sure to tell your 

customers about it. They’ll want the extra 

riding comfort that Restfoam provides. 
For the convenience of car manufacturers, George P. Hooper, 


the Hewitt representative to the automotive industry, is located 
at 919 Fisher Bidg., Detroit 2, Michigan. Phone MAdison 4740. 


WHEREVER YOU SIT... 
WHEREVER YOU SLEEP .. 


HEWITT RUBBER Division - Hewitt-Robins Incorporated » Quality Rubber Products for 87 Years com 








